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William Ullman 

Washington Correspondent 
ASHINGTON, Senate auto 
probers will investigate 
charges that insurance subsidiaries 
major auto finance companies 


have overcharged car buyers 


least $25 million. 

Senator Mike Monroney, 
Democrat, told Auto- 
motive News last week that the 
finance-insurance investigation 
first his Auto Marketing sub- 
committee’s agenda, Hearings 
will begin 14, soon after. 


Monroney indicated will make 


1956 “ground rules” bill for dealers 
until and other subcommittee 
Members have had chance 
study the current situation the 
industry. 
SKED whether still believed 
some sort remedial 


tion needed the field 


New, Used 


Seasonal Lull 


Parallel Again Seen 
Between 


Robert Lienert 
Associate Editor 
GENERAL softening 
auto market was noted 
week, both the new-car 
used-car categories. 

Industry observers were 
clined believe, however, that 
retailers would work out the 
midwinter doldrums without dif- 
ficulty, although month six 
weeks may pass before the pickup 
becomes noticeable. 

January and February, they 
noted, are traditionally slow 
months auto sales—with volume 
even lower than the late sum- 
mer months. 

parallel slowdowns new 
and used cars have intrigued 
many marketing experts, years 
prior one the most re- 
spected rules thumb the in- 
dustry was that used cars rose and 
fell direct relationship new- 

car sales performance. 

During 1956, however, there 
Was never any appreciable rela- 
tionship between marketing vari- 
ations the two categories. 
Used cars moved record- 
breaking pace throughout the 
year, 

The time has come, some ob- 
servers say, for used cars work 
back into their traditional role 
following the new cars’ lead. 
too early tell, however, whether 
the current situation anything 
more than coincidence. 

One dealer, believes that 
used cars have had their fling, 
notes that the solid used-car mar- 
ket 1956 dried all the de- 
sirable units—many which were 
made available record-breaking 
new-car sales 1955. 

IHERE were excess tradeins 

used-car retailers again will de- 
pendent upon tradeins this year 
for marketable merchandise. 

reports that would seem 
bear out hig belief, good num- 
ber dealers say that tradeins 

(Con on Page 4, Col. 3) 


TECHNOLOGY DEPT. 


The Newspaper the Industry 


Published Weekly at 
2666 Penobscot: Bldg. 


that “it still looks like me.” 

Monroney would not comment 
plans for probe auto 
credit apart from the insurance 
investigation, although told 
dealers last October 
that planned look into auto 
purchasing during this 
session. 

Monroney said his subcommit- 
tee first will hear testimony from 
the national Better Business Bu- 
reau, which has alleged public 
bulletin that several insurance 
have misclassified collision 
insurance policyholders placing 


Top Cars 


New-car registrations for 
months, plus states for No- 
vember: 


1956 Pos. Make 1955 Pos. 
1—1,358,511 
2—1,156,562 
415,610 Plym. 569,951— 
387,765 Olds. 512,622— 
315,046 Pontiac 459,342— 
243,172 Mercury 321,365— 
118,620 Cadillac 117,430—10 
95,005 Chrysler 126,177— 
87,123 
72,466 Nash 83,829—13 
67,616 Stude. 85,378—12 
14— 37,250 
28,464 
27,100 Packard 
Imperial 10,056—17 
18— 1,351 

49,398 
Total All Makes 
5,159,214 6,193,382 


Further details Page 46. 


Probe Spotlight 


Turns Car Insurance 


DETROIT, JANUARY 1957 


them the more expensive Class 
category. 
* * * 

AVID BUSBY, subcommittee 

counsel, said Class sup- 

posed limited cars which 
will driven persons under 25. 

Normally, 
about percent all collision 
policies belong Class But, 
added, Better Business Bu- 
reaus complain that certain 
firms classify many per- 
cent all policyholders this 
category. 

Busby said the national Better 
Business Bureau has charged that 
the following finance companies 
and their 
are guilty policyholder mis- 
classification: 

Cavalier Insurance Co. and Cal- 
vert Fire Insurance Co., subsidiar- 
ies Commercial Credit Co.; 
Insurance Co., subsidiary 
Associates Discount Corp.; In- 
dustrial Insurance subsidiary 
American Installment 
Corp.; Marathon Insurance Co., 
subsidiary Pacific Finance Corp., 
and Service Fire Insurance Co., sub- 
Sidiary Universal CIT Credit 
Corp. 

said first reports the 
insurance overcharges came 
from the Texas insurance inspector, 
who held investigation his 
state 

After his probe, 
Busby said, the Texas investiga- 
tor estimated that overcharges 
time buyers between 1949 
1954 totalled least $25 mil- 

Since the Texas investigations, 
the question overcharges 

‘Continued on Page: 4, Col. 5) 
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How They 


(U.S. PRODUCTION) 


Total 

Output, 

1956 
CHRYSLER CORP. 870,261 
95,356 
12,130 
205,727 
452,958 
FORD MOTOR. 1,669,165 
1,325 
Ford 1,373,542 
Lincoln 47,670 
Mercury 246,628 
GENERAL MOTORS 3,062,448 
140,873 
1,621,019 
Oldsmobile 432,904 
332,268 
TOTAL BIG 5,601,874 


AMERICAN MOTORS 103,752 


Hudson 7,199 
16,906 
79,647 
KAISER MOTORS 
Kaiser 
95,689 
TOTAL LITTLE 199,441 
TOTAL CARS, U.S. 


Pet. Total Pct. Gain 
of Output, of or 
Total 1955 Total Loss 

1.64 162,312 
0.21 13,727 
1,79 129,767 
313,038 
742,991 
0.02 1,231 
23.68 1,764,524 22.20 
0.82 39,995 
4.25 434,911 
9.23 781,296 
153,334 
643,460 
5.73 581,860 7.32 —1.59 
1.7 167,790 2.11 
0.12 26,623 
0.30 51,315 065 
1.37 89,852 
5,799 
1,021 0.01 
4,778 
1.65 182,059 
0.23 69,667 
1.42 112,392 141 
3.44 355,648 
100.00 00.00 


* 


Chevrolet Leads Gainers 


Output 


Martin Whitmyer 
Staff Writer 
only Lincoln and Con- 
tinental increased car output 
numerically during 1956, eight 


makers managed show percent- 


of-industry gains over the record- 
breaking year 1955. 

Ten the manufacturers 
lost ground from year ago, 
while Continental, despite its in- 


Car Output Stays Below Year Ago 


manufacturers kicked off the 

new year last week pro- 
duction rate lower than the 
comparable period year ago. 

The opening 1957 week’s deficit 
carried over trend which 
showed December and No- 
vember. December production to- 
talled. 596,238 cars, trailing both 

the original industry goal 615,- 

000 and the December, 1955, out- 

put 682,258. 

Only 15,229 cars separated the 
December and November totals 
1956. The November production was 
581,009, compared whopping 
749,003 the same month 1955. 

* 
all car makers observing 
two-day New Year’s respite, 


the industry’s outturn last 


was estimated 91,313. This com- 
pared with 125,245 the same 
week 1956. 

Last week’s production also fell 
below the previous week, when. 
Christmas shutdowns lowered the 
yield. Yuletide week’s output 
reached 99,577, well under the effort 
needed raise December’s attain- 
ment above the 600,000 mark. 

Car schedules will bounce from 
three-day weeks five and 
possibly six-day weeks from now 
on, but first-of-the-year sales 
rates will determine whether the 
1957 tempo can catch the 
early 1956 
Reports Flint and Detroit that 

General Motors was planning pro- 


duction cutbacks later this estimate for the week was 7,530, 
were denied “unfounded” against Plymouth’s 8,500. 


poration spokesmen. 


With Ford division showing little 


The reports, originating with its record-breaking opera- 


plant workers, evidently were 
prompted the absence Christ- 
mas and New Year’s weekend work 
most plants. These same 
plants operated the days before 
both 1954 and 1955. 


MOTORS produced 


tions November and December, 
Ford Motor reached estimated 
29,412 car output New 
week. Ford’s truck line was held 
350, however, changeover cur- 
tailments. 

Only division anticipating 


production last week than 


estimated 42,881 cars last week, |Christmas week was Pontiac. The 


compared 45,479 the week be- 
fore. Chevrolet accounted for 21,200 
cars last week and started the new 
year second Ford division, which 
was expected build 23,800 cars. 
Buick got off fourth-place 
start, behind Plymouth. Buick’s 


Page 21. 


Page 21. 


Inside Automotive 
Are station wagons cutting light-truck market? 


Dealership analyst gives profit pointers. Page 
Insurance “racket” angers dealer. Page 12. 
Auto show season goes into high gear. Page 


Truck exhibit National Show proves big hit. 
New-car and truck registrations and new-car prices, Page 46. 


Detroit auction, Page other auctions, Page 42. 
Vehicle production makes, Page 53. 


comparable Pontiac totals were 5,- 
680 last week and 4,981 the week 
previous. 
HRYSLER CORP. divisions also 
fell off relation the holi- 
(Continued on Page 53, Col. 1) 


Shares 


creased output, remained even 

percentage basis with 
The makers that showed percent- 
gains over were: 

Chevrolet, 4.92 percentage 
points 27.94 percent total in- 
dustry output; Ford, 1.48 points 
23.68 percent; Cadillac, 0.50 
points 2.43 percent; Lincoln, 
0.32 points 0.82 percent; Rambler, 
0.24 points 1.37 percent; De- 
Soto, 0.16 points 1.79 percent; 
0.04 points 0.21 per- 
cent, and Studebaker, 0.01 points 


1.42 percent. 


manufacturers which lost 

ground last year were: Pon- 

tiac, down 1.59 points 5.73 per- 
(Continued on Page 49, Col. 1) 


Chrysler Adopts 
Plan for 
Co-op Ads 


CORP. has followed 

the lead General Motors and 
now including dealer cooperative 
advertising charges the prices 
its cars. American Motors said 
was studying similar move, while 
Ford and Studebaker-Packard re- 
ported “nothing doing” last week. 

Chrysler reported last week: 
“Plymouth, Dodge, and 
Chrysler dealers were notified 
that the cost and administration 
all local and national adver- 

(Continned, on Col, 4) 


Chrysler Adjustment 


Cuts Some Car Prices 


HRYSLER CORP.’S new policy 

advertising charges 
will result price increases rang- 
ing from $30.25 Plymouth 
$96.50 the Imperial 

the buyer, the adjustment 
could bring about decrease 
$8.25 the DeSoto Firesweep 
and top increase $36.50 
the LeBaron, 

The corporation last week joined 
General Motors adding the co- 
operative advertising charge the 

(Continued on Page 6, Col. 1) 


Rules Financial Operation Spelled 
How Statement Guides Dealers 


This the last 
two-part series the fi- 
nancial side dealership man- 
agement. 

views with George Helwig, the 
dealership operation .analyst 
accounting firm 160 
dealerships throughout the 
country. 


some dealers this series may 
oversimplified, but the objec- 
tive was make simple 
that the articles would under- 
standable salesman, who 
went directly from selling 
dealership management. 

+ 
Joseph Callahan 
Staff Writer 
repeating that dealer- 
ship financial statement con- 
sists operating 
statement and bal- 
ance sheet, George 
Helwig said the 
balance sheet en- 
ables dealer 
determine how much financial 
progress making from period 
period. 

defined balance sheet 
summary the assets, liabilities 
and net worth dealership which 
usually drawn 
monthly.” 

Taking the in- 
dividual elements 
the balance 


definitions: 
“Cash position 

cash whicha 
hand transit. 

“Working Helwig 


capital the difference between 
assets (cash, inventories 
and receivables) and current lia- 
bilities.” 

recommended these rules for 
dealers: 

The cash position should 
equal least one month’s oper- 
ating expenses. 

There should minimum 
current assets for each 
current 

Switching the next element 


Business 
Barometer 


Auto Production 101,841 cars, 
trucks week vs. 144,511 year ago. 

Department Stores Sales 
percent from year before. 

Electric Power Output 12,- 
227 million kilowatt hours, 5.3 per- 
cent from year before. 

Freight Loadings 698,389 cars, 
increase 30,910 cars from year 
before. 

Gasoline Stocks 180,543,000 
barrels, increase 3,506,000 bar- 
rels week. 

New-Car Registrations 
159,214 (partial 1956 period) vs. 6,- 
193,382 for same period year earlier. 

New-Truck 
916 (partial 1956 period) vs. 819,693 
for the same period year earlier. 

Oil Stocks 273,707,000 
increase 90,000 barrels week. 

Soft Coal 11,015,000 
tons estimated week vs. 10,439,000 
tons year ago. 

capacity estimated vs. 94.3 percent 
week earlier. 

Used-Car $970 average 


vs. $1,009 December. 


Common Stocks 
Jan. Dec. 1956-57 
High Low 


51% 
49%, 40% 
10% 


Am. Motors 
Chrysler 
Ford 55% 
GM. 


Average 36.15 


balance sheet, Helwig said: 
* * 


Accounts Receivable 


receivable are notes 
and bills owed the dealer 
customer.” 

Helwig recommended these rules 
pertaining this item: 

Accounts receivable due from 
customers should not exceed 
dealer’s net worth. 
They should maintained 
minimum unless the dealer 
well capitalized that can 
afford finance portion his 
car sales, 

Accounts receivable should 
percent liquidated the end 
the month following the month 
which they were 
said that Chevrolet formerly tried 
get its dealers have per- 
cent these accounts liquidated. 

Helwig said dealer can keep 
firm control accounts receivable 
by: 

Checking the individual’s credit 


Cadillac Names 
Murray Top 


Sales Position 


DETROIT.—The appointment 
Fredric Murray Cadillac gen- 
eral sales manager was announced 
last week 
James Roche, 
division general 
manager. 

Murray, for- 
merly manager 
Los 
Angeles branch, 
succeeds Roche 
general sales 
manager. 

joined Cad- 
field represent- Murray 
ative the business management 
department. was named district 
sales manager Dallas 1944 
and became manager the busi- 
ness management department 
1946. 

Before joining Cadillac, Murray 
had been Chevrolet assistant zone 
manager and had been associated 
with Chevrolet dealership and 
General Motors’ Motors Holding 

Lester, San Francisco 
branch manager, will succeed Mur- 
ray head the Los Angeles 
branch. Louis Fazackerly, gen- 
eral sales manager the San 
Francisco branch, the new man- 
ager there. 


Deals Getting Better 
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when the account placed the 
books. 


Instituting satisfactory 
follow-up program, 

“should vested one person.” 

said that most dealers’ 
accounts receivable consist primar- 
ily service bills and low-priced 
used cars which the finance com- 
panies take. 

“And that’s where most the 
trouble comes in,” continued. 

“Time after time seen the 
same thing guy gets 
his brakes credit, promis- 
ing pay the month. 
the first the month, some 
other conditién develops his 
car and uses that reason 
for non-payment. 

“Another thing, these same poor 
credit risks pop all over town. 

frequently seen the same bad 
account many four differ- 
ent dealerships multiple-dealer 
point.” 

Helwig cited the case one 
“friendly” dealer 
southern Michigan who has net 
worth $109,000 and accounts 
receivable over $100,000. 


Inventories 


ventories, Helwig said new-car 
inventories should related the 
volume business normally trans- 
acted and should not exceed 30- 
day supply. 

Emphasizing that dealer should 
gear his inventory purchases his 
community, mentioned one rural 
dealer who requested every possi- 
ble power assist one batch 
new cars ordered. said that 
this dealer’s customers didn’t “go 
for the units had hand and 
nearly lost his shirt.” 

continued, “If dealer 
handles trucks, should exer- 
cise unusual care insure that 
the units orders are market- 
able his community. It’s awfully 
easy get pressured into unpop- 
ular models factory represen- 
tatives. 

“Inventory position one the 

(Continued on Page 7, Col. 1) 


Belford Motors Active 


Wichita Market 


its Nov. issue, Automotive 
News stated that Belford Motors, 
Wichita, was out business. 

Belford Motors has dropped its 
factory franchise, but still very 
much business used-car 
dealer. 


Survey Midwest Finds Most Dealers Insisting 
Larger Downpayments 


Houck 
Staff Correspondent 

JEFFERSON CITY, Mo.—Better 
deals are being made most 
dealers, according personal 
survey dealers eastern and 
northern Missouri, western Illinois 
and part Iowa. 

Based past motor car his- 
tory, these better deals mean 
fewer repossessions and prob- 
ably far more important—owners 
who feel that they have made the 
right buy, even with increased 
price. 

One important trend noted 
that more dealers are selling stand- 
ard terms and larger downpay- 
ments customers. 


For instance, one dealer has done 
away with the open notes signed 
buyers when they are short 
downpayment money. 

This dealer goes the trouble 
showing the prospect how much 
better off will putting 
emphasized showing the exact 
cost those extra dollars added 

“We could complete the con- 
tract for this amount,” one dealer 
customer, “but it’s you and 
the months that werry- 
ing about, You.see, will mean 
that you will have dig 
extra $15 each months. 
want emphasize that now 


the time for you protect your- 
self.” 

Incidentally, this dealer has only 
.25 percent repossession figure. 

Another dealer explained that 
one the real dangers holding 
out for proper downpayment 
that the deal susceptible 
“sniping” other dealers, should 
the prospect visit them. 

Some dealers report deals are 

(Continued on Page 51, Col. 1) 
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Christmas Scene 


The Christmas display the showroom Richardson Buick Co., Inc., Williamsport, 
Pa., featured turntable with living room scene one side, choir, above, the 
other. Christmas carols, played over loudspeaker, gave the effect the 
choir singing. The dealership operated Thomas Richardson. 


Conn. Dealers, Unions Scrap 
Organizing Wrangle 


Joseph Callahan 
Staff Writer 

Teamsters and Machinists 

unions are making determined 
drive organize the dealership 
shop and parts employes the 
Connecticut towns New London. 
Norwich and Willimantic. 

Thus far, two elec- 
tions have been held 
the Connecticut 
State Board Labor 
Relations, with the 
unions winning one 
election and losing the 
addition, elections have been 
requested five other dealerships. 


the election which the unions 
lost, Cushman-Burke, Inc. 
(Chrysler-Plymouth) New 
London, the unions have asked the 
State Board set aside the elec- 
tion because the dealership man- 
agement was adjudged guilty 
unfair labor practice. 

However, the Connecticut 
dealers have countered with 
demand that the election 
Sortor Chevrolet, the New 
London dealership where the em- 
voted for the unions, also 
set aside. 

The Sortor management charges 
that the election was illegal because 
was consented the firm’s 
general manager who exceeded his 
authority this case. The dealer 


was out town, reportedly. 
* * 


LABOR 
FRONT 


Previous Drive Failed 


Connecticut Automotive 

Trades Assn. reported that the 
Teamsters and Machinists “are 
taking where the Wholesale and 
Department Store Clerks Union left 
off.” This union began organ- 
izing drive last spring and gave 
the fall without success. 

The Association also said, “This 
part the drive the 
Eastern Conference Teamsters 
for 50,000 additional members and 
they expect the bulk these new 
members will come from the au- 
tomotive service industry.” 

One dealer said, 


This 1957 Mercury Convertible Cruiser whose 290 horsepower makes the most 
powerful pace car will lead the annual 500-mile race the Indianapolis 
Motor Speedway. Jack Reith, general manager Mercury, shown the wheel 
the special car, which will drive start the race. Beside him Anton Hulman 
Speedway president. Exact duplicates the pace car will sold Mercury 


dealers. 


“Yes, things are boiling. But 
going fight We've been 
struggling for years and the 
unions only have two contracts 
the entire state one Hartford 
and one Greenwich.” 

said that some time ago the 
CIO won out elections after 
lengthy strike Hartford, but 
that the union movement died out 
the dealerships the following 
months. 


Boston’ 


CIO just folded here and 
went back Boston,” con- 
cluded. 
Another official said, “This our 
third major battle with the unions 
(Continued on Page 51, Col. 2) 


Mercury Pace 
500’ with New 
Cruiser Model 


Mercury marketed the 
Convertible Cruiser has been chosen 
the pacemaker for the 4ist 
annual 500-mile race May the 
Indianapolis Motor Speedway. 


exact duplicate the pace 
will offered for sale the 
general public through Mercury 
dealerships this spring, according 
division general manager Jack 
Reith. 


Accompanied Speedway Presi- 
dent Anton Hulman jr. official 
starter, Reith will drive the Mer- 
cury pace car Memorial Day. 
will the second Mercury serve 
pacemaker the Indianapolis 
race and the sixth Ford Motor Co. 
act pacemaker. Benson 
Ford, chairman the Ford dealer 
policy board, drove Mercury pace 
car 

The Convertible Cruiser pace car 
will powered Mercury’s 290 
horse-power Turnpike Cruiser V-8 
engine with 368-cubic-inch displace- 
ment and compression ratio 9.75 

Painted “sun glitter” with black 
top and silver side projectiles along 
the rear quarter panels, the con- 
vertible will have spare tire 
carrier with bright metal applique 
the rear fender back the 
wheel housing. 

Ornaments centered atop the 
front fenders will feature Mer- 
cury crest and winged checkered 
flags. These ornaments are illumi- 
nated and serve directional turn 
signal indicators. The same theme 
carried out lighted rear deck 
lid ornament which has the Mer- 
cury head centered between crossed 
checkered flags. 

Interior trim feature all-vinyl 
grain upholstery “sun 
glitter” and black, with black 
carpeting. The black, padded Turn- 
pike Cruiser instrument panel has 
tachometer and clock which 
automatically elapsed 
time and miles travelled. 


sport, 
the 
the 
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OULD you enjoy little his- 
tory the start the New 

The automobile industry con- 
makes history and this 
New Year 1957, sure, 
record many significant de- 
before another 
months passes. 


are about experience the 
first year operation under the 
Bill.” will also, 
for the first time, our own 
funds, Both are major 
developments, Both, believe, 
will have very beneficial results. 

There were important develop- 
ments, too, the year 1923— 
years ago. 

have selected this particular 
year talk about because 
not too far the distant past 
but what older readers will re- 
member, and it’s recent enough 
furnish guideposts for younger 

dealers. 

The nation was expanding 
economy after suffering depres- 
sion following World War 


Average Price $800 


reached nearly 
four million vehicles, alltime 
high that period, and ex- 
the previous year’s produc- 
tion one and one-half million 
The total registration was 
cars. 

The closed body models were 
ascendency and counted for 


the volume. fact, all 


ferritories except the southern and 
Pacific coast states were already 
finding difficult sell open cars 
and lot pressure was made 
the factory step closed-car 
production. 

The average retail price all 

was $800. New-car sales 
were active that the handling 
the used cars, for which the 
trade had little experience, 
started backing and causing 
concern both dealers and fac- 
percent the business 
was gathered the five leading 
factories, counting General 
Motors one unit, leaving but 
percent for the one hundred 
other producers who were 
business that time. 

There was shortage freight 
freight the eastern part the 
United States. There were few con- 
roads and highway 
trailers, both factories and 
dealers were storing cars for spring 
stock. 

During the year more than 
new cars and trucks were an- 
nounced and about many com- 
panies faded from the picture. Al- 
fred Sloan became president 


General Motors. 


Year Mergers 


brought out the first all- 
steel body. Four-wheel brakes 
and power-operated windshield 
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John Munn 


wipers were announced for the first 
time. Ethyl gasoline was put the 
market. The Chrysler Six was in- 
troduced late the fall. 


Ford production, almost two mil- 
lion cars, proved the all-time top. 
Price reductions were rampant 
manufacturers bid for volume, All 
the new models had been an- 
nounced Aug. 15. 

was year mergers. Both 
the National Motor Car Co., 

combination National, Jackson 
Motors and Earl, and the Con- 
solidated Motor Co., including 
Haynes, Winton and Dorris, were 
launched. All the units the 
combinations were experiencing 
difficulty, and bringing them to- 
gether proved little help because 
they soon passed out the pic- 
ture. 

Durant was promoting his mer- 
ger: the Locomobile, Mason truck, 
Durant, Star, Flint and Princeton. 


Auburn, Farley was presi- 
dent. The car sold light six 
with 114-inch wheelbase $1,095. 

Buick had plants both Detroit 
and Flint and completed its first 
millionth car during the year with 
single day’s production over 


one thousand cars Oct. 29. 
* 


Shortlived Plan 


was producing 120 
cars day and announced four- 
wheel brakes optional equip- 
ment. Chandler and Cleveland were 
difficulties, but were sizeable 
factories. 

Chevrolet opened its first as- 
sembly plant Janesville, Wis., 
and building total 2,000 day. 
Oldtimers will remember that 
four-cylinder air-cooled Chevrolet 
was exhibited the New York 
show, listing $200 more than the 
regular model. The prices were cut 
several time during the year. 

Cole had new idea, reduced 
its prices $800 and shortened the 
dealers discount establishing 

new plan whereby Cole dealers 
agreed eliminate taking used 

cars trade—a plan that was 

shortlived both for the factory 
and the dealers 

Columbia was bought out and 
moved the Liberty plant. Davis, 
like many other manufacturers 
the day, were using Continental 
engines. Dodge was establishing 
records and reached volume 
six hundred day. 

Elgin offered automatic gear 
shift manufactured Cutler- 
Hammer Milwaukee. This gear 
shift, electrically operated, was the 


forerunner what have today. 
> 


Assembly Plants 


came out this year with 
new time-payment plan 
whereby dealer accepted deposit 
week until sufficient down 
was accrued secure de- 
livery. was the first year that 
the Ford factory ran any adver- 
tising, half which was borne 
the dealer the assessment 
car. Ford was building cars 
assembly plants with planned 
production 10,000 day. 

The HCS won the Indianapolis 
speed race 1924 and boosted 
sales for its six cylinder 126-inch 
wheelbase, listing $2,650. Hudson 
Essex, one the volume pro- 
ducers, reached high 10,000 
month. The Essex four was sup- 
planted the Essex six. The coach 
body $975 was the only closed 
car selling anywhere near the price 
touring car. 

Hupmobile was making around 
40,000 cars year and was later 
take over the Chandler and 
Cleveland plants. Jordan’s pro- 
duction was schedule one 
thousand month and Decem- 
ber declared special dividend 
common stock, Lafayette had 
been taken over Nash and 
moved Milwaukee, 

The Lincoln was the first Ford 
built car exhibited the 
New York show. Maxwell- 
Chalmers, volume producer, was 

(Continued on Page 54, Col. 2) 


Savings Account Gift 
Goes Berry Employes 


PHILADELPHIA, Arthur 
Berry, Berry Bros. Buick, Inc., 
here has given each the firm’s 
employes Christmas gift 
savings account book showing 
deposit their credit Girard 
Trust-Corn Exchange National 
Bank, 

Those who already have sav- 
ings account the bank, re- 
ceived additional deposit from 
Berry Bros. 


Chicago Show Opens 
With Selling Accent 


Lockwood 
Staff Writer 
49th annual Chicago Auto 
Show—hoped the “selling- 
est show them last 
Friday (Jan, 5). 
Edward Cleary, show mana- 


Minneapoiis Dealers Elect Officers— 


The elected officers the Minneapolis Dealers Assn., from left, are 
Rudy Luther (Pontiac), president; Bernard (Oldsmobile), vice-president; and 


Elected the board directors were 


Harold Larson (Chevrolet), Randolph (Studebaker), Stephens jr. (Buick), 
John Woodhead jr. (Ford), and Manford Anderson (Dodge-Plymouth). Leo Faricy 


general manager. 


Tradein-Tax Proposal Stirs 
Pennsylvania Assn. 


George 
Staff Correspondent 

HARRISBURG, Pa—The Penn- 
sylvania Automotive Assn. has 
voiced vigorous opposition tax 
study committee’s proposal re- 
move the exemption 
allowances under the percent 
sales tax. 

“Removal the exemption for 
the value tradein allowances 
would hit hardest the ‘little 
the lower income 
group who must depend 
automobile earn their living,” 
said Parkinson, PAA as- 
sistant manager. 

Parkinson said always has 
been the policy PAA express 
willingness its auto dealer mem- 
bers pay their fair share 
state and federal taxes. 

“But are unalterably op- 
posed double taxation,” said. 

contended that the proposal 
would result least 200 per- 
cent increase the tax low- 
priced cars and 300 percent in- 
crease the medium-priced field. 

should remembered that 
the automobile longer 
the mink coat luxury class, but 
economic necessity,” said 
Parkinson, 

said that this was recognized 
President Warren Harding 
more than years ago and cer- 
tainly more true today than 
the 1920s. 

Parkinson said motorist buy- 
ing $4,000 new car 1956, 
which was allowed $3,000 
tradein allowance, paid $30 tax. 
Elimination, said, the tradein 
exemption would mean $120 levy. 

The car being traded thus would 


Gainesville (Fla.) Assn. 
Chooses Brasington 


GAINESVILLE, Fla. John 
Brasington, B&G Motor Co., Ine. 
(Cadillac-Oldsmobile), has been 
elected president the Gainesville 
Automobile Dealers Assn. 

Other officers are Hawes, 
Hawes-Powers Motor Co. (Chrysler- 
Plymouth), vice-president, and 
Gable, Poole-Gable Motors (Dodge- 
Plymouth), secretary-treasurer. Di- 
rectors are Melton jr., Melton 


baker-Packard). 


subject double taxation 
when was traded and when 
was sold the next buyer. 

Parkinson said the PAA does 
not question the correctness the 
tax study group’s conclusion that 
millions dollars may needed 
additional revenues, but claimed 
that the proposed exemption 
singles out the auto source 
double taxation. 


“Motorists already are paying 
the major share taxes for con- 
struction and maintenance 
highways through gasoline taxes, 
license fees and other levies,” said 
Parkinson. 

“Under the percent sales tax— 
now being levied—the rev- 
enue resulting from sale autos 
brings more than the tax levied 
any other single product,” 
said. 

“Pennsylvania’s auto dealers,” 
said Parkinson, “successful hav- 
ing the tradein allowance exempted 
bipartisan basis for years, 
will make every effort see that 
motorists are not discriminated 
against and burdened such 
unjust proposal should intro- 
duced during the forthcoming legis- 
lative session.” 


ger and executive vice-president, 
Chicago Automobile Trade Assn., 
said this year’s goal was half- 
million paid admissions. 
Last year’s show attracted 493,143 
compared 490,500 1955. 
Cleary said the International Am- 
phitheatre has been transformed 
into “brilliantly lighted jewel 


case” for the show. 
OUR other auto shows—Buffalo, 
Columbus, O., San Francisco 
and Washington—also started the 
same day Chicago. Two other 
shows—Seattle and Mexico City— 
began the previous day, The Phoenix 
show opens tomorrow (Jan. 

The Columbus show, said John 
Barton, show manager and man- 
ager the local auto dealers 
association, carries the theme 
“Highways Sunshine” and will 
give away four free trips 
Florida prizes. Last year, 55,000 
attended the Columbus event. 

Barton said the entertainment 
the Mills Brothers 
with music furnished Johnny 
Long’s orchestra. 

General show chairman George 
(Chevrolet), who as- 
sisted four co-chairmen. They 


are Robert Kein (Ford), Harold 


Wood (Chrysler Plymouth), 
Richard Rodensells (Chevrolet), 
and Browne (DeSoto-Plym- 
outh). Browne was last year’s gen- 


eral chairman. 


show held for the press and 
civic leaders, Ohio’s governor-elect, 

presently attorney-gen- 
eral, clipped the ribbon open 
the show. The Columbus event 
being held the new Veterans 
Memorial Building. Stage shows 
are seen twice daily. Admission 
cents. 

The Chicago show features 60- 
minute musical “Motorevue 1957,” 
and directed Barnes- 
Carruthers, Inc., with choreography 
Dorothy Hild. 


Portland Dealers 


Choose Graham 


PORTLAND, Ore. Clark 
Graham, Braley Graham 
(Buick), has been elected presi- 
dent the Automobile Dealers 
Assn, Portland, succeeding Roy 
Burnett Roy Burnett Motors 
(DeSoto-Plymouth). 

Phillip Fields, Fields Chevro- 
let was named vice-president. 
The election was held the associ- 
ation’s annual dinner meeting. 


Loss Put $75,000 


Burton Ford Fire 
_ROYSE CITY, Tex.—Burton Mo- 
tor Co. (Ford) has been destroyed 
fire. Loss was estimated 
$75,000. 

Owners are Amon Burton and 


Mrs. Newt Burton. 


Hermann Leads Dealers— 


Bill Hermann (Hudson), center, the new president the Detroit Dealers 
Motors (Buick-GMC), and Assn. Other officers, from left, include Boyce Tope, executive vice-president; Briggs 
Crane, Crane Motor Co. (Ford), secretary; Hermann; Glenn Walker (DeSoto), vice-president; and Rinke (Chev- 


rolet), treasurer. 


Dealers 
| 
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Tight Money—A Sales Obstacle? 


Ford’s Hitchings Sees Rise 


DEARBORN.—George Hitch- 
ings, Ford Motor Co. economist, 
believes that 1957, compared with 
1955 and 1956, will “in-be- 
tween” year with auto production 
higher than last 
year. 

“Volume not likely rise 
sharply 1955, but neither 
provided the general economy re- 
mains strong,” said Hitchings. 

The economy generally strong 
1957 begins, said Hitchings, and 
expects the auto industry 
expansionary force this year. 

However, said, credit policy 
change from “tight money” may 
necessary maintain production. 

“While tight credit desirable 
during periods excess demand 
relative productive capacity, 
change credit policies may 
desirable 1957 order uti- 
lize existing resources,” the 
way Hitchings put it. 

Last year, said Hitchings, pro- 
duction, employment, income and 
spending increased despite “down- 
ward readjustments” the auto 
and housing construction indus- 
tries. 

“Production cars will sub- 
stantially higher than the 5.8 mil- 
lion total for 1956,” said Hitchings. 
“With favorable economic cli- 
mate, production could equal 
surpass the second best automotive 
year 6.7 million reached 1950.” 


said 1956 production was 
held below consumption order 
reduce dealer stocks which, 
said, had risen rapidly the lat- 
ter part 1955. 

“This problem will not exist 
1957 because current dealer stocks 
are, anything, slightly below 
year-end normal,” said Hitchings. 

Consumer buying 1957 will 
factor boosting production 1957, 
according Hitchings. said 
Ford planning has been based 
potential increase percent 
domestic sales 1957. 

“New-car sales should increase 
from normal base least fast 
the general economy,” said 
Hitchings. “This factor alone would 
1957. Additional stimulus will 
provided the major model 
changes for 1957 and the greater 
number the heavy volume buy- 
ers 1955 returning the car 
market.” 

Hitchings feels that production 
ean much more stable 1957. 
the 1956 model year, said, 
was necessary cut produc- 

tion industry-wide from 178,000 
weekly November, 1955, 132,- 
000 February, 1956. 

further cut 107,000 starting 
May was necessitated the 


Lincoln’s Mills 
Sees Topping 
Records 1956 


DEARBORN. Lincoln achieved 
new sales and production records 
1956 and public reaction the 
new models indi- 
cates even 
better year 
1957, according 
Ben Mills, gen- 
eral manager. 

“We expect 
meet this demand 
for our cars with 
facilities and per- 
sonnel equipped 
build the finest 
quality car the 
American road,” 


Ben D. Mills 
said 

Lincoln’s new general office build- 
ing and manufacturing plant 
nearing completion Novi town- 
ship, Mich. This will increase pro- 
duction capacity 90,000 units 
straight time basis, said Mills, 
more than double anything Lincoln 
has had the past. 

Production about 47,600 
previous record was 43,688 1948 
achieved by. Lincoln last 
and sales records fell every 
month through the 1956 model run, 
said Mills. 

Total retail deliveries, not yet 
completely tabulated, will top the 
previous 1953 high 38,587 ap- 
proximately percent, said Mills. 


failure sales rise seasonally 
March-April,” said 

Production, said, the 1957 
model year did not surpass 150,000 
weekly until the end November, 
1956. 

“Production rates went above 
this figure temporarily December 
make for the slow start,” 


Mercury Boost 
January Output 
Percent 


Mercury has in- 
creased its production schedule for 
January percent over December 
totals, according Reith, 
Mercury general manager. 

“We will produce 40,000 Mercurys 
January compared with 28,000 
December,” Reith said, “Popu- 
larity the new Mercury ever 
since its introduction has left 
great many our 3,100 dealers 
with inventory and dealers are 
delivering cars fast they get 
them. Many dealers have only one 
car hand show buyers.” 


meet the demand for new 
Mercurys, Reith said the division 
recently set alltime high em- 
ployment, even higher than when 
Mercury and Lincoln were together 
one division. recent weeks 
Mercury plants have worked over- 
time and Saturdays speed 
production. 

Reith said the expanding market 
for cars the medium price class 
should boost sales that field 
alone well over 2,000,000 units 
1957. Mercury, said, expects 
increase its share 100,000 cars. 
Reith predicted that 1957 would 
rank the second best year 
history second only 
the alltime peak year 1955. 

also announced completion 
the first plant bujlt exclusively for 
making station wagon bodies. The 
plant, Wayne, went into 
operation last week producing Mer- 
cury’s hardtop-styled wagons, 


Associates Calls 


Managers’ Parley 


SOUTH BEND. Managers 
Associates Investment and its 
major subsidiary, Associates Dis- 
count, will convene Chicago’s 
Conrad Hilton Hotel Jan. 10-12 for 
the company’s 1957 branch mana- 
gers’ meeting. 

For the first time years, all 
Associates regional managers, 
branch managers, and loan and in- 
surance supervisors will meet 
simultaneously with company exec- 
utives during the three-day session. 

Robert Oare, chairman, and 
William Gaunitz, president, will 
featured speakers the meet- 
ing. 


weekly rate seems likely during the 
first half 1957.” 

Hitchings said the outlook for 
Ford Motor 1957 “decidedly 
favorable.” 


“We expect benefit not only 
from the increased total market, 
but also from rise market 
penetration,” Hitchings said. 

“The enthusiastic public response 
our new models favorable for 
achievement this goal,” said. 
“Later Motor Co.’s 
coverage the automotive market 
will considerably extended the 
addition entirely new line 
medium-price cars known 
the Edsel.” 


Hitchings said the expected high 
rates production and sales will 
require total work force 
above the 200,000 level achieved last 
November for the first time Ford 
Motor history. 


Also, said, 1957 the company 
expected start operating about 
one-third billion worth new 
facilities. 


a 


Sales Chief Air— 


Anthony Mistlin, sales executive, Ellis 
Brooks Chevrolet, San Francisco, ap- 
proaches rooftop his service 
building helicopter. Mistlin, who 
lives in suburban Palo Alto, chartered the 
helicopter and arranged for pickup near 
his home test practicality such 
trip. 


Seasonal Lull Noted 
New, Used Markets 


(Continued from Page 1) 


models thus far have been 
higher-than-usual quality. 

Among new-car dealers who re- 
tail tradeins their own lots, the 
last six weeks have shown used-car 
buyers expressing interest almost 
exclusively sharp, late-model 

Wholesale auctions have also 
shown that bidders are backing 
down everything except clean, 
late pieces, 

Independent retailers used 
cars are marking time, trying 
the first flickering pulse 
any developing marketing trend. 

> 

HAMPIONS the used car in- 

sist, however, that the current 
situation represents only shake- 
down period. The market, they say, 
about to-jell, with used cars 
moving out their own again 
this year. 

Some new-car dealers have ex- 
concern over the grow- 
ing number retailers offering 
discounts and advertising “sell- 
at-any-price” policies. many 
cases, such discounting has been 
reported from areas where deal- 
ers had pay personal property 
taxes stocks carried the 
start this year. 

There are enough instances, 
however, discounting dealers 
who have encountered sales re- 
sistance, worry thoughtful oper- 
ators. 

Medium-price cars have met with 
the stiffest buyer resistance far, 


Used-Car Bulletin from Detroit 


Latest Auction Prices 


(Copyright, 


1957, by Automotive News) 


(Aptco Auto Auction. Sales every Wednesday and Friday.) 


(Sold 71 cars out of 191 entered.) 

BUICK — ‘56 Super Riviera, $2,200* 
(ps); Century Riviera, $2,150* (ps); 
Special Riviera, $2,050; 4-dr., $1,860* 
(ps). "55 RM Riviera, $1,655* (ps), 
$1,625. Special Riviera, $1,350*. 
’52 RM 4-dr., $250. '49 Super conv., 
$150*. 

CADILLAC—’51 (62) 4-dr., $540°*. 

CHEVROLET—'56 Two-ten (8) station 
wagon, $1,700*; Bel Air (8) 4-dr., 
$1,500. °55 Two-ten (6) 2-dr., $970, 
$890; One-fifty (6) 2-dr., $795. ‘54 
Bei Air Hardtop, $790, $775. ‘50 SL 
Deluxe 4-dr.. $130. 

CHRYSLER—’'56 Imperial sedan, $3,- 
250° (ps). '55 Windsor Hardtop, $1,- 
430° (ps). 

DeSOTO — '55 Firedome 4-dr., $635* 


(ps). 
DODGE—’53 Coronet 2-dr., $400, $350; 


4-dr., $365. 
$185. 

FORD—'57 Fairlane (8) 500 2-dr., $1,- 
850. '56 Fairlane (8) Victoria, $1,- 
675°; 4-dr., $1,580*, $1,500*; 2-dr., 
$1,500*; Ranch Wagon, $1,510. 
Fairlane (8) 4-dr., $1,140*; Custom 
(8) 2-dr., $875. ‘54 Country sedan, 
$950; -Crest (8) Victoria, $800. °53 
Crest (8) conv., $560. 50 4-dr., $150. 


Meadowbrook 4-dr., 


HUDSON—’'55 Rambler station wagon, 
$1,275*. ‘52 Commodore (8) 4-dr., 
$130. 

LINCOLN-—-'52 Capri 4-dr., $400*. 

MERCURY — '56 Montclair Hardtop, 
dr., $1,865*. °55 Monterey Hardtop, 
$1,395*, $1,390. °54 2-dr., $860. ‘53 
Monterey 2-dr., $1,285*. ‘51 4-dr., 
$140. 

NASH — '53 Rambler conv., 
Statesman 4-dr., $320. 

OLDSMOBILE—’56 (98) Holiday, $2,- 
500° (ps). ‘55 (88) Super Holiday, 
$1,830*; 4-dr., $1,650* (ps). °54 (98) 
4-dr., $1,438*. "53 (88) Super 4-dr., 
$740*. °51 (88) 4-dr., $255°. 

PLYMOUTH—’'56 Belvedere (8) Hard- 
top, $1,610*. '55 Belvedere (8) 2-dr., 
$1,125*. ‘54 Savoy station wagon, 
$925; Belvedere Hardtop, $775*; 
Plaza 2-dr., $585*. Cranbrook 4- 
dr., $400. 

PONTIAC—’55 Star Chief (8) Cata- 
lina, $1,500*; Chieftain (8) Cata- 
lina, $1,280*. '53 Chieftain (8) Cata- 
lina, $610*; 2-dr., $550°*. 

STUDEBAKER—’'53 Commander Hard- 
top, $480. 

MISCELLANEOUS — ‘55 Ford \-ton 
pickup, $700. 


$465; 


*Indicates automatic transmission or overdrive and (ps), power steering. 


Other Auctions Pages 42, 


and that has been where most 
the discounting has been noticed. 


TRENGTH the market 

far has been centered 
“hybrid” unit—the medium-priced 
car offered the lowest-priced 

Dealers report growing num- 
ber Pontiacs, Mercurys, 
Dodges, and similar makes 
traded Ford Fairlane 500s, 
Chevrolet Bel Airs and Plymouth 
Belvederes. 

this respect, the new-car mar- 
ket 1957 may follow the used- 
car pattern, where demand always 
has been most insistent the low- 
priced field. 

average price used cars 

sold wholesale auctions last 
week dropped $39, according 
News’ index, level off 
$970. was the first time since 
the introduction models that 
the average price had fallen below 
$1,000. 

Only models escaped the 
general reduction advancing 
$35 $2,428—the highest price 
they have reached since they were 
first added the index the 
forepart November, 

Losses the index included: 
down $86 $1,261; down $74 
$864; down $67 $1,793; 
down $52 $360; down 
$23 $602; down $21 $262, 
and down $20 $193. 


Chrysler Adopts 
Plan for 
Co-op Ads 


(Continued from Page 1) 
tising the types formerly cov- 
ered cooperative advertising 
programs are being assumed 
Chrysler Corp. divisions and the 
company’s marketing organiza- 
tion.” 

The change, which became effec- 
tive Jan. was described let- 
ter the dealers simpler, 
direct method administer- 


ing advertising and 


programs. 

Prices dealers have been re- 
vised reflect the new method 
handling the programs. 


letter said that the balance 

each dealer’s contribution 

the cooperative advertising funds, 

unspent and uncommitted for cur- 

rent programs, Jan. will 
refunded. 

Dec. General Motors 
changed its policy several dec- 
ades include the dealer cooper- 
ative advertising charge the 
car prices. 

American Motors spokesman 


said his company was “currently 


studying” similar change its 
advertising program. 


replacements. 


Probe 
Auto Insurance 


Monroney Hearings 
Expected This Month 


(Continued from Page 1) 
motorists who sign installment 
credit contracts has been con- 


sidered the National Assn. 


Insurance Commissioners, which 


recommended that state 
commissioners seek remedy 
situation their own states, 


Busby said. 

several states, added, the 
insurance companies have refunded 
money misclassified car buyers, 

LAST spring, the 

tee declared, $189,000 
had been refunded Texas; $300,- 
000 Connecticut; $125,000 
sachusetts; $165,000 New Jersey; 
$37,000 Oklahoma, and $36,000 
Arkansas. Undisclosed amounts 
have been returned New York, 
Pennsylvania and Kentucky. 

Purpose the Senate probe 
will hear charges against 
the insurance and finance com- 
panies and learn what ex- 
tent refunds have been made 
each state where misclassification 
took place, Monroney said, 

Both Monroney and Busby made 
clear that Better Business Bu- 


reau charges have been leveled 


only against insurance subsidiaries 
certain finance companies. 

The senator said hoped his 
subcommittee will permitted 
during the new session 
Congress with its membership 
intact. does, will include 
Sen. Frederick Payne, Maine 
Republican, and Senator Strom 
Thurmond, South Carolina Demo- 
crat. 


Buick Takes Over 
3rd Spot Again, 
Ragsdale Says 


FLINT.—Buick wound 1956 
third place automobile sales for 
the third consecutive year, Edward 
Ragsdale, general manager, re- 
ported last week. 

“Buick’s domestic retail sales 
amounted more than 522,000 
cars,” Ragsdale said, “giving 
third place officially wide 
margin.” 

Ragsdale said this was the third 
consecutive year Buick sales have 
exceeded the half million mark and 
also the third best year Buick 
history. 

The 1956 production, 
said, totalled 535,504 cars which 
371,442 were hardtops. These models 
accounted for percent produc- 
tion with four-door hardtops 
claiming percent and two-doors 
percent. 

Ragsdale added that power steer- 
ing was installed 279,300 the 
cars built 1956 and that 248,312 
were equipped with power brakes. 


Armacost Gives 


New-Car Franchise 


KANSAS CITY.—Robert Arm- 
acost, former NADA president and 
Studebaker dealer for years, 
has resigned his 
Studebaker fran- 
chise. 

Armacost said 
that intends 
remain the au- 
tomobile business, 
although his 
plans are indefi- 
nite the mo- 
ment. Armacost 
entered the auto 
1920 
used-car 


R. Armacost 
salesman with the dis- 
tributor Cincinnati. 


Chicago Police Buy 
First Sixes Since 


CHICAGO. For the first time 
since 1932, the Chicago Police 
Department will buy cars with six- 
cylinder engines. 

The police have requested bids 
automobiles with six-cylinder 
used for squad car 
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Two reasons why it’s smarter than 


ever with Oldsmobile... 


QUALITY PRODUCT... 


QUALITY PROGRAM! 


DESIGNED RIGHT... BUILT RIGHT! 


That’s the all-new 1957 Oldsmobile three great new series the 
car that puts the accent owner benefits! From the powerful, new 
Rocket T-400 Engine—in which every owner can take pride and 
pleasure—to youthful, low-level lines, Modern Accent styling, and 
luxurious Tech-Style Interiors, the Olds quality clear through! 


AND IT’S SOLD RIGHT, TOO! 


the Oldsmobile Quality Dealer, the customer always customer 
after the sale well before! This means Customer Relations 
policy that permits neighborly way doing business—a policy 
keeping with product quality. means outstanding Service, 
Service that starts with Factory Training, continues nation-wide 
network Service Training Centers, and maintained the Dealer’s 


well-equipped and expertly staffed Service Department. 


These are the reasons why the all-new Oldsmobiles are off and 
rocketing another great year why Oldsmobile owner loyalty 


always high why it’s smarter than ever with Oldsmobile! 


WONDER FOR ACCENT’S 


DIVISION GENERAL MOTORS CORPORATION LANSING, MICHIGAN 
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Others 


Chrysler Change 
Cuts Some Prices 


(Continued from Page 1) 


wholesale price the $55. Increase buyer could 


ler also eliminated the extra levies 
assessed against some 
dealers and those participating 
special programs, 

This means that some Dodge and 
DeSoto dealers will paying 
estimated $20 less for 


Custom Royal and Sierra 
station wagons charge was 
$61 (including $15 assessment). 
Retail price rose $51; excise 
$4; total, $55, Buyer could pay 
much less. 


$58. Increase buyer could 
low $23. 

New Yorker—Ad charge was $35. 
Retail price rose $60; excise 
$4.50; total, $64.50. Increase buyer 
could low $29.50. 

Imperial Imperial Series 
charge was $45, Retail price 
rose $69; excise $5; total, $74. 
Increase buyer could low 
$29. 

$50; Retail price rose $76; excise 
$5.50; total $81.50. Increase 
buyer could low $31.50. 

Imperial LeBaron charge 
was $60. Retail price rose $90; ex- 
cise $6.50; total, $96.50, Increase 


buyer could low $36.50. 


models. Plymouth, Chrysler DeSoto Firesweep—Ad charge 
Imperial franchise holders will pay $62 (including $37 for Groucho 
about $3.50 $14 more. Marx television show). Retail price 

example, Dodge dealers in| $8.25 
metropolitan areas—and almost; Firedome and 

all Dodge dealers were considered charge was $62 (including $37 for 
big-city areas—have Groucho Marx show). Retail price 
paying extra charge $15 $56: excise total, 

DeSoto dealers participating Buyer could pay $1.75 less. 

Marx television show have and Sara- 
throwing extra $37 car toga—Ad charge was $35. Retail 
the kitty. Under the adjusted| price rose $54; excise up $4; total, 
schedule, there are such special 
charges. 

Adding the advertising charge 
the wholesale price has 
resulted slight boosts the 
Federal excise taxes Chrys- 
ler’s five lines. 
ranged from $2.25 Plymouth 
$6.50 the LeBaron. 

The increased wholesale price 
means new base for figuring the 
dealer’s markup. The additional ex- 
cise tax and the boost the mark- 
constitute the price hike that 
will passed along the buyer, 
since most dealers have been in- 
cluding the advertising charge 
their delivered prices. 

All DeSoto buyers and some 
Dodge buyers may pay less because 
the elimination the special 
assessments. 

* 

new wholesale 

price includes $1.25 for sales 
promotion literature and materials 
for which dealers formerly paid 
separately. Chrysler and Imperial 
wholesale prices include $5.50 for 
these materials. 

Here how the new policy will 
affect the prices Chrysler Corp. 
cars: 

Plymouth Advertising charge 
was $20. Retail price rose $28; 
excise tax $2.25; total, $30.25. 
Increase buyer could 
low $10.25. 

Dodge Coronet and Suburban 
station wagon charge was $41 
$15 metropolitan-area 
assessment). Retail price rose $38; 
excise $3; total, Price 
buyer could remain the same. 


you mechanically 


OYAL charge was $51 
(including $15 assessment). 
Retail price rose $51; excise $4; 


All Chrysler Lines 


TIFTON, Ga. Tifton Motors, 
agency for Chrysler Corp. cars here 
for years, changed hands Dec. 
17, with Johnny Ford and Malcolm 
Tyson, both Tifton, signing 
partnership sales agreement with 
Chrysler Corp. sell all six the 
Chrysler products. Ford and Ty- 
son bought the business from Mrs. 
McNeese, widow the late 
McNeese. 


from First Branch Assembly Plant— 


The last Ford vehicle produced Ford's Kansas City assembly plant rolled off the 
line Friday, Dec. 28. Roger Cocks, left, plant manager, delivers the 1957 Custom 
300 John Stafford, Ford dealer Leonardville, Kans. The car was the 2,337,863rd 
Ford unit produced the plant since operations began 1912. The plant was 
first branch assembly plant. Ford car-truck production the Kansas City area resumed 


CASH RECEIVED JOURNAL 
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Denver Dealers 


Fight Proposed 
New Auto Tax 


DENVER.—Car dealers here are 
opposing suggestion Melvin 
Roberts, chairman the capital 
improvement budget committee, 
that new taxes cars might help 
raise $64 million for capital im- 
provements. 

board meeting the Metro- 
politan Denver Automobile Dealers 
Assn. has been called discuss the 
question, according Roy Mason, 
president. 

“I'm sure our city has get 
money things,” Mason said, 
“but the automobile convenient, 
tangible and always thought first 
when comes taxes. It’s taxed 
pretty well now. 


all these journals... 


(without changing your factory-approved accounting system!) 


parts, accessories and service sales 


new passenger ‘ar 


NEW PASSENGER CAR SALES JOURNAL PARTS. ACCESSORIES. AND SERVICE SALES JOURNAL 


tle more money from cars “since 
streets and highways.” 


price car without the present 
tradein deduction. 


ef 1 
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Rules Financial Operation Spelled Out... 


How Statement Guides Dealers 


(Continued from Page 2) 
things dealer must watch very 
garefully his DOC. course, 
the best solution for this situation 
concentrate selling what 
stock.” 

Declaring that many dealers were 
90-days’ supply new 
1955 and 1956, Helwig said 
the excessive cost carrying in- 
yentories basis had 
adversely affected dealers 
profits last year and this year. 

then picked from his desk 
the statement very successful 
dealer. This statement showed that 
the 


that currently had cars 
15-day supply. 

Helwig said that heartily 
with those who are 


now urging that less than 30- 


day supply cars maintained 
feasible, because the cur- 
rent high cost floor-planning. 


dealer had sold 175 cars 
the previous month and 


geographical location has con- 
sidered and dealer must carry 
distance from the factory because 
the time element involved the 
delivery. 

Helwig urged these rules regard- 
ing used-car inventories: 

The used-car inventory should 
never exceed 30-day supply and 
should turned over oftener 
possible. 

make ‘family’ should retailed 
because their service potential. 
ately. 

Used cars retailed 
should promptly reconditioned, 
advertised, supported adequate 
salesmanship and sold sound 
credit risks avoid reposses- 
sions. 

“And very importantly,” con- 
tinued. “used cars should priced 


competitively. All too often dealer 
begins asking $1,000 for car that 
should sell for $900 and eventually 
sold for 


“Dealers should also watch their 
used-car floor planning charges, 
because they are excessively high 
these days and they have made 
sizable profit inroads the last 


two years. 
* 


Parts and Accessories 


parts and accessory inventories, 
Helwig said the stock parts and 
accessories should represent about 
two-month supply six turn- 
overs year should the dealer’s 
objective. 

said the size this inven- 
tory influenced great ex- 
tent the quantity slow- 
moving, obsolete and damaged 


parts which dealer carries. 
urged that all purchase requisi- 
tions covering parts and acces- 
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BOTES 


You polish off the job times faster, too! 


Just let the Sensimatic take charge every 
journal you see here, every accounting record 
you must prepare then watch the job pick 
speed! You stick right your factory- 
recommended pracedures, too. need 


change your accounting system when you 
speed with the Sensimatic! 


Your Distribution Journals can done 
third the time takes prepare them 
hand. And the monthly financial statement? 
That’s longer normal two-day chore. With 
the Sensimatic, you can button 
average just hours. Think it—that’s 


over six times faster! 


How such amazing speed possible? The 
big reason: the Sensimatic lets you total 
different columns figures automatically. And, 
present users will tell you, Sensimatic 


easy operate that 


“do fast, accurate, expert work. 


What’s more, changes procedures, 
growth your dealership, won’t make the 
Sensimatic obsolete. You simply change the 
“sensing master control unit 
Burroughs exclusive) adapt your Sensimatic 


any new operations. 


even beginners quickly 


used and repossessed sales 


USED AND REPOSSESSED CAR SALES JOURNAL 


13000 
627. 


CATA Follows Show 
Its Annual Move 
CHICAGO. was “moving 
day” last week for the Chicago 
Automobile Trade Assn. 
However, was only the tem- 
porary shift the association car- 
ries out each year during show- 
time when all its services are 
transferred the International 
Amphitheatre, site the show. 
Everything planned and exe- 
cuted with minimum incon- 
venience and interruption 
service. 


sories carefully reviewed 
quantity and type item, 

“An excessive inventory this 
type,” said, “can tie thou- 
sands dollars unnecessarily, Most 
dealers carry four-to-six month 
supply parts and accessories. 
The factories really push here, but 


dealer has “to stand his hind 


legs once while. Many dealers 
say they can’t reduce their parts 
and accessory inventory, but say 
can done.” 

Helwig also recommended that 


For the complete story, just call our nearby 
branch office and ask for copy our free 
booklet Automobile Dealer Accounting 
Systems. write Burroughs Corporation, 
Detroit 32, Michigan. 


and are trademarks 


interdepartmental sales 


INTER-DEPARTMENTAL SALES JOURNAL 


inventories gas, oil and grease 
held 30-day supply. 
* 


Fixed Assets 


THEN dicussed “fixed 

assets,” which include dealer’s 
land, buildings, machinery and 

“Facilities should adequate,” 
declared, “but too many dealers 
tie too large percentage 
net worth land and buildings. 
The factories even realize this, to- 
day. 

addition tieing too 
much capital, excessive facilities 
produce heavy charges for main- 
tenance, insurance and deprecia- 
tion.” 

Helwig cited the case one 
his clients who lost money 
while selling million worth 
cars 1954 because his facilities 
were too large and because let 
his expenses “get away from 
him.” 

Declaring that machinery, tools 
and equipment should adequate 
but not excessive, said that sur- 
plus and idle equipment ties 
sizeable amount capital and 
costly maintain. 

“Some these factory people 
will sell you everything under the 
sun,” said, remember one 
little dealer the hills Kentucky 
who knew handle this situ- 
ation. When the factory travelers 
came visit him contract- 
signing time, had two 45s his 
desk, and said, first son-of- 
a-gun that tries sell some- 
thing better draw his 

Liabilities 
then took the sub- 
ject liabilities.” 

declared, “Total liabilities 
dealership should not exceed one 
third the total assets. Creditors 
should never own more than third 
the business. The owners should 
always have the predominant in- 
terest. 

“Current liabilities should 
maintained absolute mini- 
mum, which means that sharp 
purchasing policies 
must maintained. All pur- 
chases should properly related 
sales velocity.” 

urged that all bills subject 
cash discount paid immedi- 
ately. 

Helwig said, “Buildings acquired 
gage) basis, rather than being fi- 
nanced out working capital, 
maintain favorable working 
capital position. Capital should 
used for productive purposes, Most 
good businesses owning land and 
buildings will always have certain 
amount funded debt. 

“Since business operates its 
working capital, important that 
current liabilities maintained 
less than half the current assets. 
Working capital should con- 
served for the satisfactory reten- 
tion profits.” 

Helwig said that dealership’s 
liabilities should regularly ex- 
amined top management 

keep them proper relationship 
the assets company. 

Switching the subject pur- 
chasing dealership, said 
that purchasing should vested 
one person who would responsi- 
ble for all procurement. added 
that competitive prices should 
checked carefully. 

continued, “Supply sou rces 
should reduced the lowest 
number consistent with sound 
operation. Some dealers know 
buy from many 500 com- 
panies. This produces too much 
work. 

Helwig then gave this definition: 


Net Worth 


worth consists capital 

stock and surplus corpo- 
ration, the proprietor’s capital 
accounts either solely-owned 
partnership enterprise.” 

said that care should 
used avoid unusual osses 
which impair the net worth 
company and that dividend pol- 
icies should carefully con- 
sidered the effect that they 
will have dealership’s capi- 
tal structure. 

Concluding the interview, Helwig 
said that one the reasons that 
many dealers are financial 
trouble that “as group, they 
are not well versed management 
finance. They are usually sales- 
men.” 
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WIDENS 


The New York Journal-American now tops the 


reaches 290,000 more families than the Post 


URING the six months ended Sep- 
tember 30, 1956, the average daily 
circulation the New York Journal- 
American soared 703,449—a spectacular 
gain 50,000 families over the same six 
months last year. This marked prefer- 
ence for the Journal-American has con- 
tinued throughout the year. 


Think what this means terms sell- 
ing opportunities! 50,000 new families— 
more people than the entire population 
New Haven, Conn.—added the biggest 
daily home-going circulation New York, 


the greatest market the world! And 
these impressive circulation strides were 
made every section New York City 
and every community New York’s 
rich suburban area. 


Cold, factual studies show that the cover- 
age the Journal-American closely par- 
allels the pattern sales opportunities 
this market. other newspaper can pro- 
vide you with this kind evening coverage 
the family level. Put the Journal-Amer- 
ican work for you. It’s your door-opener 
more than 700,000 representative homes. 


SUNDAY CIRCULATION—882,925 


increase 27,078 families 


90% the Sunday Journal-American’s cir- 
culation gain was the rich, accessible city 
and suburban area. far-flung “Scatter- 
ville” circulation here! The Sunday Journal- 


American now reaches 50,000 more city and 
suburban families than the Sunday Times... 
325,000 more city and suburban families 
than the Sunday Herald-Tribune. 


more and more people are reading the bigger and better 
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merican 
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Capsule Comments 


Economists predict that the price trend will continue 
spiral upward 1957. 


Dealer profits, too? 
* 


The auto show season full swing around the country. 


Cars are stars. 
* 


Credit restrictions auto buying have been eased 
England. 


And auto buying has eased because petrol restrictions. 
* 


Engineers forecast huge growth the field ultra- 
sonic equipment. 


It’s still not speedy the auto industry grapevine. 
* 


Toronto traffic expert believes the city will have ban 
all private cars from the downtown section 1980. 


Drivers may prefer rule out the downtown section. 
* * 


maker has announced optional V-8 with modified 
carburetion, camshaft timing, lifters and valve springs 
“developed primarily for stock-car racing.” 


Stock car? 
* 


Many dealers, taking cue from the season, advertised 
last month that they were playing Santa Claus. 


Giveaway habits are like Easter rabbits: Both lay eggs. 


Sun Oil Co. says will install fuel blender dispense 
various-octane gasolines from the same 


After taking straight all these years, cars are 4urning 
mixed drinks. 


Fletcher; | 


Coming 
Events 


Dealer Conventions 


Jan, 26-30—40th annual NADA Conven- 
tion and NAD Equipment Exhibition, 
San Francisco, 

March 24-26 Automobile Dealers Assn. 
North Dakota, Bismarck, 


March 25-26—Nebraska New Car Dealers 
Assn., Paxton Hotel, Omaha. 


Apr. | — Louisiana Automobile Dealers 
Assn., Roosevelt Hotel, New Orleans. 


April 45—Illinois Automotive Trade Assn., 
Leland Hotel, Springfield, Ill. 


Apr. 29-30 — Pennsylvania Automotive 
Assn., Penn-Sheraton Hotel, Pittsburgh. 
June 6-7 — Oregon Automobile Dealers 


Assn., Multnomah Hotel, Portland. 


June 27-30—Michigan Automobile Dealers 
Assn., Mackinac Island. 
Aug. 18-19—Gecrgia Automobile Dealers 


Assn., General Oglethorpe Hotel, 
Savannah. 


Auto Shows 


Jan. Auto Show, Civic Audi- 
torium, Seattle. 

Jan. 4-13—Second International Automo- 
bile Show, Mexico City, Mex. 

Automobile Show, Mas- 
ten Avenue Armory, Buffalo. 

Jan. 5-13—Chicago Auto Show, 
tional Amphitheatre, Chicago. 

Jan. 5-13—Washington Auto Show, Na- 
tional Guard Armory, Washington. 

Jan. 5-13—San Francisco Auto Show, Civic 
Auditorium, San Francisco, 

Jan. &13—Phoenix Automobile Show, 
Phoenix Coliseum, Phoenix, 

Jan. 14-19—Schenectady Auto Show, State 
Armory, Schenectady. 

Jan. 18-23—San Diego Auto Show, Elec- 
tric Bidg., Balboa Park, San Diego. 
Jan. Auto Show, Man- 
ufacturers Bidg., Indiana State Fair 

Grounds, Indianapolis. 

Jan. 19-27 St. Auto Show, Arena, 
Oakland Avenue, St. Louis. 

Jan. Automobile Show, 
Fifth Regiment Armory, Baltimore, 

Jan. 19-26—Pittsburgh Automobile Show, 
Hunt National Guard Armory, Pitts- 
burgh. 

Jan. 19-27—Detroit Auto Show, Detroit 
Artillery Armory, Detroit. 

Jan. Automobile Show, 
Cincinnati. 

Jan. 23-25—Appleton Auto Show, Shop- 
ping Center, Appleton, Wis. 

Jan. 26-Feb. Rochester Automobile 
Show, War Memorial Exhibit Hall, 
Rochestr, N. Y. 

Jan. 26-Feb. 3—Houston National Auto- 
mobile Show, Sam Houston Coliseum, 
Houston. 

Jan. 30-Feb. 2 — New Castle Auto Show, 
Scottish Rite Cathedral, New Castle, Pa. 

Feb. 2-10—Omaha Auto Show, Civic Audi- 
torium, harms. 

Feb. 4-9—Denver Automobile Show, Den- 
ver Coliseum, Denver. 

Feb. Auto Show, Memorial 
Auditorium, Lowell, Mass. 

Feb. Auto Show, Milwau- 
kee Auditorium and Arena, Milwaukee. 

Feb. 14-17 Asheville Auto Show, City 
Auditorium, Asheville, 

Feb. 15-17 Richmond Auto Show, Me- 
morial Auditorium, Richmond, Calif, 
Feb. 17-23—Syracuse Automobile Show, 
Onondaga County War Memorial Bidg., 

Syracuse. 

Feb. Petersburg Auto Show, St. 
Petersburg. 

Feb. 20-24 — Hartiord Auto Show, Con- 
necticut State’ Armory, Hartford. 

Feb. 28-March 2—Greenville Automobile 
Show, Textile Hall, Greenville, S. C. 
March 2-10—Kansas City Auto Show, Ex- 
hibition Hall, Municipal Auditorium, 
Kansas City, Mo. 
March 13-17—Lincoln Auto Show, 
cipal Auditorium, Lincoln, Neb. 
March 14-17— Orlando Automobile and 

Truck Show, Orlando, Fla. 

Oct. 30-Nov. 10—39th International Motor 

Show, Turin, Italy. 


Interna- 


Muni- 


General 


Jan. 7-11 — 36th Annual Meeting, Chair- 
man and Executive Committee, High- 
way Research Board, Sheraton-Park 
Hotel, Washington, D. C. 

(See CALENDAR, Page 13, Col. 5) 


Years Ago... 
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Automotive Cartoon 


the Week 


wonder what the would have looked like." 


Letterbox 


This is an open forum for the discu 


letters but you may sign your name 


Future Mechanics 


Page your Dec. issue 
read item headed “Peril 
Mechanics.” Well, bring point 
your attention, have the 
past started what called teen- 
age mechanics club here town. 
But lack interest the town 
fathers did not help this situation 
all. 

Surprisingly, teen-agers 
showed much interest learning 
and attending classes. was the 
instructor and instructor only. They 
governed themselves club 
Maybe Mr. Bagner 


ing plan such this for every 
city town the country. 

Our teen-agers need and 
need them future mechanics and 
please believe me. Some are ter- 
rific even the age 15-19 years. 

for one could reactivate 
boys with the help organiza- 
tion such NSPA. could prob- 
ably gain least couple dozen 
future mechanics. 
Marsan, Farmer Motor Sales, Ro- 
chester, 


Helpful 


would appreciate your for- 
warding three copies the 
Auto Selling Guide. 

feel that this section will 
invaluable help our sales force 


The Big Stories 


Ford Motor Co. offering recondition completely, except tires, 
for $60, any 1925 Ford car dealer may send the factory. This will 
include new paint job and upholstery and rebuilt motor. The car 
carries three-month guarantee after leaves the factory. 

The Murray Corp. America has been incorporated Delaware 
with 300,000 par shares and will succeed the Murray Body Corp., 
which was sold reorganization committee. 

Chevrolet has announced its new line cars, comprising seven 
body types, with prices ranging from $525 $745, which means 
reductions $10 $50 several 

With record production motor vehicles the 1926, 
Department Commerce officials estimated that the country went 
into the new year with approximately 23,500,000 automobiles and 
trucks use. Production cars totalled 3,957,000; trucks, 507,000. 


—From the files of Automotive News. 


readers, and your letters are welcomed. No attention is given to unsigned 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


ssion of any subject of interest to our 


with the assurance that it will not be 


|and wish compliment your staff 
this excellent job—H. 
NEY, general manager, Finney Mo- 
tors (Oldsmobile-Cadillac), Ithaca, 
congratulations you the 
wonderful issue December 3rd. 
Chicago, former president, NADA. 


Florida Clearing House 


former Ford-Mercury dealer 
St. Marys, O., for the past 
(sold out Werling Ford, 
Inc. last year) honestly have 
missed the new model showing and 
“hoopla” that goes with it, well 
all the events the auto world 
contained your publication, 
always considered your coverage 
the industry happenings timely, 
accurate and wholly dependable. 

now actively assoclated with 
Weir Sons, Inc., realtors, 
Pompano Beach, Fla. 

There are many, many former 
dealers and factory men either 
permanent residents the area 
visitors here every year. fact, 
many them have shown in- 
terest clearing house for names 
dealers and their permanent 
vacation addresses while South 
East Florida. 

service those who are 
either the area who plan 
come this winter, would happy 
set registration point for 
those who might desire make use 
it. 

Interested persons may write 
Clark Schwaderer, 3356 Atlantic 
Boulevard, Pompano Beach, Flor- 
ida, call Pompano 7157 (office) 
3-3906 (residence) for registra- 


* 
Frent Rear? 


Note that the Dec. 
News has correction Buick 
leg room and brakes for 1957-model 
specifications table. Don’t you think 
your readers should know whether 
leg room front rear seat 
Bickelhaupt Motor Co. (Packard- 
International), Clinton, Ia. 

Leg room re- 
ferred was for front seat only. 
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GROWING WITH THE NEW CHICAGO 


with over million lines 
advertising 1956 


GAIN 134 million lines 
over 1955, the previous all-time high 


retail advertising 
record equaled other Chicago paper 


total retail advertising 
printing million lines 1956— 
MORE than either afternoon paper! 


FASTEST-GROWING NEWSPAPER! ADVERTISE THE 
*From Jan. 1955 


THE NEWSPAPER THE NEW 


MAKE YOUR BUSINESS GROW 1957 WITH CHICAGO'S 


Growing 
with 
the new Sun-Times 

building now under 
construction 


ive 
ell 
ly, 
or 
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AUTOMOTIVE WASHINGTON 


Competition Mistaken 
For ‘Evil Practice’ 


William Ullman 


Washington Correspondent 


BUICK dealer Wisconsin has asked the Washington 
representative the National Federation Independ- 


ent Business help him put stop what terms “an 
evil long letter NFIB’s George Burger, 
charged that every retailer with repair and body shop 


must offer insurance ad- 
justors percent discount 
parts used repair in- 
sured 

The letter complained part: 
“The insurance adjustor threatens 
pull the damaged car out 
your shop you not grant 
ten percent discount parts 
threatens withhold future busi- 
ness from you.” 

The correspondent added that 
belongs local auto trade asso- 
ciation, where the matter has been 
brought for discussion during 
monthly meet- 
ings. 

“But fear grips 
the small shop 
operator and 
definite action 
has been taken,” 
reported. 

then noted 
that “many inde- 
pendent repair 
sipate their 
profits ef- 


William Ultman 
fort obtain this insurance busi- 


ness.” 


The Buick dealer wonders the 
insurance firms question are not 
breaking some Federal law. 

Probably there are few dealers 
anywhere who not offer some 
sort discount parts labor 
obtain insurance business, In- 
surance adjustors always try 

get the lowest bid they can 

repair job; that’s their business. 

the same token, small 
repair shop owner wants “dissi- 
pate” his profits get repair 
job, that’s his business, too. 

Washington attorney with con- 
siderable automotive experience 
pointed out that the “evil prac- 
tice” which worries the Wiscon- 
sin dealer sounds like nothing more 
than free competition open 
market. 

Furthermore, the attorney said, 
the dealer can thank his lucky 
stars that his local association 
failed take “definite action.” 
members had agreed stop giving 
any discounts insurance ad- 
justors, they would have been 
guilty conspiracy fix prices, 
criminal practice which violates 
the antitrust laws. 


This has been busy year for 
the Antitrust Division the De- 
partment Justice. has returned 
number indictments, about 
one-third which involve trade 
associations. Most the trade 
groups hot water are local, 
few are state and only three are 


and large, the charges 
against the associations follow 
members feel that they aren’t 
making enough profit, and they de- 
cide that-a minority members 
are hurting them because they are 
willing dissipate their profits 
get more business. stamp out 
this “evil practice,” they agree 


MOTOR 


SERVICE PROFITS 
with personalized 
name plates 
DETAILS REQUEST 


1281 SO. CHEROKEE 
DENVER, COLORADO 


STEMAC 


follow new price list, one which 
will guarantee them “fair” 
Later, they seem surprised 
learn that the Justice Depart- 
ment wants send them jail. 


Stamps Take Licking 

DEALER Virginia has com- 
pleted six-month experiment 

with trading stamps, identical 

those given with purchases 

increasing number grocery 

stores across the nation. 


Last week, told why had 
stopped using them. 

didn’t increase floor traffic 
even percent,” said, 

also complained that the 
stamps gave away with each 
new car purchase cost him $75, but 
that was forced trade just 
closely competing dealers 
who didn’t use trading stamps. 

Meanwhile, the Department 
Commerce issued its first report 
trading stamps. The report noted 
that the first merchant neigh- 
borhood offer trading stamps 
seemed enjoy competitive ad- 
vantage for time. But the greater 
his advantage, the more quickly 
competing merchants adopted trad- 
ing stamps themselves. 

The minute that all drug and 
grocery stores area offered 
stamps, the competitive advantage 
vanished. From that time on, 
stamps were simply another cost 
doing business and pretty ex- 


pensive one that. 


Another Forecast 


one more prediction 
the dozen this year’s 
auto output, the Business and 
Defense Services Administration 
forecasts passenger car production 
3.4 million units during the first 


six months Assuming this 
first half output percent the 
year’s total, the industry ex- 
pected turn out 6.5 million cars 

BDSA predicts that truck pro- 
duction during the first half will 
off percent from last year, 
for average monthly output 
95,000 units. During the first six 
months 1956, about 98,000 
trucks month were turned out. 

Truck trailer output will down 
“at least percent” below 
first half, BDSA forecasts, for 
average monthly production 6,- 
000 

* 


Fearless Geezer, Keezer 


content with risking the 
dangers predicting the 
course this year’s economy, 
New York economist has bravely 
told Congressional committee 
what expect 1970. 

The forecaster was Dexter 
Keezer, vice president and chief 
economist for the McGraw-Hill 
Publishing Co. admitted 
congressmen that good many 
things could upset his predictions 
(he mentioned atomic war 
one), but plowed right ahead 
anyway. 

1970, said Keezer, there will 


some million more 
than there were 1955, and mogt 
them will richer, work 
hours and produce much more 
hour than they today. 

Here are some his 
for years from now: 

The average worker will put 
only hours week his 
compared with about 195§ 
Yet his output one hour will 
worth $4.33 terms 1955 dollarg 
compared with 1955 output 
$2.99. 

The gross national product, which 
topped $400 billion last year, 
reach the immense total $653 bil. 
lion 1970, 

There will 80.5 million civiliang 


employed the S., against only 


63.1 million 1955, 
Taxes the “brave new world” 
won’t any lower. There will 
more government spending 
for national security programs 
more civilian government per- 
sonnel. The only limit state and 
local government spending will 
the ability get the necessary 
revenue and financing. 
Expenditures new plant and 
equipment which are very high 
now will rise percent 
from $40 billion 1955 $70 


lion 1970. 


EVERY LOAD-MILE FOR THE LIFE 


as 
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1970 
and 


Argentine Army Officers 


and industrial techniques. From left are Lt. Col. Montgomery; Col. Jose 
high Olascoaga, director, Argentine Superior Technical School; Major Morrel, 
assistant Argentine military attache Washington; Shantz, and Lt. Col. Adolfo Ulises 


Senet, sub-director the technical school. 


130 ore gallons 
gasoline, per load! 


Shantz, Federal Government sales manager for GMC, describes assembly 
operation Argentine Army officers Lt. Col. Bascomb Montgomery Forty- 
one Argentine officers toured the GMC facilities Pontiac part study 


PAYLOAD... 


YOUR VEHICLE 


Note: This one 
series letters practical 
problems encountered auto 
salesman, Bert Simons, who 
active today’s 

* * 


Dear Ed: 


story about man 
who came back buy car. 

Ted Kozak was last Satur- 
day looking 
for bargain 
one our left- 
over models. 
After honest 
try let him 
with promise 
would 
back this week. 


him out the 

the deal Bert Simons 

felt was not losing much. 
When Ted came again fig- 


bonus payload every trip. 


vehicle dealer branch today. 


Meeting the Practical 


Case Histories Salesman 


ured was for some more un- 
reasonable bargaining. was 
wrong. Ted Kozak had been 
couple other places and was 
getting educated—so when left 
for the second time was only 
$200 dollars away. 

then knew quite bit 
about Ted, including his place 
employment. This happened 


Illinois Enforce 


Splash Guard Law 


SPRINGFIELD, 
state police have been ordered 
Chief William Morris 
start immediate enforcement 
state law requiring splash guards 
trucks. 

The action was taken after 
State Appellate Court Judge 
Ross Reynolds issued order 
halting injunction against en- 
forcement the law. 


USE THIS MONEY-SAVING 
COMBINATION NEW 
LIGHTWEIGHT 
TANDEM DRIVING AND 
TRAILER AXLES! 


Used together, Timken-Detroit® light- 
weight tandem driving and trailer 
axles weigh almost ton less than 
other axles the same capacity. This 
means 980 extra pounds 


TDA are the choice Ameri- 
leading trick manufacturers. For 
complete information, contact your 


©1957, Company 


Plants at: Detroit, Micifgan * Oshkosh, Wisconsin 
Utica, New York « Ashtobula, Kenton and Newark, Ohio 
New Castie, Pennsyivonia 


LARGEST MANUFACTURER 
AXLES FOR TRUCKS, BUSSES AND TRAILERS 


section. You see Ted was cab 

driver and most the day 

sat out this same hack 
stand. 

When arrived his “corner” 
was out call, but was 
back few minutes and when 
saw opened the door 
and said, “Step into 

* 

IKE most cabbies was per- 

sonable and good host 

but more important for him was 
that was sharp, 

After lots hard selling, 
together with two interruptions 
people wanting cab, again 
left Ted. This time had signed 
order with deposit, but was 
“subject approval boss” 
because was still $100 away from 
deal. But this was better than 
nothing all. 

When got back the show- 
room talked over the deal 
with the sales manager and 
after reviewing the facts 
decided let meet Ted 
half-way that last $100. 
After all, was left-over 
and needed room for the 
new ones, 

With this last shot $50 
offer hopped right back 
prospect. 

Ted knew was trying for him 
and that this was now best 
and final offer. This and the 
desire get his new-car deal 
overwith did the trick. 

took quite bit doing, 
but now it’s done and everybody 

—Bert 


Edsel Appoints 


Bourke, Prairie 


DEARBORN. William 
Bourke, former executive assistant 
the general sales manager 
Studebaker-Packard Corp., has been 
appointed distribution department 
manager for Edsel. 

the same time was an- 
nounced that Prairie has been 
named manager Edsel’s purchase 
analysis department. Prairie joined 
Ford Motor Co. 1950 finan- 
cial analyst the steel division. 


Calendar 


(Continued from Page 10) 


Automotive Engineers, Sheraton- 
Cadillac and Statler Hotels, Detroit. 

Jan, 19-23—Sixteenth Convention, 
Truck-Trailer Manufacturers Assn., Hotel 
Del Coronado, Coronado, Calif. 

26-Feb. National Auto- 
mobile Show, Sam Houston Coliseum, 
Houston. 


General 

Jan. Truck Council 
America, Annual Convention, 

Hotel, St. Louis. 

Feb. 47—National Automotive Acces- 
sories Manufacturers of America Expo- 
sition, New York Coliseum, New York. 

March 6-8—Annua! Spring Technical Meet- 
ing, Pressed Metal Institute, Hotel 
Carter, Cleveland. 

March Convention, Cana- 
dian Automotive Wholesalers’ & Man- 
ufacturers' Windsor Hotel, 
Montreal. 


Automotive Serv- 
ice Show, Show Mart Bldg., Montreal. 
March 25-27— American Society Tool 
Engineers, Technical Meeting and Con- 
vention, Shamrock Hilton otel, Hous- 


May Midwest Automotive Trade 
Show, Kiel Auditorium, St. Louis. 

Automotive Show 


Assn., 


For the lowdown on dealer thinking, 


read John O. Munn’s column each week 
on Page 3. 


MEMO 


FORD AND CHEVROLET DEALERS 
We are interested in making suitable 


connections for local deliveries on a 


TRADE 


basis throughout the 


to supply 
new cars for our leased fleet. (Since 
these cars will used locally your serv- 
ice shop can benefit also.) 


Contact Ben Geller 
EMKAY, INC. 
6850 Cottage Grove Avenue 


Chicago 37, 
Phone: MUseum 46969 


4 
per. 
TIMKEN 
— 


+ 


¥ 7 
f | 


re-ignite the high enthusiasm shown the public for 
presents next Sunday its own Annual Auto Show. 


and read about the standout models all leading makers 


This the hub year-round editorial program which meets 
which produces growth climate for manufacturers—and dealers. 


While The American Weekly surrounds automotive 


Show.. 
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Sales Conditions Various 


Auto Market Reports 


Milwaukee 


registrations was noted Milwau- 
kee during November, when the 
total was 3,076, compared with 3,214 
the previous month. 

makes, registrations were: 
Ford, 818; Chevrolet, 673; Oldsmo- 
bile, 247; Buick, Plymouth, 215; 
162; Pontiac, 157; Dodge, 148; 
Mercury, 141; DeSoto, 74; Chrysler, 
45; Lincoln, 38; Cadillac, 32; Stude- 
baker, 30; Hudson, 19; Packard, 
and miscellaneous, 31. 

For the months, registrations 
totalled 38,273, drop 15.5 per- 
cent from last year’s record 
45,364. This year’s total 
also was exceeded 1950, when the 
count was Hubel.) 


* * * 


Cleveland 


sharp upbeat used-car sales 
reflecting, major degree, im- 
provement turnover, 
was reported the Cleveland area 
for the week ended 15. 

Total used-car sales, according 
Leonard Fuerst, clerk courts, 


were 1,226, about 100 over the pre-| 


vious week, but still under the 
year-ago figure. New-car sales, for 
the same period, according 
Fuerst, were 1,375—just under the 
previous seven-day period. 

Commercial sales, added Fuerst, 
are high; new trucks sold were 
98, used 48. Both figures are just 
under the previous highs the 
preceding week, and slightly un- 
der the year-ago figure. 

Commenting car sales, the 
Federal Reserve Bank Cleveland 
noted: 

“While the new-car sales average 
recent weeks still below year- 
ago volume, sales activity this year 
holding much more steady than 
did year ago and there has been 
suggestion marked year-end 
slump such began October, 
1955. 

“Thus, weeks ago, year- 
to-date sales new cars were 
percent below the previous year, 
while during the past weeks the 
decline has been less than per- 
Markey.) 


* 


Houston 


With 4,197 new cars registered 
Houston during November, the 
sales pace remained virtually un- 
changed from the previous month, 
when 4,177 new cars were regis- 
tered. 

Ford was top wide mar- 
gin with 1,438 registrations, com- 
pared with 1,099 for runnerup 
Chevrolet. 

Registrations scored other 
makes were: Buick, 378; Plym- 
outh, 307; Oldsmobile, 265; Pon- 
tiac, 191; Mercury, 151; Dodge, 
103; DeSoto, 52; Studebaker, 43; 
Nash, 34; Cadillac, 31; Lincoln, 
26; Chrysler, 22; Hudson, 13; 
Volkswagen, 12; Imperial, MG, 
Packard, Willys, Jaguar, 
Alfa Romeo, Anglia, and 
Porsche, 

Truck registrations, meanwhile, 
dropped percent—from 579 
508. make, they were: Chevro- 
let, 207; Ford, 166; International, 
GMC, 26; Dodge, 14; Mack, 
Willys, White, Diamond 
Volkswagen, Fenoglio.) 


North Dakota 


New-car registrations North 
Dakota during November totalled 
1,752, compared with 1,595 for the 
Same month 1955, according 
the Automobile Dealers Assn. 
North Dakota. 

Total new-car registrations for 
the first months this year were 
17,722, compared with 20,632 for the 
comparable period last year, the 
said. 

New-truck registrations during 
November totalled 306, compared 
with 355 for November, 1955.— 


(Donald Lyons.) 


Cincinnati 
Motor-vehicle sales Hamilton 
County (Cincinnati), during the 


week ended Dec. totalled 


units, substantial drop from the 
1,684 units sold the comparable 
week 1955, and 292 units less 


than 1,976 sold the week ended 
Dec. 1956. 

total 601 new cars and 
new trucks were registered, com- 
pared with 747 new cars and 
new trucks the preceding week. 

total 571 used cars and 
used trucks changed hands, 
against the sale 671 used cars 
and used trucks the previous 
week, 

Repossessions for the week ended 
gain four over the previous week. 
—(Frank Kappel.) 


Augusta, Ga. 


Sales new cars Augusta, 
are about percent over the 
same period 1955. Part the in- 
crease, believed, has been 
brought about some dealers who 
are offering longer terms pay- 
ment. 

Used-car sales are holding 
pretty well. 

Parts and service business has 
been slack for the past several 
months.—(Julanie Lampkin.) 

* * 


Ottawa 


Dealers Ottawa are beginning 
slash used-car prices substan- 
tial margins attempt stim- 
ulate sales. 

One reason for price cuts the 
used cars, said, the sudden 
slowdown new-car business. 

Sales European-made new cars 
October the Ottawa area ran 
56.7 percent ahead the same 
month 1955. the same com- 
parison period, all new vehicles 
were only 0.3 percent.—(M. 
Schwartz.) 


* 


Detroit 

even 11,000 new cars were 
registered Wayne County (De- 
troit) during November, increase 
percent over the previous 
total 10,277. 

Biggest shift market penetra- 
tion involved Chrysler Corp., which 
jumped from 10.96 percent Octo- 
ber 19.49 percent November. 

Market penetration for Ford 
Motor fell from 40.76 percent 
37.08 percent; General Motors 
was down from 45.19 percent 
40.73 percent, and all others 
dropped from 3.09 percent 2.70 
percent. 

November registrations makes 
(with market penetration paren- 
theses were: Ford, 3,522 (32.02); 
Chevrolet, 2,969 (26.99); Plymouth, 
1,311 (11.92); Oldsmobile, 601 (5.46); 
Mercury, 435 (3.95); Buick, 427 
(3.88); Dodge, 387 (3.52); Pontiac, 
335 (3.05); DeSoto, 245 (2.23); 
153 (1.39); Cadillac, 149 
(1.35); Lincoln, 122 (1.11); Ram- 
bler, (0.81); Nash, (0.46); Im- 
perial, (0.43); Studebaker, 
(0.31); Hudson, (0.23); Willys, 
(1.10); Clipper, (0.01), and mis- 
cellaneous, 101 (0.92). 

Used-car sales November to- 
talled 10,342, down percent from 
October’s 12,015. 

November new-truck registra- 
tions amounted 652, off per- 
cent from the previous month’s 
total 707. 

make, registrations were 
(penetration parentheses): Ford, 
235 (36.05); Chevrolet. 190 (29.15); 


Dodge, (10.42); GMC, (9.20); 


Sign seen automobile 
junkyard. 


International, (4.91); White, 
(2.45); Diamond (1.84); 
(1.69); Willys, (1.38); Autocar, 
(1.07); Reo, (0.61); Mack, 
(0.31), and miscellaneous, (0.92). 

There were 538 used trucks sold 
during the month, percent fewer 
than the 739 moved October.— 
(Robert Lienert). 


* * 


Eugene, Ore. 

Sales both new and used cars 
Eugene and Lane County showed 
the same month 1955. 

This was due great part the 
early showing the 1957 models. 
All showrooms were thronged with 
prospective buyers. 

The economic picture here 
one conflicts and contradictions. 
Lumber and plywood prices have 
fallen new low; hence employ- 
kell.) 


* 


Toledo 


New-car sales Toledo and Lu- 
County, O., were 178 


November from the previous month, 


but off 191 from November, 1955, 
the Toledo Automobile Dealers 
Assn. reported. 

Sales totalled 1,582 last month, 
compared with 1,404 the previous 
month and 1,773 November, 
year ago. 

the first months this 
year, new-car sales totalled 18,884 
for decline 5,411 under the 
corresponding period year ago. 


Seven listed makes and 
cars had greater sales last steady, with three the December 


than year ago, while makes 
had declines.—(George Toles.) 


* * * 


Columbus, 


“How about this 
wonder where the traffic went 
when you drive the new Flash 


Cadillac, Jaguar, Stude- 
baker, Volkswagen, Im- 
perial, and Willys, 
New-truck registrations No- 
vember amounted 133, per- 
cent from October’s 122. The 11- 
total was 2,097, compared 
with 2,534 for the months 


November registrations makes 
were: Ford, 41; Chevrolet, 40; In- 
ternational, 33; White, 10; GMC, 
and Mack, Williams.) 

* 


* * 


Manhattan, Kans. 
The first two weeks Decem- 


(Manhattan), 
two weeks November. The score 

the used-car department, sales 
December, against the 
two weeks. 

New-truck sales also held about 


period, four the November two 
weeks. 
Used-truck sales fell drastically. 


dealers Franklin County (Colum- 
bus), O., delivered 914 new cars, 
percent more than the 755 
the comparable period 
November. 

New-truck registrations, 
were down the same rercentage, 
from 55. 

New-car registrations make 
the December period were: 
Ford, 264; Chevrolet, 180; Buick, 
86; Plymouth, 83; Dodge, 64; 
Oldsmobile, 62; Pontiac, 54; Mer- 
31; Cadillac, 20; DeSoto, 16; 
Volkswagen, 15; Chrysler, 14; Im- 
perial, Lincoln, Rambler, 
Studebaker, DKW, MG, 
Nash, Austin, Hillman, 
and Triumph, 

Registrations new trucks were 
divided follows: Chevrolet, 15; 
Ford, 15; International, Dodge, 
GMC, White, and Mack, 1.— 


How They're Pushing Sales 


There were only two registration 
the first two weeks Decem. 
ber, compared the final two 
weeks November.—(George 
Hunholz.) 


* * * 


Baltimore 


steady market for new 
marked November Baltimore 
with the total 2,174 barely ex. 
ceeding October’s 2,168, 

Truck sales declined 285 
November from 307 October. 

November 
tions make were: Chevrolet, 
656; Ford, 499; Plymouth, 293; 
Buick, 138; Oldsmobile, 138; Pon- 
tiac, 105; Dodge, 98; Mercury, 
71; DeSoto, 38; Nash, 27; Stude- 
baker, 25; Chrysler, 24; Cadil- 
lac, 14; Packard, 12; Lincoln, 11; 
Hudson, and miscellaneous, 22. 

Truck registrations were: 
77; International, 72; Chevrolet, 
Dodge, 17; GMC, 14; White, 
Studebaker, Willys, and 
cellaneous, 15.—(Kate Savage.) 

* + 


Sedalia, Mo. 


Although most new-car 
Sedalia, Mo., are catching 
with rush orders for 
virtually all dealers are optimistic 
about next year’s business, espe- 
cially profitwise. 

Most dealers think that profits 
will better even the number 
units sold less. 

been considerably better 
with the best crops three years 
and employment good the 
industries. Dealers feel that they 
have good salable product with 
lot new customer appeal. 


with reduction past-due 
Repossessions might 
termed slightly up, but this but 


counts, 


seasonal raise and considerable 
number the deals were termed 


shaky the first place—(L. 


Houck.) 


Dealer Ideas 


food stores Rhode Island 
have launched promotion 


will include ten free 1957 


Dodge Coronet Lancers, purchased 
from New England Motors, Provi- 
dence. 


new two-door Lancer, com- 


plete with heater, automatic 


transmission 
tires given away each 
week for ten consecutive weeks 
the winner weekly draw- 
ing. motorcade including the 
ten new cars was staged 
Full page newspaper ads an- 
nounced the giveaway, which 


(Bert Strang.) 


* 


Rhode Island 


New-car registrations Rhode 
Island October exceeded the Sep- 
tember total but lagged behind 
October, 1955. 

There were 2,101 cars titled dur- 
ing the month, compared with 1,890 
the previous month and 2,733 
the comparable 1955 month. 

The 10-month total this year 
was 22,500, compared with 30,415 
the same period 1955. 

October registrations were shared 
follows: Ford, 540; Chevrolet, 
426; Oldsmobile, 221; Plymouth, 
163; Buick, 141; Pontiac, 124; Mer- 
cury, 106; Chrysler, 59; Nash, 51; 
Dodge, 47; Cadillac, 44; Studebaker, 
31; Lincoln, 21; Packard, 16; De- 
Soto, 15; Hudson, 10; Imperial, 
Willys, Rambler, Clipper, 
and miscellaneous, 69.— (Thomas 
Forbes.) 

* 


* * 


Louisville 

New-car sales Louisville and 
Jefferson County November 
totalled 1,641, percent from 
the October total 1,313. 

Total for the months was 
18,797, compared with 23,710 for 
the same period last year. How- 
ever, this year has been far 
more profitable year for most 
dealers. 

November registrations 
make were: Ford, 596; Chevrolet, 
530; Plymouth, 94; Buick, 93; 
Oldsmobile, 85; Pontiac, 56; 
Dodge, 30; DeSoto, 18; Nash, 15; 
Hudson, 12; Chrysler, 10; Lincoln, 


totals $40,000. 

Saul Susman, president, New 
England Motors, said confi- 
dent that the new Dodges will 
promoting their stores and in- 
creasing dollar volume. 


Satisfaction First 
INK Buick, Ltd., Toronto, has 
promoted service business 
with newspaper that fea- 
tured sketch its large sign 
captioned: “Your satisfaction 
comes first Pink Buick, Ltd.” 

“Here’s the sign Bay and 
Wellesley where you can depend 
guaranteed satisfaction. You’ll 
find ultra modern service facili- 
ties, highly trained and capable 
staff and above all, genuine 
desire put your satisfaction 
first. 

“Come in, see and drive the 
newest Buick yet. the same 
time let show you the depend- 
able, prompt manner 
your car serviced. find 
that your satisfaction must come 
first,” the copy read. 

* 


Bear the Parlor 


DER the eye-catching head- 
line, “Mamma, there’s bear 
the parlor,” Bill Dalrymple Ford, 
Inc., Vicksburg, Miss., observed: 
“Children through phase 
when they imagine things, and they 
come out with some fantastic 
stories. Some car dealers invent 
stories more ridiculous than those 


anything just get you in, Then 
the awakening. 


“We suggest you visit us, where 


honesty the code. appeal 
you one those people who 
not expect get everything for 
nothing. You'll like our sincere 
values, our method doing busi- 

* 


You Live Here? 


PECIAL offers new Pontiacs 

have been made McKenna 
Pontiac, Baltimore, areas the 
city. 

one advertisement, McKenna 
published map north Balti- 
more and asked: “Do you live 
here?” The offered “special 
deal new 1957 Pontiac, you 
will amazed the deal.” 

The advertisement stipulated that 
proof residence must fur- 
nished. reminder was carried 
the bottom the space: “To folks 
other areas, watch for your 
week; coming soon.” 


Philippines Fuel Test 
Won Studebaker Hawk 


SOUTH Pacing the 
field the first Mobilgas 
omy Run held the Philippines, 
Studebaker Champion 
Hawk coupe won first place, 
closely followed for second -place 
‘honors Champion Deluxe 
sedan, 

cable report from Manila 
Hutchinson, Studebaker- 
Packard Corp. export vice-presi- 
dent, indicated the event covered 
375-mile course from Manila 
Baguio and return. Geographical 
limitations necessitated using 
shorter course than used simi- 
lar events this country, Hutch- 
inson said. 

second event covering the 
American low-medium price class 
was won Studebaker Com- 
mander V-8, according Hutch- 
inson. Earlier this year stock 
Studebaker Commander won the 
South African Mobilgas Economy 
Run award, 


Put your desk 


out here some day- 
and watch the Customers Buy 


Leave the office behind for day. Come out 
where advertising works 24-hour shift! 
Watch your customers stream past; the 
move, and the mood, buy. See how 
OUTDOOR locations command the flowing 
traffic, and demand attention with their brief 
but powerful selling. 

ride showing. Note how OUTDOOR 
posters cover every street and highway 
that leads retail deliver 
vast circulation. 


out people every month remember 
seeing specific OUTDOOR advertisements.* 
markets tested, more than 90% people 
current posters, average times 
per 


Think about Outdoor’s extra advantages 
color, flexibility and placing your message 
close the point sale. Think the mas- 
sive impact you get. Then compare the low cost 
per 1000 with any other medium. 


OUTDOOR ADVERTISING INC. 


NATIONAL SALES REPRESENTATIVE THE OUTDOOR MEDIUM 


come only one decision. today’s 
fast-changing, fast-moving marketing picture, 
your plans must include OUTDOOR! 


current pressure prevents “riding with 
us, happy give you all the data, all the 
details, your office your convenience. 


The proved selling power 
Outdoor Advertising 
has contributed heavily 
America’s prosperity. 


EAST 42ND STREET, NEW YORK 17, N.Y. ATLANTA BOSTON CHICAGO DALLAS DETROIT HOUSTON LOS ANGELES PHILADELPHIA SAN FRANCISCO SEATTLE 


*From Starch Continuing Study Outdoor Advertising 
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Auto Personnel 


Robert O’Brien, formerly con- 
nected with the salary administra- 
tion department Lincoln- 
Mercury, has been appointed man- 
ager personnel and community 
relations the General Electric 
plant Burlington, Vt. 

* 


Acheson Names Dawe 


Dr. Harold Dawe, charge 
research and development Ache- 
son Colloids Co., Port Huron, Mich., 
has been appointed technical staff 
consultant Acheson Industries, 

* * 
Commercial Solvents 


Adds Sales Force 


Commercial Solvents Corp. has 
expanded its automotive specialties 
and antifreeze sales organization 
with the naming four new sales 
representatives. 

have joined the company’s Kansas 
City office, and Torchio and 
Edward Randolph have been as- 
signed the company’s general 
offices New York City and will 
serve customers the Middle At- 
lantic and New England areas. 

~ * 


Calvin Joins TTMA 


Calvin, formerly with 
Automobile Manufacturers Assn.’s 
Washington office, has joined the 
Truck-Trailer Manufacturers Assn. 
assistant managing director. 

* 


AMC Ups Elliott 


John Elliott, formerly Nash Tor- 
onto zone manager, has been ap- 
pointed merchandising manager 


the central office American Mo- 
tors Canada, Toronto. 


will succeeded the Toronto 

zone Viscount, formerly 

Winnipeg regional service manager. 


Bendix Appoints Ostran 


Howard Ostran has been ap- 
pointed factory superintendent 
the semiconductor products plant 
Bendix Aviation Corp.’s Red Bank 
J.) plant. 


Howe Joins Dealership 


Raymond Howe jr., formerly 
Pontiac district manager, has been 
appointed general manager Mell 
Gooch, Inc., (Cadillac-Pontiac), 
Utica, 


AMC Appoints Staiger 


Assist Chapman 


John Staiger has been named 
assistant Chapman, opera- 
tions vice-president, American 
Motors Corp. 

Staiger, appointed assistant comp- 
troller February, 1954, 
Nash-Kelvinator Corp., predecessor 


joined 


served also divisional comptrol- 
ler and comptroller the com- 


pany’s automobile body plant 
Milwaukee. 
* + 


Trailmobile Picks McKee 


branch manager 
Knoxville, Tenn. branch has 
been announced. McKee had 


Cincinnati branch since 1949, 
oe | 


Kaiser Aluminum Names 


Crockett and Young 
Because the growing use 


tion, Crockett being re- 
lieved duties Detroit district 
manager for Kaiser Aluminum 
Chemical Sales, Inc., devote 
full time automotive industry 
sales manager for the company, 
Kaiser said. 


trict manager Detroit, has been 


district manager. Crockett joined 
Kaiser Aluminum 1947 
salesman Los Angeles. Young 
has been with Kaiser Aluminum 
since 1949. 

* 


Brewster Promoted 


Inland Steel Co. has announced 
that Derrick Brewster, former 
manager its Chicago district 


general sales manager. John 
Strome has become Chicago mana- 
ger. 

* 
Chrysler Finance Committee 


Joined McElroy 

Neil McElroy, president 
Procter Gamble Co., has been ap- 
pointed the finance committee 
the board directors for Chrysler 
Corp. 

McElroy has been director 
since 1953. 


DeSoto Names Lear 


William Lear has been named 
DeSoto district manager North 
Dakota replacing Duell, 
who resigned. His headquarters 


Ressler Joins Thermoid 


Herb Ressler, Detroit, has be- 
come affiliated with Thermoid Co., 
with the textile and carpet division, 
with headquarters the company’s 
Detroit offices. 

* 


Weissbrodt, Veteran, 
Retires After Years 


Hugo Weissbrodt, former man- 
ager International Harvester 
Co.’s Fort Wayne (Ind.) motor 
truck works, has retired after 
years’ service with the company. 

joined the company 1934 
and was appointed manager 
Fort Wayne 1943, Since April, 


‘Management Man the 


Norris Crump, left, president, Canadian Pacific Railway Co., was honored the 


Warner Appoints Fox 
aluminum automobile produc- 


Leroy Young, assistant dis- 


named succeed Crockett 


sales office, has been named 


“international monagement man the the annual National Management 
Assn. convention St. Center Gordon Parkinson, Kansas City, retiring 
NMA president and Trans World Airline executive. right John Martin, presi- 
dent, Dana Corp., Toledo, convention featured speaker. Some 2,000 management 
men heard Martin speak about management-employe loyalty and the important role 
ploys successful industrial organization. 


1955, has been assigned spe- 
cial duties the staff the 
manager manufacturing, mo- 
tor truck division. 

* 


Chrysler Picks Musselman; 


Named Traffic Staff 


Harold Musselman has been 
named comptroller Chrysler 
Corp.’s parts and equipment manu- 
facturing division. joined Chrys- 
ler years ago Windsor, Ont. 

Wesley Hoffman, Raymond 
Johnson and Frank Wilson have 
been appointed traffic managers 
traffic staff. Hoffman 
joined Chrysler 1946, Johnson 


1925 and Wilson 1943. 
* * 


Irvin Fox has been named 
manager merchandising and 
market development Warner- 
Patterson Chicago. has 


buyer and merchandising 


automotive and hard- 
|ware products for Goodrich 
Co. 
| 


* * 


Steele and Messer Named 


Mfg. Co., Detroit. Donald 
western Missouri, Kansas and Iowa 
territories, and William Messer will 


represent the company northern 
northern Indiana 


northwestern Ohio. 
| * 


and Shea 
Appointed 


Promotion Maynard Patter- 
and Kenneth Shea new 
the international oper- 
Co. has been announced. 
Patterson was named 
president general manager 
International division. was 
assistant general manager Cana- 
Durex Abrasives, when 
was dissolved 1951 and organ- 
was promoted vice-president and 
general manager Canadian 
subsidiary. Since 1954 has been 
vice-president and general sales 
manager the International divi- 
sion. joined 1932. 


Appoinis Pate, 


Peterson and Ashley 


Three new district sales mana- 
gers, Robert Ashley, Glen 
Pate, and Robert Peterson, 
have been appointed Four 
Wheel Drive Auto Co. 

Ashley, headquartered Den- 
ver, will supervise dealer sales 
custom-engineered four and six- 
wheel-drive heavy-duty trucks 
Montana, Utah, Colorado, New 
Mexico, and Wyoming. Pate, 
headquartered Dallas, dis- 
trict sales manager for north 
Texas, Oklahoma, Kansas, and 
western Missouri. Peterson, 
Seattle, will cover Washington, 
Oregon, Idaho, Alaska, and 
British Columbia, 

* 
Ethyl Appoints Philp 

Philp, associated with Ethyl 
Canada since 1949, has been 
named sales manager Ethyl 
Corp. Canada Ltd. 

* 
Wagner Electric Names 


Williams Minneapolis 


Automotive division Wagner 
Electric Corp., St. Louis, has 
Williams manager its Min- 
neapolis branch office. 

Previous his appointment, 
Williams was sales representa- 
tive. 

* 


Adamson Aids Isbrandt 


AMC Engineering 


Ralph Isbrandt, director 
automotive engineering, 
can Motors Corp., announces the 
promotion John Adamson 
staff assistant. 

Adamson, who joined Nash Mo- 
tors 1947, has been assistant 
chief design engineer, Nash 
research department, since 1952. 
previously worked for Ford 
Motor Co. engine design. 

* * 


Buick Promotes Baird 
Don Baird has been appointed 


Appointment two new 
engineers has been announced 


“Men! 
business going pot just 
get out there and sell.” 


Don’t ever think this 


Baird formerly was resi- 
|dent training school instructor 


Minneapolis. 
* * * 


Crown Cork Picks Mueller 


vice-president and manufacturing 

director for Crown Cork Seal Co., 

Inc., Baltimore. Mueller has been 

vice-president for 

Trailmobile, Inc., Cincinnati, 


Rubber Elects Hawkes 


Board Directors 
Howard Hawkes, 


board directors and the executive 
United States Rubber 
Detroit. 

the same time was an- 
that Raymond Cuth- 
has been elected 
and named general 
|manager the tire division, suc- 
Hawkes. 

* * 


Willys Promotes Jones 


Lloyd Jones has been named 
zone manager for Willys the 
Minneapolis zone, replacing 
Sanders, who resigned. Jones 
formerly was field-sales repre- 
sentative Detroit. 

+ 


Modern Appoints Wilcox 


Aaron Wilcox has been ap- 


ern Industrial Engineering Co., De- 
troit. formerly was assistant 
master mechanic Packard. 

* 


All-State Welding Names Nord 


Robert Nordin has been ap- 
pointed regional manager for 
State Welding Alioys 
White Plains, Y., cover Louisi- 
ana, Mississippi, east Texas, south- 
ern Alabama and the Florida Pan- 


handle. 


Terpay Promoted 


John Terpay has been ap- 
the sales staff the 
nylon staple division Industrial 
Rayon Corp. Terpay previously was 
employed for four years labo- 
ratory technician the company’s 
high polymer research division. 


Clevite Elects Welker 


Operations Vice-President 


James Welker has been elected 
operations vice-president Clevite 
Corp. 

For the past five years Welker 


Karl Mueller has been 


operations 


vice- 
president, has been elected 


master mechanic Mod-| 


has served New York regional 
executive Ford International, 
sponsible for Ford operations 
England and Germany. also 
been with General Motors 
and Willys Overland Corp. 

* * * 


Naragon Named 
Appointment Lester Naragon 
treasurer Great Lakes 


gon replaces Herbert, who 


Co., division National Steel. 
+ * * 


Cook Appoints Hanway 


Franklin Hanway has been ap- 
pointed Florida district manager 


merly was sales engineer charge 
the Baltimore office Revere 
Corp. America. 

* 


Others Named 


duPont Specialty Sales 


William Landefeld has been 
appointed market development 
manager specialty sales 
organization. realignment the 
specialty sales field force also was 
announced. 

New district field managers are 
William McBride, Southeast; 
Dean O’Hollaren, Middle Atlan- 
tic; Carson Scoggins, Chicago, 
Midwest, North Central, and Calvin 
Johnson, Middle North Central. 

* 


Ford Names Stevens 


Stevens has been named 
manager Ford Motor traffic 
control department. succeeds 
Byers, who retired after years 
with Ford. 


* * * 


Robert Appleby has been ap- 
pointed managing director Black 
Decker Mfg. Harmonds- 
worth (England) subsidiary. Apple- 
by, who has served director 
succeeds the late John Franklin. 

* 
Powell Vice-Presidencies 


Ries and Wolfson 
Powell Muffler Co., Inc., Chicago, 
has appointed two 
dent, and Morton Wolfson, oper- 


ations 


Ries comes Powell after 
years with Republic Gear Co. Wolf- 


for Cook Electric Co, Hanway for- 


Corp., Detroit unit National Steel 
Corp., has been 


has retired. Naragon formerly 
assistant treasurer Weirton Steel 


has been general manager 


Powell since 1955. 
= 


Jarman and Rahn Named 


Douglas Jarman has been ap- 
pointed sales engineer and Harold 
|G. Rahn sales manager Pacific 
GMC, Ltd., Vancouver, British Co- 
lumbia. Jarman joined the firm 
Rahn has been with Dominion 
Rubber Co., Ltd., Kitchener, Ont. 


* 


Decker Appoints 

Regional Service Chiefs 
Black Decker Mfg. Tow- 
Md., has appointed three re- 
gional service managers. The posts 
created when the company’s 
nationwide chain product serv- 
ice branches was formed into 
separate division apart from the 
sales force. 

The new regional service chiefs 
are Rovan Wernsdorfer, North- 
east; Robert Brown, Central, 
and Elmer Shue, Southeast, 


General Tire Sales Conference— 


Sales policies were discussed the General Tire Rubber Co. sales 


customer relations manager force its annual conference Akron. conversational mood following one 
Minneapolis zone office Buick, the sessions, from left, are Roy Doss, Dallas; Joseph Montgomery, Midwest branch; 


replacing Dudley Ehlers, who 


transferred Omaha service 


McQueen, sales vice-president; Barry, Philadelphia; and James Hag- 
East branch. 


Since the earliest days the industry, Bendix foresight 
product design and development has contributed 
materially automotive progress. 

For example, Bendix* power braking and power steer- 
ing, two the industry’s most popular new car features, 
are the results years research and engineering 
Bendix specialists these important fields. 


Today Bendix engineers are likewise busy planning 


TYPICAL 


re 


EXAMPLES 


Planning for tomorrow Producing for today! 


and developing new and better products meet the 
needs the years ahead. 


because this foresight the automotive industry 
looks Bendix for components that continue lead 


public acceptance and dependable performance. 
U.S. PAT. OFF. 


BENDIX SOUTH BEND 


Export Sales: Bendix International Division, 205 East 42nd Street, New York 17, N. Y. 


Bendix Power Brakes Bendix Power Steering 


BRAKES POWER STEERING POWER BRAKING CONSTANT VELOCITY UNIVERSAL JOINTS HYDRAULIC REMOTE CONTROLS 
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TURNINGS 


John Benedict 


Engineering Editor 


Fast Escalators Promote 


Accelerated Engineering 


way describe the new 
Chevrolet Engineering Center 
class among the world’s 
finest and best-equipped facilities 
its kind. Another way would 
refer the area acres 
with 640,000 square feet floor 
space occupied more than 2,000 
people who practice “concurrent 
engineering” with the aid the in- 
dustry’s fastest escalator service. 
Either way, certainly adds 
impressive layout for 
performing the Chevrolet design 
and engineering function. The 


net effect provide modern 
workshop, with the entire en- 
gineering staff under one roof— 
instead the previous scattered 
arrangement which personnel 
were six different buildings 
the Detroit area. 

Comparison the 1950 Chevrolet 
engineering organization 785 
people with today’s total 2,500 
employes (215 whom are sta- 
tioned the proving ground), 
reveals three-fold manpower in- 
crease the six-year period. 

the same period, growth the 
“customizing trend” has led rapid 
expansion the Chevrolet product 


line. Fourteen models the 1950 


passenger car were offered, com- 
pared models 1957. Similar 
trends are evident the truck 
field, Chevrolet produced dif- 
ferent truck models 1950, com- 
pared with 103 basic chassis varia- 
tions current production. 


Speaking press preview 
the Chevrolet Engineering 
Center, Edward Cole, general 
manager, discussed some the 
factors which were considered 
choosing location for the new 
facility. 

one side the new Fisher 
Body engineering headquarters, 
conveniently accessible location 
which encourages close daily con- 
tact Chevrolet engineers with 
the engineering staff its body- 
builder. Also, Cole pointed out, 
close proximity the two engi- 
neering groups affords ample oppor- 
tunity for continual reminder 
Fisher Body that Chevrolet its 
biggest customer. 

+ 

Chevrolet Engi- 

neering the west the vast 
Technical Center. Adjacent lo- 
cation the two facilities will, 
Cole’s view, enable Chevrolet 
“take maximum advantage GM’s 
research, engineering and manufac- 


turing process development efforts.” 
keep appearances and 
mollify other divisional execu- 
tives, there fence separating 
the Technical Center and the 
Chevrolet Engineering Center. 
However, Cole warns his opposite 
numbers management com- 
petitive divisions that the 


fence won’t stop Chevrolet from 
tunnelling into the Technical 
Center and draining out the best 
ideas “so they will appear first 
Chevrolet cars and trucks.” 

This might good time 
any put other friends 
their guard. They should keep pres- 
sing for their fair share atten- 
tion and service from Fisher Body 
and the Technical Center. Other- 
wise, the time may come when 


the right automotive bearing 
and the right bearing service 


Roller bearings look alike, and it’s practically impossible tell 
the good from the “not-so-good” until after put into 


job. 


You can always sure the right roller bearings for auto- 
motive replacement insisting the bearings these 
boxes. 


Get the Bower roller bearings you need when you need 


FEDERAL-MOGUL 


them from your Federal-Mogul Service jobber. can 


give you “on-the-spot” service—he knows automotive 
problems and can help you when you need help. 


Service 


(Divison of Federal-Mogu!-Bower Beanngs inc.) 


DETROIT 13, MICHIGAN 


SERVICE 


Chevrolet could, for all 
purposes, annex the two neighbor. 
ing facilities. Then, should, 
effect, see “Chevrolet Fisher Body 
Division” and the “Chevrolet 
nical Center.” 


Also the speakers’ program 
the press preview was Chevrolet 
chief engineer, Harry Barr. 
marks Barr dealt principally 
with details the engineering 
facilities and outline the staff 
organization. 

One the most interesting 
portions Barr’s presentation 
was description what re- 
ferred the “concurrent engi- 
neering” process which Chev- 
rolet products evolve. Although 
the phrase was new me, the 
procedure recognizable prin- 
ciple that which presently 
followed all automobile manu- 
facturers. 


Essentially, here’s what meant 
“concurrent 
Chevrolet, the 1957 models are 
the road, 1958 cars are far enough 
along that more than percent 
the tooling orders has been re- 
leased, and some model components 
for the 1959 product already have 
been given suppliers who require 
this amount lead time. 

* 


THE same time, the 1960 

Chevrolet now taking 
definite form and future develop- 
ment group looking ahead ad- 
vanced ideas for production cars 
the period 1960 1962. 

Basically, Barr explained, this 
type organizational structure 
has been adopted because, 
product planning, longer 
possible design, test and build 
complete new model one 
year’s time. necessary 
have advance programs under 
way from three five years 
ahead actual production. 


Directing this complex setup are 
Barr and nine-member team 
technical executives. The top-eche- 
lon aides are executive assistant 
chief engineer, director re- 
search and development and six 
assistant chief engineers. 

Three basic design groups oper- 
ate pick the advanced ideas 
and perfect them over period 
one three years. Other functions 
include that fabrication for ex- 
perimental components and proto- 
types, experimental engineering, 
and the test and development group 
(which includes the 
proving ground). Finally, 
the chain inter-related product 
development functions, the pro- 
duction engineering operation takes 
over and works with the network 
assembly plants. 

The “Ed Cole evi- 
dent throughout the new Engi- 
neering Center—in the fine morale 
and spirit the staff, well 

the “last-word” concentration 
entire tone the place, perhaps, 
the use pneumatic tube 
systems convey blueprints and 
from one area another. 


second thought, though, may- 
more characteristic glimpse 
the “Cole touch” work may 
gleaned from Barr’s comment 
the escalators. said that Chev- 
rolet has the fastest escalators 
the business—as the engineering 
staff has suspected Cole speed- 
that boosted the usually sedate 
escalator pace percent. 

some, this will symbolic 
the stepped-up tempo today’s 
engineering activity. others, 
may regarded entirely 
keeping with what would ex- 
pected from crew that designs 
the “hot one.” 

* 


Aluminum Not Yet Ready 


For Automobile Frames 


gathering information for 
last week’s article frame 
design trends, learned that 
aluminum has been considered for 
frames. According one engineer- 
ing group, the metal thus far has 
proved unsuitable. 

There is, however, possibility 
that some aluminum alloy will 
developed and produced cost 
level that will make competitive 
with steel. the other hand, ac- 
cording one frame engineer, “it 
doubtful sufficient weight can 
saved place aluminum frame 
costs range comparable that 
today’s steel frames.” 


For the lowdown on dealer thinking, 
read John O. Munn’s column each week 
on Page 3. 
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Car New 


Monthly Section for those who make, sell 
Buses, Commercial Vehicles and Equipment 


and service America’s Trucks, 


Hope for Similar ‘Play’ Chicago... 


Makers Laud Show 


truck exhibit held 
part the National Au- 


tomobile Show was success 
the eyes many exhibitors even 
though exhibitor felt that the 
tangible results the show ac- 
tual sales qualified prospects 
would enable him get his “hat” 
back. 

Exhibitors contacted, however, 
said they were well pleased with 
the “play” they got the truck 
exhibit. fact, several days 
and nights the truck floor was 
crowded that bona fide buyers 
did not have opportunity 
talk seriously salesmen. 

Some makers are wondering 


Neither snow nor rain nor heat nor 
gloom night 
Stays these couriers from the 
Swift completion their ap- 
pointed rounds. 


COULD not help but think 
this famous creed the 
Postal Service with eight other 
guys, stood around Detroit City 
Airport Dec. 20, waiting for 
hoped-for break blanket fog. 
was heavy that could 
not even see the end the field 
stood the loading ramp. 

were there for the same pur- 
pose—to Nashville and attend 
the opening truck dealer’s new 
building. 

have known this dealer, DeWitt 
Thompson, ever since made 
fact-finding trip down that way 
1943 and found him one 
the two best service deaiers that 
had called the western half 
the state. 


Woodhouse Co. 


other eight guys were 
top flight men the GMC truck 
sales and service departments 
headed none other than Dick 
Woodhouse, general sales manager, 
who had arranged the trip and who 
had promised George Green, cur- 
rent president General Truck 
Sales Inc., that and his crew 
would there for the opening 
the new facilities. 

When, about two pilots 
reported that Flint had opened 
and that there was another 
plane there, Dick quickly decided 
that would all crowd into cars, 
drive Flint and get our way 
even though the weatherman said 
Flint might close any minute. 

But away went, bag and bag- 
gage, and arrived the Flint air- 
port before the wet grey stuff 
caught with us. neglected 
say took our pilots with 
from Detroit, too. 

Greater love hath salesman- 
ager for his dealers promise 
made this guy Woodhouse 

(Continued on Page 26, Col. 3) 


Truck New Products 


Page 


the New York show, held just 
month before the Chicago show, 
will detract from the truck play 
the Chicago event which has been, 
for years, the only Eastern truck 
show any national importance. 
Eleven makes trucks were 
display New York and nine 
make the truck exhibit Chi- 
cago that opened last Saturday. 
They are Chevrolet, Dodge, Ford, 
GMC, Hendrickson, International, 
Mack, Studebaker and Willys. Eight 
them “showed” New York. 
Most the exhibits from the 
New York show have been taken 
out Chicago, and all intent the 
Chicago truck show will the sec- 
ond performance the same show. 


‘In-Between’ Date for GMC 


exhibit, that GMC, got 
in-between showing the 
opening the big new facility 
General Truck Sales, Inc., Nash- 
ville, Dec. 20. then was moved 
Chicago form the basis 
exhibit there. 

Mack, new exhibitor Chi- 
this year, has transplanted 
its entire spectacular display in- 
cluding the “Bus Tomorrow” 
and the 400-horsepower earth- 
and ore-moving “off-road Goliath. 
claimed that this the larg- 
est individual display the Chi- 
cago show, and its trend heavy- 
duty vehicles reminiscent the 

type vehicles that used pre- 
dominate the Good Roads Shows 
put the American Road 
Builders Assn. bygone days. 

fact, the greater part the 


New York show took this 


plexion. Heavy-duty jobs with dump 
bodies and cement mixers were 
sprinkled freely around the floor. 

whether truck show pays off 
either New York Chicago. For 
many years the Chicago show has 
been looked upon the industry 
its major effort. truck show 
Los Angeles the only other 
show that takes more than local 
significance. 

The industry realizes that needs 
both the prestige and the publicity 
that major show provides. 

And everyone who saw the New 
York show came away with 
full realization that least those 
two objectives had been achieved. 

But only few truck companies 


costly and extensive the New 
York show every year. The big 
companies must take such shows 
stride, but for some the 
smaller companies the money and 
effort expended show such 
magnificence must, large ex- 
tent, come out the actual orders 
taken the show from the clos- 
ing prospects contacted and 
because the show. 


Exhibits Trucks 
still too early for 
any the companies who ex- 
hibited New York determine 
the results they got from the 
show will enable them get fair 
share their “hat” back, some 
firms, especially those making the 
lighter units, claim that they did 
close many orders during the show. 
result the care and atten- 
tion given the exhibits for the New 
York show, the displays there and 
Chicago can considered 
record the use pleasing color 
combinations and interesting work- 


ing presentations. 
one exhibitor said about the 


(Continued on Page 25, Col. 1) 


Twin-Traction Differential— 


Clare Hitchcock (far right), Studebaker-Packard truck sales manager, demonstrates 
the Twin-Traction differential which optional all Studebaker Transtar half-ton 


pickups. 


Amid Coliseum 


New York— 


Visitors flocked the truck exhibits the National Automobile Show New York, 
and any animated display exhibit where someone was demonstrating something 


Heavy equipment abounded the show, and many 


the big jobs were painted two-tone color schemes that rivalled those pas- 


senger cars. 


The device transfers driving power the wheel with the best traction 


can stand the expense show as| adverse driving conditions. display the Chicago Show. 


Light Trucks Suffer Huge Loss 


big loss registrations 
the truck field for the first 
months this year has been the 
so-called light-truck category. 
While trucks capacity 
and greater have increased their 
share the market, the light jobs 
under 10,000 GVW have lost. 

For the first time, many 
years least, the loss regis- 
trations light trucks the 
under-10,000 GVW classification 
has been more than the loss 
entire industry. 

The under-10,000 GVWs lost ap- 
proximately 43,000 units while loss 
for the entire industry was but 28,- 
430. Even the light under-5,000 
GVWs lost about 8,000 more than 
the loss for the industry. 

The loss registrations light- 
truck sizes has brought forth much 
speculation, all which seems 
have reasonable bearing truck 
sales for the past year. 

* 


truck sales managers are 
inclined believe that much 
the loss can attributed 


combination tight money, pur- 
chase heavier trucks and 
farmers many localities staying 
out the market. Tom Keating, 
group vice-president General 


Top Trucks 


New-truck registrations for 
months, plus states for No- 
vember: 


1956 Pos. Make 1955 Pos. 
1—265,396 Chev. 278,652— 
2—235,123 Ford 
19,720 Willys 22,991— 
11,629 Mack 9,278— 

3,556 Diamond 3,173—10 
ll— 2,665 Reo 
772 Brockway 912—12 
10,272 Misc. 
Total All Makes 


Further details Page 46. 


Motors Corp., offers the theory that 
good part the loss light- 
truck registrations can attrib- 
uted switch from panels and 
pickups station wagons. 

points out that, during the 
past three years, the percentage 
market captured the 10,000 GVW 
and under has remained practically 
static while during the same period 
station wagons have leaped pop- 
ularity. 

Since 1953, especially, the per- 
centage the total market cap- 
tured the under-5,000 GVWs 
has been declining steadily. 
1953, the light trucks took 49.53 
percent, 1954, 48.37 percent, 
1955, 48.02 percent and for the 
first ten months 1956, approx- 
imately 44.72 percent. 

While the switch station 
wagons particularly buyers 
who formerly bought panel de- 
liveries and who need cargo space 
only part the time whose 
loads were light and bulky—could 
have been quite extensive, one 

(Continued on Page 22, Col. 1) 


Oct. Registrations 
Pet. Below 


After 5th Straight Dip 


Lockwood 
Staff Writer 
EW-TRUCK registrations 
October dropped 12.85 percent 
under those October, 1955. 
was the fifth consecutive monthly 
loss 1956. 

The 10-month tally was 3.3 per- 
cent below that the same period 
1955, according figures com- 

Total for the first months 
1956 was 761,714, compared 787,- 
728 for 1955. October’s total was 
76,052 for 1956 vs. 87,262 for 1955. 


CTOBER, 1955, was the fifth 

highest month registrations 
for the year and October this year, 
far, ranks seventh. 

Chevrolet held first place for 
the the year with 255,196 registra- 
tions, 33.50 percent the mar- 
ket, Ford was second with 
227,470, 29.86 percent, and In- 
ternational was third with 92,735, 
12.17 percent. 

GMC was fourth with 70,471, 
9.25 percent; Dodge, fifth with 48,- 
515, 6.37 percent; Willys, sixth, 
18,720, 2.46 percent; White, sev- 
enth, 13,078, 1.72 percent; Mack, 
eighth; 11,219, 1.47 percent, and 

(Continued on Page 30, Col, 4) 


New Regulations 


Cover Leases 


WASHINGTON, The Inter- 
state Commerce Commission has 
issued complete set regula- 
tions govern leasing and inter- 
change motor vehicles, effective 

The Commission’s report and 
order disposed all matters which 
had béen pending Parte No. 
MC-43, Lease and Interchange 
Vehicles Motor Carriers, and 
directed that the new rules, which 
reduce the scope certain regula- 
tions, are supersede all existing 
regulations. 

The 30-day minimum lease-period 
rule, heretofore under postpone- 
ment, was held “the very 
essence the reforms which are 

(Continued on Page 22, Col. 5) 
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Are Station Wagons Cutting Market? 


Light Trucks Suffer Huge Loss 


(Continued from Page 21) 
present has any figures sub- 
stantiate this thinking. 

merely sounds logical. But, 
even without proof, should 
seriously considered light the 
drop these light vehicles and the 
tremendous increase sale 
station wagons during the same 


period. 


interesting note, however, 
that the three years that saw 
light trucks drop industry pene- 
tration, the sale station wagons 
commercial chassis did not 
crease. 

1953, only 16,584 out the 281,- 
988 station wagons sold were built 
commercial chassis. 1954, 
037 were commercial chassis and 
1955 rose 15,855. The jump, 
however, the sale station 
wagons passenger-car chassis 
was nearly 400,000, from 
735,141 units, while the increase 
station wagons built commer- 
cial chassis was only 4,818 units. 


Truck company sales mana- 


MORE FOR THE TRUCK BUYER MORE FOR YOU 


when you specify HEIL 


bodies and hoists 


gers are not inclined along 
with the idea that station wagons 
have been the primary cause 
the loss light truck 
They feel that two main causes 
for the drop sales has been due 
largely the great number 


farmers who dropped out the| sales will from 
|market this year due year. the same percentage 
areas and other factors well as|of normal farm buyers stayed 


the feeling that number 


Monitoring Police Calls 


Illegal, Wreckers Told 


LOUISVILLE. Leonard 
Walker, district attorney, 
has warned several persons con- 
nected with tow-truck garages 
that intercepting police radio 
reports violates Federal law 
wire tapping. 

Police Chief Carl Heustis has 
been cracking down garage 
operators who monitor police 
calls and send trucks the scene 
accidents solicit business. 


MORE FOR YOUR CUSTOMER 


Here’s what you sell when you specify Heil— 


normal half-ton pickup and panel 
buyers have gone the forward 
control type vehicle which usu- 
ally resulted tonnage 

Farm equipment people claim 
that the drop farm equipment 


the truck market, would 
for between 103,000 and 
practically three times the loss for 
the entire industry the under 
GVW category. 


* * 


tiating evidence support the 


drop farm buying. For instance, 
one the companies always strong 
the farm market did not have 
district, zone, the entire 
Mississippi River watershed the 


great granary the nation 


increased its sale light trucks 
this year. Some the great wheat 
producing states were down 


Unique body design provides great structural strength 


prevent costly sagging, bulging and distortion—and there’s 


dead weight rob pay load. 


Heil fast-acting hoists reduce dumping time and offer 
features you find nowhere else. The independently-mounted 
Perma Pump lines directly with the power take-off for 
short, straight shaft with less friction loss, less wear uni- 
versal joint. Maintenance easy, too. Readily accessible lube 
fittings lead all bearing points. The cylinder head can 
unscrewed get piston, packing and other cylinder parts. 


THe HEIL 


Heil offers either telescopic twin arm hoists. 


MORE PROFITS FOR YOU 


When you specify Heil, you’re adding 
profit the truck sale and giving your 
customer better hauling unit for his 
truck. Your Heil distributor will provide 
expert mounting, prompt and efficient 
parts and maintenance service. He’ll 
work with you keep your customer 
satsified and help you earn profit. 
DEPT. 591—3000 MONTANA MILWAUKEE 


Factories: Wis.—Hillside J., Lancaster, Pa. 
Heil Sales Offices! New York; Union, N.J.; Lancaster, Pa.; 
Chicage, Kansas City, Denver, Los Angeles, Seattle 


| 


| 
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Cited— 


Moulder, right, president, Inter- 
national Harvester Co., receives plaque 
honoring contributions the trucking 
industry from Rahilly, immediate past 
president Michigan Trucking Assn. and 
president Interstate Motor Freight sys- 
Similar awards were made MTA 
other supporters activities the 
American Trucking Assn. Foundation. 


much percent under last year 
light-truck sales. 
this same great area there 


BH-61 


* 


factor not proffered 
either dealers truck fac- 
tory sales managers could well 
the lack profit the lighter 
jobs during the “wild trading 
spree” 1955 and 1954. Far too 
many dealers “dumped” their half 
and three-quarter ton jobs the 
market, many actual loss 
the dealers, just get rid them. 

Both dealer and factory have 
seen the folly such tactics and 
not beyond the realm pos- 
sibility that the reaction the 
dealers themselves this loss fac- 
tor may showing this year. 

other words, perhaps more 

dealers are endeavoring cap- 

GVW truck sales and thus are 

not glutting market that not 
for the merchandise. 

That the makers were aware 
the lack light truck potential 
this year seen the production 
drop this category. Here again, 
the industry not only lost more 
production both the under-5,000 
and the under-10,000 GVW than the 
entire industry dropped total 
manufacture. 

the under-5,000 GVW class, the 
output drop was from 430,304 units 
1955 311,858 units 1956, 
loss 118,446 units. The drop 
production for domestic sale 
all sizes was from 867,480 754,- 
194 113,286 units. the under- 
10,000 GVW the drop was 
from 571,238 units 1956 447,- 
276, drop 123,963, still less 
than 10,000 units under the entire 
loss manufacture for the 
domestic market. 


New Regulations 
Cover Leases 


(Continued from Page 21) 
needed” and will put into effect. 

The rules also provide for writ- 
ten lease, assumption carrier 
responsibility for nonowned vehi- 
cles, adequate indentification and 
ance with regulations drivers 
and operating safety, equipment in- 
terchange regulations and prohi- 
bition against rental equipment 
private carriers and shippers. 

They will, however, permit con- 
tract carriers rent equipment 
without drivers private carriers 
and shippers, subject prior ap- 
proval the rental contract 
the ICC. 

“As whole,” the commission 
declared, “this combination appears 
represent workable compro- 
mise which reasonably capable 
uniform application. 

“We are now convinced that 
set rules this scope should 
sphere which has been freed 
most the other long pending 
and controversial refinements.” 


Closes District Office 


Shreveport; Branch Stays 


CHICAGO. International 
vester Co.’s truck district opera- 
tions Shreveport, La., have been 
divided among New Orleans, Dallas 
and Houston motor truck districts, 
and the Shreveport district office 
has been closed. 

The move does not affect the 
operation the International truck 
sales and service branch Shreve- 
port, which operates under mana- 

The company plans operate its 
former district office facilities there 
transfer point and machine 
warehouse. 


were only two states that did 
show substantial gain 
the GVW category 16,000 
over, only one state that did 
not show gain the 19,500 and 
GVW. 

all truck men know, there 
has been quite trend normal 
users panel trucks toward the 
forward control type vehicle 
because greater load capacity, 
easier working load and driver 
time-saving factors. 

How much this influenced the 
drop light truck sales not 
known, but when buyer does 
switch forward control type 
truck usually goes carry- 
ing capacity and truck rating. 

There also has been more 
less general trend the part 
large number truck users 
larger vehicles because the 
higher cost delivery and because 
their work will lend itself show- 
ing saving hauling cost with 
larger units. 
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“ONE LESS MAKE-READY JOB 


when ethylene glycol antifreeze installed the 


talking about the time and trouble save because glycol 
antifreeze already all our cars when get them. Just one 
less make-ready job have worry about and one more way 
which our customers benefit. 


“It’s good deal for because don’t have drain cooling 
systems install antifreeze ourselves. Our profit pure profit. 
“From our customers’ standpoint, it’s good deal, too. They can 


all winter long, without worrying about sudden weather 
changes. Factory installation glycol antifreeze eliminates the 


The. Dow Chemical Company, Michigan 


danger cars being delivered without adequate protection. And 
gives another selling point quality—customers realize anti- 
freeze that’s put the factory must the best for their cars. 
It’s engineering-approved. 

“It’s this kind quality service that keeps customers coming 
back for service for parts and accessories and for another 
new car!” 


The Dow Chemical Company formulates ethylene glycol antifreeze 
meet the specifications individual automobile manufacturers. 
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News 


Truck News Brief 


CHICAGO. new differential 
which increases vehicle traction and 
flotation preventing wheel spin- 
ning slippery soft terrain has 
been made available for the Inter- 
national model S-100 light-duty 
truck, International Harvester Co. 
has announced. 

Known “Powr-Lok,” the de- 
vice said prevent the truck 
from becoming immobile when one 
driving wheel loses traction, 
transmitting the major driving 
force the wheel with the better 
traction. 


IHC Offers Shutters 


CHICAGO. Factory installed 
automatic radiator shutters have 
been made available six and 
eight-cylinder gasoline powered In- 
ternational heavy-duty trucks from 
21,000 45,000 pounds GVW, ac- 
cording International Harvester 
Co. The installation available 


four and six-wheel models cab- 
over-engine conventional design. 
Air operated shutters are available 
all, with vacuum operated units 
offered many models. 


$12 Million Parts Depot 


Har- 
vester Co. Canada, Ltd., plan- 
ning $12 million supermarket 
parts depot Nelson Township, 
Ont. 

The five-acre building will 
operation late next year. About 225 
persons will employed the 
parts organization. 

Maday Body Equipment 
Moves Larger Plant 

BUFFALO.—Maday Body 
Equipment Corp. has moved its 
manufacturing facilities 575 


says Ford dealer Earle Tucker, Bismarck, North Dakota 


Truck dealers across the country 
are enthusiastic about the sales 
help available from Gar Wood 
St. Paul truck equipment distrib- 
utors. Earle Tucker, President 
Universal Motors Bismarck, 
North Dakota, sums his 
experience this way: 


couldn’t begin count the 
number sales that our Gar 


Wood St. Paul distributor, Smith Inc., has helped 
close both the field and right here the show 
room. Basically, these sales have resulted from three 
different kinds distributor help. 


“First, get qualified technical help equipment 
problems. When Gar Wood-St. Paul distributor sales- 
man assists specifying equipment know 


Wayne, Michigan 


Gar Wood - St. Foul Ger Weed -St. Paul 
Hi-Lifts Frate-Gotes 


Howard St. here, according Wal- 
ter Maday, president. 

The new plant has 67,000 square 
feet inside floor space and 
total area 97,000 square feet 
compared with 30,000 square feet 
the company’s former plant. 

* 


Fruehauf Constructing 


New Louisville Branch 


Trailer 
Co. building new sales and 
service branch here. The building 
will cost $300,000 $400,000 and 
expected completed next 
spring. 

The project will provide the 
branch with more than twice its 
present space for salesrooms, repair 
facilities and Some manu- 
facturing may undertaken there, 
company officials said. 


137 Army Tank-Trailers 


FORT WAYNE, Ind. Fruehauf 
Trailer will build 137 gasoline 
tank-trailers for the Ordnance 
Tank Automotive Command the 
Army. The contract totals 
$990,000. 

The tank-trailers, which are 


mistake. He’s thoroughly familiar with equip- 
ment application and with state axle-weight laws. 


“Next, distributor salesmen make calls prospects 
and customers the field—often without the help 
anyone our own sales staff. And might point out 
that never have worry about being by-passed 
sale. the prospect Ford owner our territory, 
can certain that the sale will wind here! 


“Equally important the way our distributor helps 
with sales meetings. presents valuable equip- 
helps our people sell 
both trucks and truck equipment more effectively.” 


ment and application data 


You, too, can take advantage these sales-making 
services just calling your Gar Paul distrib- 
utor... headquarters your area for the most advanced 
line truck equipment the market. Call him soon! 


GAR WOOD INDUSTRIES, INC. 


Richmond, California 
Wayne and Ypsilanti, Mich.; Ohio; Mattoon, Richmond, 


Gar Wood Gar Wood - St.Poul 
Winches Hoists & Bodies 
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“If you ever see this light wink 
you, know there’s wolf 
behind the wheel.” 


termed “refuelers” the Army, 
will built Fruehauf’s plant 


here. 


Ger Wood 
hoed-Packers 


Walters Secures Site 
For Truck-Body Plant 


ALBANY, The Walter 
Motor Truck Co. announced has 


Gar Woed 
Truck-Mounted Cranes - 


completed negotiations for acquisi- 
tion 53-acre site Voorhees- 
ville, where will erect truck 
body plant, 

building slightly less than 
100,000 square feet will con- 
structed, 

* 


Frank Announces 
Fleet Sale 


(Chevrolet), has completed delivery 


custom prepared van trucks 
the Kitchens Sara Lee, 
for service this area. 

Zollie Frank, president, de- 
scribed the sale one the 
est ever made for single fleet 
such trucks. The Chevrolet trucks 
are three-quarter-ton jobs with 
Olson bodies, and deliver 140 
horsepower. Their maximum gross 
weight 10,000 pounds. 


* * * 


White Parts Warehouse 


Opened Los Angeles 


LOS ANGELES, White Motor 
Co. has announced the opening 
new Pacific Coast parts warehouse, 
located here White’s factory 
branch, according Wilson 
Patterson, vice-president charge 
the Pacific Coast region. 

William Kostelecky, former man- 
ager and more recently inventory 
control clerk White’s Los 
Angeles branch parts department, 
heads the new Pacific Coast 
warehouse. Branch parts manager 
Davis formerly manager 
parts and service the old 
Sterling San Francisco branch. 
When Sterling joined White, Davis 
went along assistant parts man- 
ager the San Francisco branch. 


New Terminal Planned 
ST. PAUL, Minn. Merchants 
Motor Freight, Inc., plans build 
$250,000 terminal the heart 
industrial St. Louis. Completion 
expected June, 1957. 


* 


Contract for FWD 


CLINTONVILLE, Wis. Four 
Wheel Drive Auto Co. has been 
awarded contract amounting 
more than million the United 
States Air Force for the manufac- 
ture eight-wheel-drive ground 
support equipment. 

* 


Pennsylvanians Honor 


Shipley’s Appointment 

HARRISBURG, Ship- 
ley, Pennsylvania chief the 
Bureau Highway Safety, has 
been honored the Pennsylvania 
Motor Truck Assn. and more than 
200 state and national highway 
safety officials. 

Shipley, safety director PMTA 
for number years, resigned 
accept his state position. Speakers 
the dinner included Roy Fur- 
man, lieutenant governor, Gerald 
Gleeson, secretary revenue; 
Goley Sontheimer, safety director, 
American Trucking Assns., and 
Ernest Cox, safety director 
the Interstate Commerce Commis- 
sion. 


Goodyear Announces 


Rim Inventory Plan 


AKRON, new inventory 
plan, designed permit distribu- 
tors offer more efficient customer 
Service earthmover rims, has 
been announced the Metal Prod- 
ucts division Goodyear Tire 
Rubber Co. 

Each Goodyear rim distributor 
given basic list rims and 
accessories which have become 
standard earthmover original 
equipment. modest inventory 
these parts will enable him pro- 
vide prompt and efficient replace- 
ment “change-over” service 
almost any type earthmoving 


vehicle. 
* 


United Buys Fleet 
Cartage Co., Ltd., has purchased 
VF-190 dump trucks with dump 
boxes from International Harvester 
Canada, Ltd. 
* 


Henslee Opens Plant 


WAYCROSS, Ga. Hens- 
lee, president, Henslee Mobile 
Homes Mfg. Co. Arlington, Tex., 
has signed lease for approxi- 
mately 37,000 square feet floor 
space Waycross Air Base and 
has started manufacture mobile 
homes. 
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Hope for Similar ‘Play’ 


Truck Makers Laud Show 


(Continued from Page 21) 

New York show—and the same 
holds true for 
found that our exhibit gave many 
our dealers’ salesmen new 
aspect the extent and 
the truck business. 
certainly hope that results 
more them doing better job 
selling ‘on-rubber’ transporta- 
tion instead just being clever 
traders.” 

Another effect the show was 
the apparent interest this big dis- 
play raised the part dealers. 
Several exhibitors reported large 
numbers dealer prospects, which 
alone was worth the cost the ex- 
hibit space them. 

EVERAL exhibitors learned that 

they had approached the show 
the wrong manner, putting too 
many vehicles their exhibit 
space and concentrating too hard 
sell rather than the public- 
relations job showing the general 
public what effect trucks have 
their everyday life. 

These exhibitors expressed the 
opinion that they come back 
next year would with the 
thought mind having less 
cluttered exhibits and aiming 
more doing better public- 
relations job. 

But there moot question 
how many this year’s truck 
exhibitors will back next year. 
Many factors will have con- 
sidered. One exhibitor expressed 
the opinion that would think 
twice before buying space next 
year his firm did not have some- 
thing radically new show. His ex- 
hibit was one the most success- 
ful from the standpoint pros- 
pects, both customer and dealer, 
and interest product. 


Perhaps one the features most 
emphasized among the “big” truck 
makers was the tilt cab, until just 
few years ago considered some- 
thing novelty. With five com- 
panies featuring this aid main- 
tenance and load distribution, the 
importance the tilting cab takes 


Judge Suspends 
Splash-Guard Law 


Suit 


CHICAGO.—A temporary in- 
junction preventing the State 
Illinois from enforcing 1955 law 
requiring trucks equipped 
with contour splash guards has 
been granted Judge Clem Smith 
Sangamon County. 

The new type guards last year 
came under heavy attack from Bill 
Noorlag, general manager, Central 
Motor Freight Assn. 

million equip some 200,000 vehi- 
cles Illinois. Noorlag said this 
would not include out-of-state 
trucks using Illinois highways. 

Automobile Trade 
Assn. has reported that 
longer requirement that vehicles 
equipped with rear fender splash 
guards before passing the safety 
test. 

Hoagland Transfer Co., Lincoln, 
won the temporary injunction 
suit which attacked the valid- 
ity the law. Hoagland claimed 
that the required splash guards are 
impractical use and impossible 
obtain. 


Delaware Carriers 
Elect Schwartz 


WILMINGTON, Del. Clarence 
Schwartz, owner the Schwartz 
Motor Co., Dover, Del., has been 
elected president the Delaware 
Motor Transport Assn. 

Named the association’s rep- 
resentatives the national affiliate, 
American Trucking Assns., were: 
Roger Wooleyhan, Wilmington, 
and John Burris, Milford, Del. 

Russell Williams, president, 
American Trucking Assns., told the 
members that foresees the man- 
motor vehicles the next three 
years, with only few million be- 
coming obsolete. 


new meaning many sales- 
men. 

Touring the Displays 

same can said about the 

so-called automatic transmis- 
sions. International introduced its 
“automatic” for the heavier-duty 
models New York, Chevrolet 
and GMC already had them and 
are featuring their utility and 
economy well the saving 
labor for the drivers. Dodge, Ford 
and Studebaker have automatics 
the lighter models, 

GMC introduced its new air- 
cushion springing, not only with 
truck equipped with this unit, but 
with working model exhibit that 
factually demonstrated the differ- 
ence “bounce” conventional 
leaf springs and the new suspen- 
sion. 

Chevrolet had its Alcan truck 
the show with appropriate 
window dressing, including totem 


pole and moving pictures the 
trip. This was crowd stopper. 

Studebaker demonstrated the non- 
slip differential that now optional 
equipment the Transtar pickup 
with display consisting two 


axles, one equipped with the 


Traction differential and the other 
without, proving that you couldn’t 
make either wheel slip the job 
with the Twin-Traction. 

Willys showed its newest entry, 
the forward control FC-150 with 
new styling and wider cab pro- 
viding more vision and comfort for 
the driver and better load distri- 
bution the chassis. 

All these are display 
Chicago this week. 


Norfolk Motors Moves 


Motors (Cadillac- 
Oldsmobile) has announced the 
opening its new showroom and 
service department 1500 Monti- 
cello Ave., Norfolk, Va, The build- 
ing two blocks long and has 


Truck Makers, Civil Defense Officials Meet— 


The leading truck and truck body meet with the Federal 
Civil Defense Administration Battle Creek, Mich., discuss changes design 
requirements for heavy-duty civil defense trucks. Seated, from left, are Rich- 
ard Barr, International Harvester; Joseph Schick, FCDA representative; Clarence 
Body Co.; Warren Brewster, Ford; William McGraw, 
Mark Body Corp.; Edward Ray, Marmon Herrington Co., Inc.; George Vandermark, 
Mark president; Jesse Stern, Times Industrial Supply Corp.; Bernhard Myhre, 
White; Gott, International Harvester; John Ridgely, Four Wheel Drive; Rich- 
ord Hatt, Ramsey Winch Mfg. Co.; Lester Berndt, Highway Trailer Corp.; Robert 
Wagner, Chelsea Products, Inc.; Lee Carlson, International Harvester; Larry 
Flynn, GMC; Richard Lucas, GMC. Standing: Victor Schroeder, FCDA; Ernest 
Braley, Times Alexander Wilner, president, Special Vehicle Equipment 
Co.; Thomas Priolo, FCDA director, and John Fitz Patrick, FCDA director. 


FOR EXTRA SAFETY... 


MEET THE NEW ICC REGULATIONS 


WITH 


Dash hand valve avtomatic and 
manual, functioning part 
Midland’s breakaway system. emer- 
gency line pressure goes below 


valves are 


PSI, applies trailer 
They may also applied and 
released manually driver. 


Automatic shut-off valves eliminate hand-operated 
shut-off cocks and function part the Midland 
breakaway system retain adequate tractor 
sure for breakaway protection. 


AND STOP 
SAFELY? 


Midland’s tractor-trailer braking system designed for the ultimate 
braking protection. With this new system (1) tractor protection 
AUTOMATIC, important split-second emergencies; (2) 


EQUIPMENT! 


large-capacity, giving you faster, more positive action; 


(3) you have combination manual and automatic dash control 
valve for instantaneous application and release trailer brakes; 
(4) manual shut-off cocks are eliminated Specify Midland 
Power Brakes for extra quality performance, more positive protec- 
tion. Make Midland, too, when replacing modernizing the 
braking system your present equipment. Your nearest Midland 
distributor anxious serve you. Just give him call. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 MT. ELLIOTT AVENUE 


DETROIT 11, MICHIGAN 
Export Department: 38 Pearl Street, New York, N.Y. 


Midland’s new air 
emergency relay 
valve meets the 
feed back” require- 
ment. Designed re- 
duce application and 
release time. Safe- 
against ve- 
hicle driveaway with- 
out air 
the system. 
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AUTOMOBILE 
AIR CONDITIONING 


NOW 


BIG BUSINESS! 


SOLD NATIONALLY 
AUTHORIZED 
AUTOMOBILE DEALERS 
FRIGIKAR CORPORATION 


Leader Automotive 
Air Conditioning since 1949 


1956 was Complete Factory 
Sell-Out Year with FRIGIKING 
Sales over 1955 


1957 Will BIGGEST SALES 
and PROFIT YEAR CAR 
AIR CONDITIONING HISTORY 


ALERS DISTRIBUTOR 


For 
1957 and 
most earlier 
models 
BUICK 
CHRYSLER 


DODGE 
FORD 
LINCOLN 
MERCURY 
OLDS 
PACKARD 
PLYMOUTH 
PONTIAC 
STUDEBAKER 


FRIGIKAR CORPORATION 


Send FREE illustrated folder and details franchise agreement, 


Texas 


PIONEER AUTOMOTIVE AIR CONDITIONING SINCE 1949 
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less the loss time high- 
priced executives and personal in- 
conveniences experienced 
order that could get Nash- 
ville before the big dinner where 
many General Truck Sales cus- 

tomers and city dignitaries 

waited for 

Needless say, the red carpet 
was waiting for us. were met 
the airport and whisked across 
town the country club where 
hosts and invited guests had been 
nervously enjoying long extended 
social hour news that had 
become airborne had preceded us. 
weren’t even given time 
change our shirts, fact didn’t 
see our hotel until after the party 
was 

And right here want put 
plug for that hotel, the Hermit- 
age. They have custom like. 
When you put morning call, 
served cup hot coffee with- 
ten minutes after you are 
awakened. was first intro- 
duction this fine service and 
only wish more hotels would it. 


Service Comes First 


next morning took 
personally-conducted tour the 
new facilities with DeWitt Thomp- 
son and his son Wayne, sales man- 
ager, the guides. 

Two things impressed deeply 
that tour. First, the layout 
buildings and grounds bespeak 
clearly the basic fundamentals 
providing maximum service cus- 
tomers, and, second, the high 
regard which all members the 
firm, officers and workmen, are 
held the truckers western 
Tennessee. 

was like attending the home- 
coming big family. Every few 
steps the tour some customer 
would come the Thompsons 
and congratulate them their new 
home. While the actual dedication 
had occurred the afternoon were 
fogbound, townspeople and cus- 
tomers kept dropping all morn- 
ing while were there. 

And best all, several left signed 
orders for new equipment. That, 
mind, the best testimonial. 


How Smith Does 


OUR big Dec. issue 
News, incidentally the 
biggest issue this paper ever 
printed, carried story how 
Smith truck body and 
equipment distributor Fargo, 
D., worked with truck dealers 
his zone influence the best 
interests both Smith and the 
dealers who bought its bodies and 
equipment. 

The story was good story 
every respect but one left out 
the trade names the products 
this distributor 

In. highly competitive busi- 
ness such that distributing 
bodies and truck equipment, 
many distributors and dealers 
during the past few years have 
gotten away from the principles 
good sound business and 
honest cooperation because the 
ruinous price competition that 
has crept into the business. 
This has been particularly true 

the dump body end the business 
where production capacity was 
least double that user 
Quality distributors dropped due 
the lack sufficient business 
the heavy-duty lines needed keep 
all distributors healthy and 
wealthy. 

So, the story should have said 
that Smith Gar Wood—St. Paul 
distributor, one the top ten body 


and equipment distributors the 


1602 Riverside 1-1661) 


nation. 


Helping Dealers Pays 


prices, discounts, etc. 


dump body and hoist 
distributor and his salesmen 
far out the normal routine 
merchandising this most highly 


competitive product, this procedure 


“hot” news the way Smith 
salesmen serve their trade. 

And because there has been 
growing tendency the part 
more and more distributors, especi- 


ally the dump body boys, get 
back the “cooperate-with-truck- 
dealer” bandwagon and drive for 
profitable business instead 
throat” sales, this story had added 
value the 

When distributor like Smith 
proves his year and year 
out operations that can suc- 
cessful, make more money and 
increase sales his products 
widespread area having 
salesmen work closely with truck 
dealer salesmen, should 
more than passing interest the 
distributor who faced with 
greatly lessened profits and per- 
haps even dwindling business 
because has been operating 
price and “cutthroat” basis. 
And such story should 

special interest those dump body 
distributors who have drifted into 
price-selling routine and don’t 
know how correct their opera- 
tion, who can’t spare time 
visit distributors like Smith and 
find out. 

Fortunately, said efore, 
there has been gradual swing 
back greater cooperation with 
the truck dealers many distribu- 
tors. They are beginning realize 
that one the greatest expansions 
the truck business during the 
next ten years perhaps may come 
the dump truck field. 


* 


Engineer Bodies 


also they know that every 
dump body must engineered 
properly truck chassis before 
satisfied customer created, one 
that will come back for more 
the same. 

They also realize that distribu- 
tor can multiply his sales contacts 
developing the truck dealer 
salesmen into salesmen, least 
bird dogs, for his product. 

All takes fair dealing and 
little missionary work, which 
the average truck dealer wel- 

Ken assistant the pres- 
ident Smith, authority for the 
statement that its policy work- 
ing closely with truck dealers, 
training dealer salesmen and the 
fact that Smith handles only top 
lines truck equipment the 


New Truck Light Rules 


Effective New York 


ALBANY. Commercial vehi- 
cles New York are required 
meet new safety lighting regu- 
lations which started Jan. 

The rules, was said, apply 
out-of-state trucks, except those 
registered states having equip- 
ment reciprocity with New York. 
The new system designed 
outline the shape and size 
trucks and trailers step to- 
ward reducing hazards night 


Dodge Briefs Training Managers— 


basic reason for its continued suc- 
cess. 

also said that Smith depends 
upon advertising makers and use 
this advertising its advantage. 

* 


Eliminates Shoppers 


most deals unearthed 
truck salesmen haven’t reached 
the “shopping” stage that the truck 
buyer quickly falls into when 
buys his truck first and then starts 
out equip himself. 

Good sound product and service 
selling many instances prevents 
these prospects from reaching the 
ruinous “buy strictly price” 
stage that characteristic the 
average shopper. 

The latest figures from the 
trucking industry indicate huge, 

rapidly growing armada 
almost million trucks and 
trailers employing over six mil- 
lion workers, 

Certainly this Goliath the au- 
tomobile _industry points 
opportunity profit many 
things besides just the vehicles 
themselves. 

For instance this great industry 
gulps billion gallons gaso- 
line, consumes 662 million quarts 
oil, million gallons anti- 
freeze and untold numbers tires. 
Its consumption spark plugs, 
batteries, oil filters, fan belts and 
replacement parts really fabu- 
lous. Yet many truck dealers pass 
these quick cash profits. 

* 


TTMA Meets Press 


with five other truck 
trade paper editors, sched- 
uled appear Jan. unique 
type panel discussion during the 
Truck Trailer Manufacturers Assn. 
convention Coronado, Calif. 

Labeled Meets the Press,” 
the idea for the editors query 
the audience subjects upper- 
most the minds the editors. 

Knowing most the boys who 
will the panel with me, 
can warn many the trailer 
makers that there are apt 
some quite pointed and thought- 
provoking queries directed 
them. 

The truck trailer industry 
fast growing factor automotive 
transportation, but many manufac- 
turers the industry have not 
demonstrated that they are too 
public-relations minded. This dis- 
cussion may prove welcome 
opportunity pick the oats out 
the chaff. 


Tax Laws Bring 
2,000 Ky. Arrests 


LOUISVILLE. Enforcement 
the new Kentucky truck tax laws 
has brought the arrest and convic- 
tion more than 2,000 truckers 
since last spring, according 
James Luckett, revenue commis- 
sioner. 

said that 5,000 truck operators 
have been added the tax rolls 
the same period. Luckett said field 
investigators continually are check- 
ing the highways enforce com- 
The revenue expected 
pay off the $100 million bond issue 
approved voters, said. 


Eighteen Dodge truck retail training managers complete special training course 
Detroit before returning their regions train truck salesmen 4,100 Dodge 
dealerships. Managers and their regions, front row, from left, are Bell, Detroit; 
Walters, Charlotte; John Maloney, Boston; Civitello, New York; and 
Erickson, Minneapolis. Second row: Van Sickle, Dallas; West, Memphis; 
Smith, Pittsburgh; Miller, Atlanta; Sweeney, Cincinnati; Arthur Hagen, 
Chicago, and Large, Syracuse. Third row: James Baker, Los Angeles; 
McCorkle, St. Lovis; Brucken, Orth, Back row: 
Richard Sinko, Dodge truck sales engineer; Anderson, truck training director; 
Sparrow, Kansas City, and Booth, Philadelphia. 
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ASHVILLE, Tenn, General 

Truck Sales, Inc., one the| 
nation’s leading GMC outlets, 
opened ultramodern truck 
tailing facility here Dec. that in| 
design and layout complements the 
fundamental basis sound opera- 
tion that has enabled this dealer- 
ship grow size and service 
its community for many years. 

Facing Murfreesboro Rd., 
heavily travelled truck route, the 
new 35,000 square foot building 
has three entrances that make 
easy for even the biggest truck 
and trailer combinations swing 
easily off the busy thorough- 
fare. 

All entrances lead spacious 
service bays with 
design making unnecessary for 
even loaded trailer unit 
connect order serviced. 


EARLY all the 4.4 acres 

rounding the plant hard- 
surfaced parking area for new, 
used and customer vehicles. The 
first entrance, coming out from the 
heart the city, leads the serv- 
ice customer parking area the 
“transit line,” George Green 
company president, calls it. 

Providing night service, this 
“line” the first check point for 
this energetic operator. Green 
drives into the plant can 
quickly the “foreign 
trucks that have come for 
service during the night. These 
may include trucks from several 
states well trucks owned 
outside the company’s normal 
trading area. 

opening day, only one truck 
this important “line” was owned 
Nashville. The balance were 
from outstate and other states. 
One was owned Detroit truck- 
ing firm. 


THE out-of-area truckers 
know the fine shop and un- 
usually large stock parts carried 
General Truck Sales, they soon 
will know it. 

For instance, one sign the 
shop entrance reads: “We can’t 
cook, sew sing but are 
truck experts.” Another proclaims 
that the company will give box 
candy the customer and 
corsage his wife can’t fill 
any GMC parts order from stock. 

Another facility attract drivers 
from out the area the nicely 
appointed drivers’ lounge just back 
the service parts counter. Ma- 
chines furnish hot coffee, hot soup, 
candy, cigarets, pastries and other 
attractions for the “inner man,” 
and cots and telephone service are 
available. 
> 

against low re- 

taining wall and facing the 
drive the “far side” the build- 
ing the “line” where new trucks 
ready for delivery are kept, open 
for the most minute inspection 
the buyer. Many these trucks 
already are equipped with bodies 
and other equipment most called 
for this area. 

The shop laid out for 
“drive-through” service bays, 
many equipped with Wayne floor 
flush hoists facilitate under- 
structure service and tire chang- 
ing. 

Between the two facing rows 
bays space wide enough per- 
mit fork truck lift out 
engine and cart the enclosed 
area where both gas and diesel en- 
gine and automatic transmission 
service performed clean, 
well-lighted and completely 
equipped shop. 

EHIND the service bays 

sheet metal and booth 
area which can accommodate even 

the largest truck. 

the front the building, one 
side devoted salesroom large 
and telephone operator—recep- 
tionist. Slightly above this the 
area for salesmen, and each has 
his own desk and telephone. 


OMPLETING the office area 
this level are the offices the 
heads the business, and the 


ground level under the general 
offices well lighted and nicely 
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Modern Truck Dealership 


General Has 35,000-Square-Foot Building, 
‘Drive-Through’ Service Bays 


arranged accounting office with 
quick access both parts depart- 
ment and shop. 

All mechanics have wheeled tool 
trays and testing equipment 
they can take the needed tools and 
equipment the job “out-of- 
the-chassis” work, 


large “gas island” located 
the center the rear lot en- 
trance where gasoline and diesel 
fuel are dispensed. large scale 
being considered addi- 
tional service trucking cus- 
tomers. 


provide added atmosphere for 
the opening ceremonies, the GMC 
factory flew down three major ex- 
hibits from its National Automobile 
Show display. These were ani- 
mated turbo-charged diesel engine, 
bouncing wheel display drama- 
tizing the new air-suspension unit 
and cutaway 302-cubic-inch, 
six-cylinder gas engine. Also driven 
down for the opening was the air- 


... often over 100 dumps per day 


Perfection 


suspension tractor that was shown 
the New York exhibit. 


* * * 


vice-president and founder 
the business who, incidentally, heads 
earth-moving equipment sales 
and service outlet short distance 
from the truck sales plant, was 
learned that truck leasing, espe- 
cially contractors the rise. 


General always has done some 
long-term leasing 
accounts, the lease end the 
business not new. The owners 
take lease deals stride and 
look with favor this method 
merchandising. They feel 
will continue increase long 
money tight and the road- 
building program calls for more 
and more equipment. 


Thompson said the ability the 
big contractors furnish the bond- 
ing necessary for big contracts 
largely dependent the worth 
the firm shown its accounts. 
Money invested equipment not 
considered base for such bonding, 
thus felt that more and more 
contractors will resort long-term 
leasing insure good base for 
the bond they will have furnish 
every job they bid on. 


Every six minutes this Perfection Model 5258 
Telescopic Hoist dumps capacity load aggre- 
gate supply the bins busy concrete plant. 
Every six minutes, with the truck 10° in- 
clined ramp. And, every six minutes takes the 
shock capacity load falling approximately 


from clam shell 


bucket. For year has stood 


under this abnormally hard service, the sat- 
isfaction Mr. Collins, General Supt., The 
Loomis Concrete Supply Co., Akron, 


You can expect like service from Perfection. 
Hoists. Write for the name your Perfection. 


distributor. 


pays insist Perfection! 


Telescopic 
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General Opens Ultramodern Dealership— 


General Truck Sales, Inc. (GMC), Nashville, claims its new home is the most modern 
truck dealership Western Tennessee. The 35,000-square-foot building located 
4.4-acre site. the right the line trucks brought for serv- 
ice, and behind that the used-truck stock. New trucks ready for delivery are dis- 
played the left the building. The shop, with exhaust outlets the roof, has 
service bays. 


MAIL THIS COUPON FOR DETAILS 
PERFECTION TELESCOPIC HOISTS 


Company. 


Street. 
City State. 
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FORD FAMILY FINE CARS 


CLEARINGHOUSE 


weekly roundup news 
and views: special interest 
all who sell and service 

Ford, Thunderbird, Mercury, 

Lincoln and Continental 


WILLIAM CLAY FORD, 

VICE PRESIDENT, FORD MOTOR COMPANY, 
AND GEORGE WALKER, 

VICE PRESIDENT AND 

DIRECTOR STYLING, 

DISCUSSING STYLING CONCEPTS 


| 
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“Its our business 
know what your 
customers want...” 


“It’s secret that styling which the public likes will produce sales for 
you effectively any other feature can provide today’s cars. 
That’s the way should be, course, for the ultimate goal styling 
has always been sales—designing product that millions people 
will want buy because they like the way looks. 


Ford Motor Company are well aware the importance 
styling. That’s why have separate staff more than 600 creative 
artists and craftsmen devoting full time the development new, 
exciting styling ideas. They’re practical people who live the future. 
They’re led outstanding automotive stylist, George Walker, 
Vice President and Director Styling. 

says, good stylist works terms evolution. knows 
that you can’t push the public accept desperate extreme 
design. You must lead them gradually and progressively forward. 
you don’t, the public likely say, tell what you want 
sell us, we’ll tell you what want 


can see what George means about evolutionary styling look- 
ing again our 1957 cars. Here’s what says about them: 


‘We started plan our 1957 cars about four years ago. 
had choice then the soft, round form favored some 
extremes and seizing the fleeting cliche the moment. 


chose instead lead with what characterize pro- 
gressive good taste—a crisp, clean-cut design with lots 
glass area and swift, graceful lines.’ 


“The 1957 Ford Family Fine Cars this basic styling philos- 
ophy. Their design sufficiently far ahead fresh today and still 
retain its good looks your used car lot few years from now, 
when others will have lost their shock appeal. 


firmly believe that the company that looks ahead styling, 
stays ahead. That’s one reason why big percentage our styling 
staff work what call Advanced Styling. one sense, they’re 
helping protect your dealership investment ten and twenty years 
from now because they’re helping plan the cars that people will 
buy the future. 

can sure have the cars people will want and buy then 
—just you have them today. Look the exciting new types 
cars have introduced the past few years—the Thunderbird and 
the Continental, and now the Ford retractable hardtop and the 
Mercury Turnpike Cruiser. They’re coming you from the company 
that pioneered the modern station wagon and the convertible. 
They’re examples styling progress that pays off increased sales. 

“Our stylists make their business know what your customers 
want their 


FORD MOTOR COMPANY 


THE AMERICAN ROAD, DEARBORN, MICHIGAN 


The Ford Family Fine Cars 


THUNDERBIRD MERCURY LINCOLN CONTINENTAL 
FORD TRUCKS TRACTORS FARM IMPLEMENTS 
INDUSTRIAL ENGINES 
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First Ten Months, 1955 1956 
ist 10 Mos. 
Regis., 
1956 


Share of 
Market 


Regis., 
1955 


Brockway 882 


Percent ist 10 Mos. 


Commercial Car Registrations 


Percent 
Share of 
Market 
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October Registrations 


Percent 
Point 


33.50 266,729 33.86 

56,056 7.12 Studebaker, ninth, 7,658, 1.01 per- 

11,919 Diamond was tenth, 3,451, 
8,839 1.12 percent; Reo, eleventh, 2,577, 
Studebaker 9,363 1.19 percent, and Brockway, twelfth, 


Miscellaneous** 6,841 


761,714 


* White includes Autocar, Freightliner and Sterling. 


Reefer Floor— 


Shown the interior view reefer 
truck floor assembled with the new Hi- 
aluminum sections designed 
Revere Copper and Brass, Inc., New York. 
Height the section has been increased 
vide percent more air circulation with 
only percent increase floor board 
height. 


eral, etc. 


Arrow Suits Salesmen 


INDIANAPOLIS.—Arrow Pon- 
tiac, Inc., here claims have 
the best dressed salesmen any- 
where the result 30-day 


100.00 


** Miscellaneous includes Corbitt, Marmon-Herrington, Four Wheel Drive, Fed- 


—Compiled from R. L. Polk & Co. data. 


sales contest the new and used- 
car departments. Thirteen win- 
ners each were presented with 
new suit clothes. 


tions, percent the market. 
| * * * 


OWEVER, Chevrolet showed 
loss .36 one percent its 
the market from the 33.86 
held the end the 

Ford lost 1.41 percentage points 
International gained 1.23. GMC 
lost .75 point. 

Willys was down .30; White, 
Mack, .35; Studebaker, 
down, .18; Diamond 

Reo, .01, and Brockway slipped 


simple shifting 


2-Speed Axles not only let drivers select 
from TWICE the conventional number gear 
ratios, but they make these ratios available 
finger touch. Result: drivers use the right gear 
ratio for every road and load condition; engines 
operate their most economical speed range; 
stress and wear are reduced all power- 
transmitting parts. Trucks cost less operate and 


maintain; last thousands miles longer; and 


More than Two Million 


Eaton Axles Trueks Today. 


bring higher allowances trade-in time. 


ATON 


- 


AXLE DIVISION 


MANUFACTURING COMPANY 
CLEVELAND, 


proper use all 
available gear ratios 


easier handling rigs; 
better maneuverability 


reduced driver fatigue; 
safer operation 


PRODUCTS: Engine Hydraulic Valve Lifterse Valve Jet Engine Hydraulic Pumps 
Motor Truck Axles Permanent Mold Gray Iron Castings Forgings Heater-Defroster Units Automotive Air Conditioning 
Cold Drawn Steel. Stampingse Leaf and Coil Springs. Dynamatic Drives, Brakes, Dynamometers 


(Continued from Page 21) 


percentage point, Miscel- 

laneous makes increased their 

hold the market .43 
point. 

The Chevrolet-Ford race saw 
Chevrolet leading states and 
the District Columbia while 
commanded the registrations 19, 

California again led the states 
total registrations with 8,853 for 
October; Texas was second with 


5,624 and New York third with 


5,060. 


The top states for October 
were: 


1956 1955 
California 8,853 8,110 
Texas 5,624 9,988 
New York 5,060 4,478 
Pennsylvania 3,650 3,848 
Ohio 3,088 3,414 
2,724 3,081 
Florida 2,696 2,655 
Michigan 2,555 3,486 
North Carolina 2,374 2,417 
10. Indiana 2,071 2,826 


TTMA Announces 
Events Scheduled 
Calif. Meeting 


WASHINGTON, The Truck- 
Trailer Manufacturers Assn. has 
announced some the events that 
will take place its convention 
Jan. 19-23 Coronado, Calif. 

Neil Curry, past president, 
American Trucking Assns., will wel- 
come members the west and 
Williams, ATA president, will 
give address “The Road Ahead” 
via remote telephonic hookup 
from here. 

Arthur Butler, director, Na- 
tional Highway Users Conference, 
will give progress report the 
Federal-aid highway program and 
Condon, general counsel, In- 
dependent Advisory Committee 
the Trucking Industry, will speak 
financial assistance the motor 
carrier industry. 


James Knudson, former Inter- 
state Commerce Commissioner and 
administrator the Defense Trans- 
port Assn., will talk the Jan. 
luncheon. 


Dixon President 


Arkansas Assn. 


LITTLE ROCK.—Officers the 
Arkansas Bus and Truck Assn. are 
headed Paul Dixon, president, 
Dixon Dairy here, who succeeds 
Rodney Stewart, Magnolia, Ark. 

Other officers are Fletcher Lord, 
first vice-president, Siebert, 
second vice-president, and Marion 
Ward, secretary-manager, all 
Little Mercury Motors, Inc., 
Fort Smith, Ark. won the grand 
trophy the statewide truck 
safety contest sponsored the 
state and national trucking associa- 
tions and Trailmobile, Inc. 


Safety plaques were awarded 
Jones Truck Lines, Springdale, 
Ark., Arkansas Motor Lines, 
Inc., Fort Smith, Ark., Southwest- 
ern Transportation Co., Texarkana, 
Ark., and Hearin Tank Lines, Baton 
Rouge, La. 


Ford Tractor Exhibit 
Roadbuilders’ Show 


CHICAGO.—The newest equip- 
ment with which men move 
mountains will display Jan. 
through Feb. when the Amer- 
ican Roadbuilders Assn. and the 
Construction Industry Manufac- 
turers Assn. stage their Road 
Show the International Amphi- 
theatre here. 

Tractor and Implement divi- 
sion Ford Motor Co., has an- 
nounced that will occupy space 
North Exhibition Hall. work- 
ing model the “Red en- 
gine which powers Ford gasoline 
tractors; and lighted diorama 
industrial applications Ford 
tractor-mounted 
shown. 


Miscel- 


eneral Motors cars 


carry this mark 


Yes, any General Motors car! Chevrolet, Pontiac, Oldsmobile, 
and Cadillac all have the Wonder Bar radio—a mark extra 
distinction. performance, convenience, prestige, Wonder Bar 


gives you powerful selling extra other car dealers just can’t equal. 
What Wonder Bar? It’s the amazing radio that tunes touch— 

automatically, perfectly—finding any station within range. elec- 
tronically seeks different station the dial every time the 

an- point local programs mechanically with greater-than-ever speed 

and accuracy. 

en- GENERAL MOTORS VALUE 
Factory-engineered for superb performance under all conditions, 

Wonder Bar radios are mark extra distinction for the General 

will Motors cars they help sell. They are designed and built for you 


Delco Radio, Division General Motors, Kokomo, Indiana. 
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circa 1914-1915 was five cents per 
passenger. 


Sutton Names Flarapco 
WICHITA. Sutton Corp., 
Inc., named Inc., Mi- 
ami, distributors for Vornado 
residential and automobile air con- 
ditioners. 


INSTALL 


Hotstart 


electric pre-heater 


QUICK, EASY STARTS 


draws 


Highways and 


Crucial Issues Aired 
State Legislators 


Two crucial highway issues— 
highway safety and state highway 
finance—were stressed the Thir- 
teenth General Assembly the 
States, sponsored the Council 
State Governments. 

Gov. Abraham Ribicoff, Con- 
necticut, chairman the traffic 
safety committee the Gover- 
nors’ Conference, recommended 
the legislators 10-point pro- 
gram which, said, would help 
save some 10,000 lives year. 

“Last year,” Ribicoff said, “the 
states’ death rates ranged from 
low 3.0 per 100,000,000 motor ve- 
hicle miles high 11.1. 

“This means all states could 
have equalled the lowest rate,” 
continued, “the number deaths 
would have dropped from 38,000 
18,000—a percent decrease and 
the saving 20,000 lives.” 

the subject highway fi- 


KIM HOTSTART plugs into the electric 
circuit when engines are not use. 


cold water from the engine, 


heats it, then circulates back through 


the engine. need for heated ter- 


minals. 


REDUCES ENGINE WEAR 


Engines remain warmed-up; 


start quickly. You use much 
fuel and spend less repair bills. 
Four KIM models are available. In- 
stallation simple. See your automo- 
tive supplier write for literature. 


KIM HOTSTART MANUFACTURING COMPANY 
West 917 Broadway, Spokane Washington 


Your Bright 


The same facilities you use sell 
the growing boat hitch business 
Boaters, hunters, fishermen, and 


DRAW-TITE 


Belleville Michigan 
Starke 18, Flerida 


DRAW-TITE 


new used car also need new hitch—and DRAW-TITE makes 
CUSTOM BUILT hitch for every and model 

Any Draw-Tite hitch can shipped within hours. The Draw-Tite 
factory takes care your inventory for youl 

also makes Cam Tension Trailer Coupler, with Safety 
Lock, for fast coupling and uncoupling. 
WRITE TODAY for dealer 


price list and feature. 
folder “Only The Ball Shows.” 


Hiteh 


ONLY THE BALL SHOWS 


cars can give you first crack 
with practically 
other trailer users purchasing 


Visit Boat Show Exhibits—New York, C-47, and Chicago, No. 13. 


fiscal years will increase 125 


nance, Alfred Johnson, executive 
secretary the American 
State Highway Officials, predicted 
that, based AASHO studies, 
nearly half the state legislatures 
will confronted with proposals 
increase highway monies during 
their 1957 sessions. 


said, however, that the 
studies indicate that percent 
the states are 
shape insofar their highway 
finances are concerned. 


added that, “all all, ap- 
pears that for the next three years 
and for all states composite 
state funds will needed than 
were spent the past three fiscal 
years.” 

Johnson said that “no state can 
afford default” taking the 
highway funds made available un- 
der the new Federal Highway Act, 
although this necessarily requires 
them more matching funds. 
compared with the 1954 Federal Aid 
Act, said, the new act increases 
all Federal road aid 218 percent 
while increasing state matching re- 
quirements for all systems only 
percent. 


review state highway de- 
partments indicates that their con- 
struction programs for the next 


percent over the immediate past 
three years, Johnson said. 


for progress under the new 
act, said that November 
when the program was only four 
months old, “36 states had already 
contracted 125 interstate projects, 
over 311 miles, for total cost 
$157 million.” 


his report the board 
managers the Council State 
Governments, the council’s execu- 
tive director, Frank Bane, also 
stressed state highway finance 
and safety. 


Bane spoke favor studies 
the states determine the best 
means increasing state highway 
funds. 


Regarding the “great inadequacy 
our highway safety,” Mr. Bane 
pointed the highway safey pro- 
gram developed the safety com- 
mittee the Governor’s Confer- 
ence, 

Among other goals, the program 
emphasized state compliance with 
the Uniform Vehicle Code; reci- 
procity; proper enforcement 
traffic laws; expansion driver 
education courses; application 
the latest engineering principles, 
and vigorous leadership gover- 
nors, legislators, news media and 
citizens organizations gain pub- 
lic support for the safety efforts. 


Uniform Code 
Discussed West 


Uniform “rules the road” 
discussed Reno newly 
formed subcommittee the West- 
ern Interstate Committee High- 
way Policy Problems. 

Senator Randolph Collier, author 
California’s highway tax bill, 
chairman the subcommittee, pre- 
sided the Reno session. 


Highway safety was the prin- 
cipal concern the subcommittee 
and was suggested that the prob- 
lem attacked through the foster- 
more agreement state 
laws governing operation ve- 
hicles the highways. Emphasized 
was the desirability uniform 
laws governing rights way, turn- 
ing and starting, and signals for 
stopping and turning. 


Kentucky Demerit System 


For Drivers Effect 


The new Kentucky point system 
under which drivers will lose their 
licenses for six months they 
amass demerits three years 
has gone into effect. Every three 
years the slate will wiped clean. 

According Lew Ullrich, man- 
aging director, Kentucky Automo- 
bile Dealers Assn., the schedule is: 
Misrepresenting falsifying appli- 
cation, points; racing, six points; 
reckless driving, four points; pass- 


ing hill curve passing 
school bus loading unloading 
children, four points; violation con- 
tributing accident, four 
points; speeding, three points, and 
other hazardous moving violations, 
three points. 

* * 


Colorado Officials Back 
Tough Traffic Policy 


Colorado’s crackdown flagrant 
traffic violators causing motor- 
ists drive more carefully, offi- 
cials the State Revenue Depart- 
ment declare. 

John Healy, deputy revenue 
director, and Carroll Bryan, di- 
rector the motor vehicle divi- 
sion, said that despite criticism 
some motorists the stern policy 
revocations and suspension 
driving licenses, they feel the cam- 
paign justified. 


* 


Expected Set Record 


Winter motoring may possibly 
top last year’s record season 
percent, according the American 
Automobile Assn. 

AAA said Florida will the 
principal destination winter va- 
cationists, but that other areas, in- 
cluding Mexico and the Caribbean, 
will figure prominently. 

* 
Two Potent Factors Seen 


For Wiping Out Tolls 


The New York State Thruway 
toll-free few years? Two 
hopeful signs point 

One that the Thruway—and 
several other toll highways—have 
been integrated into the national 
interstate highway 

The other that the builder 
the Thruway, Bertram Tal- 
lamy, the new administrator 
the interstate system, Tallamy 
expected powerful sup- 
porter reimbursement for 
states that built highways before 
the new road program was fore- 
seen, 


Plan 
For Roads Seen 
Sales Aid 


encouraging outlook for 1957 
vehicle sales Canada has been 
sounded the forecast peak 
activity road construction, 

managing director the Canadian 
Good Roads Assn., here, road con- 
struction 1957 will greater 
than 1956, the biggest year Cana- 
dian history. 

All governments will spend more 
than $700 million the current 


construction year. Spending the 
past year was reported the 
CGRA $722 million. 

CGRA predicts that road building 
programs will continue expand 
the years immediately ahead. 


Soap Box Derby Committee— 


Giant-Size Tire— 


The largest bottom-dump hopper 
trailer introduced for work the West 
Virginia coal fields uses 18.00-33 Fire- 
stone tires which measure almost six feet 
diameter. The tires are considerably 
taller than the 5-foot, beauty 
shown remarking their giant size. The 
70-ton trailer, designed and 
Marion Metal Products Co., Marion, O., 
pulled 803 Kenworth tractor. 


Rubber Stockpile 
Should Ended, 
Collyer Asserts 


AKRON, The Government 
should completely liquidate its 
stockpile rubber, according 
Goodrich Co. 

Pointing out that the stockpile 
was created adequate 
quantities natural rubber 
event war, Collyer said that 
American private industry and free 
world facilities are rapidly expand- 
ing capacities plants producing 
man-made rubbers that are equal 
superior natural rubber. 

However, urged that liquida- 
tion handled carefully avoid 
serious injury the domestic pro- 
ducers man-made rubbers and 


foreign producers natural rub- 


ber. 


said the stockpile natural 


rubber now more than 1.3 million 
tons, twice the quantity consumed 


the 1955 and more than 


times the quantity consumed 
1945, the last year World War 
estimated that 900,000 tons 
would ample for five-year war. 

Collyer said that the has 
paid about $290 million, excluding 
interest investment, for storing 
and rotating the stockpile since 
was started. 


Kenneth Brennan, left, front row, the Pottsville (Pa.) Republican has been 
elected chairman the National Newspaper Control Committee the All-American 
Soap Box Derby for 1957. The group represents newspapers and organizations which 


with Chevrolet conducting the derby. Others are, from left, front row, 
Sapozink, Rochester (N.Y.) Times-Union; Gaston, WKZO-TV, Kalamazoo, 
Mich.; and William Milburn, Tucson (Ariz.) Daily Citizen. Back row: Robert Harrod, 


Lima, (O.) News; Woody Barron, Waco, (Tex.) News Tribune and Times Herald; Ray- 
mond Goode, Bangor (Me.) Daily News, retiring chairman; Howard Wilcox, Indian- 
apolis Star; and Barney Goldstein, Cleveland News. 
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News Note... 


Auto World Brief 


CONCORD, H.— (UTPS) 
“family protection coverage” insur- 
ance plan now effect New 
Hampshire enables motorists buy 
additional coverage, flat 
charge, which will protect them 
and their families against damage 
uninsured, financially irresponsi- 
ble drivers. 

Seth Lamson, New London, 
president the New Hampshire 
Assn. Insurance Agents, said: 
see need for compulsory 
automobile insurance now that this 
plan 


Seifert Pontiac-Cadillac 


Plans $750,000 Dealership 

DENVER. Seifert Pontiac- 
Cadillac has announced plans for 
new $750,000 dealership. The 
70,000-s building will 
enable Seifert consolidate its 
operations. The firm now oper- 
ating five locations. 

Paul Seifert, company presi- 
dent, entered the Denver automo- 
tive field four years ago with the 
purchase the former Kelton 
Pontiac-Cadillac dealership. 
had been General Motors dealer 
Kansas years. 

* * * 
Police Car Purchased 


MINNEAPOLIS.—The City Coun- 
cil Robbinsdale, Minneapolis 
suburb, has purchased new 
Dodge police car from River Motor 
Co. (Dodge-Plymouth), Anoka, 
Minn. Purchase price with tradein 
was $1,314. 


Plant Expansion Begun 


Jefferson Chemical 
HOUSTON. Jefferson Chemical 
Co. announced that has begun 
major expansion its petrochemi- 
cal plant Port Neches, Tex. 
According George Bryant, 
president, the expansion will triple 
production facilities for ethylene, 
double the plant’s capacity for 
ethylene glycol, and increase 
percent the production ethylene 
oxide. 


Millionth Renault Arrives 

LOS ANGELES. The mil- 
lionth Renault sedan, manufac- 
tured Renault France and 
shipped Los Angeles, has been 
received John Green, 
Renault’s West Coast distributor. 


Ex-Cell-O Canada Marks 


Years Expansion 


TORONTO. Ex-Cell-O Can- 
ada marking its third anniver- 


Manufacturing space that time 
has tripled, nearly 60,000 square 
feet, since the beginning oper- 
ations 1953. This expansion, 
plus 13,000 square feet recently 
completed engineering and admini- 
stration addition, and 27,000 square 
feet new assembly shop under 
construction, will provide the com- 
pany with working space totalling 
100,000 square feet early 1957. 

> 


Lovell Awarded Plaque 


ASTORIA, Ore. Chevrolet has 
awarded plaque Lovell Auto 
Co. recognition more than 
years service Chevrolet 
dealership. The firm has been han- 
dling Chevrolet since 


Jobless Pay Benefits 


Increase Arkansas 


LITTLE ROCK, Ark. Work- 
men’s compensation benefits have 
been increased under act ap- 
Proved Arkansas voters. 

The measure raises maximum 
weekly payments from $25 $35 
and boosts the maximum death 
Permanent disability benefits from 
$8,500 $12,500. 


‘Glue’ Replaces Rivets 


B-58 Jet Bomber 


FT. WORTH, The supersonic 
B-58, newest Air Force super- 


world’s first military aircraft 
which revolutionary bonding film, 
cement, replaces rivets the 
fuselage, wings and tail assembly. 

Designed and built the Ft. 


Worth Convair division General 
Dynamics Corp., the four-jet 
bomber employs structural bond- 
ing adhesive developed Convair 
and the Goodrich Industrial 
Products Co., Akron. The bonding 
film provides greater strength and 
makes possible substantial weight 
saving and more efficient airframe 
manufacturing procedures, Convair 
engineers said. 
* 


Appoints Trippeer 
Thailand Mission 


LITTLE ROCK, Ark.—R. Trip-| 


peer, president, Euclid Arkansas, 
Inc., and eight other Southern firms 
engaged sale heavy earth-mov- 


ing equipment, has been named 


the Department Commerce 
for special trade mission Thai- 
land. 

With Harry Perry, Tacoma, 
Wash., and Ernest Mitchell, Cov- 


ington, Ky., will spend six weeks 
the International Trade Fair 
Bangkok. The group will conduct 
conferences with business leaders 
the area, address meetings 
chambers commerce and busi- 
ness organizations, and visit com- 
mercial, industrial and agricultural 
centers. Trippeer also president 
the Memphis Chamber Com- 
merce. 
+ 


2-Year Expansion Program 
Launched American Chain 


YORK, Pa. The first phase 
two-year expansion and moderni- 
zation program has been started 
Wright-Manley facilities Ameri- 
can Chain Cable Co., Inc., here, 
according Williams, opera- 
tions vice-president. 

The first phase 20,000 square- 
foot receiving and raw stores build- 
ing. Work clearing the ground 
for this site has begun with con- 
struction scheduled after the first 
the year. 


$300,000 Fire Arnolt 
CHICAGO. fire caused $300,- 


000 damage the Arnolt 


Padded Panels for Seat Covers— 

Flight-Backs, pre-fabricated, pre-shaped padded panels that can easily sewn 
seat covers with standard sewing equipment, have been introduced Jason Corp., 


Hoboken, They are made with heavy vinyl face, reinforced with knit cloth, 
and are deeply padded for comfort. Flight-Backs are being produced both single 


Co. foreign and sports car service and twin units that can used individually combination, horizontally ver- 
garage. 


make easy for you convert safe, sure air brake system 


tically. 


provide everything needed for field installation 


like the ease—and the moderate cost— 
converting your present brakes using 
Wagner Air Brake Kits get the benefit 
greater safety, reduced maintenance costs, 
and maximum performance efficiency. 


All Wagner Kits contain original equipment 
type Wagner Air Brake Units, equivalent 
those sold vehicle manufacturers, provide 
standard, full-powered air braking systems. 


The Kits are complete—all parts are engineered 
and designed fit into proper position with 


little drilling and tapping. 


Included each Kit the famous Wagner 
Rotary Air Compressor and the Wagner Power 
Cluster—a single air-hydraulic unit provide 
proper air hydraulic ratios for all vehicles. 


Act now! Furnish your fleet with the controlled 
safety protection Wagner Air Brakes made 
possible with these kits Send today for your 
free copy Catalog KU-201. contains full 
information Kits and also details all com- 
plete Wagner Air Brake Systems. And remember, 
when ordering new equipment, sure specify 
Wagner Air Brakes. 


Electric @rporation 


6393 PLYMOUTH AVENUE ST. LOUIS 14, 


umed 
than 
ed in > 


Across the 


Addition eight new Dodge 
dealerships has been announced 
dent. 

New Dodge-Piymouth dealers are 
Duncan Motor Co., West Jefferson, 
(Thomas Duncan); Andis 
Motor Sales, Greenfield, Ind. (Alva 
Andis); Gene Merritt Motors, 
Arkadelphia, Ark.; Anderson Auto 
Sales, Huntingdon, Tenn. (Serl An- 
derson); White Birch Garage, Gale- 


ton, Pa. (Marshall Tarabori); 


Thomas Motor Co., Bryson City, 
C., and Harris Motor Co., Berry- 
ville, Ark. (Marvin Harris). 
Dodge-Chrysler sales agreement 
has been signed Craig Motor Co., 
Brownfield, Tex. (Robert Lee and 
Craig 


Dodge Deal for Grady 


(Judge) Grady, formerly 
dealer Grenada, Miss., has 
opened Friendly Dodge Motors, 
6322 Chef Menteur Highway, New 


Orleans. 
* 


Willys Deal Renamed 


The firm name Lester-Mayes 
Tractor Co. (Willys), 1337 Jefferson 
Highway, New Orleans, has been 
changed Lester Tractor Im- 
plement Co. 

Richards Joins Jones 


(Bill) Richards will head 
the newly organized Imperial sec- 
tion George Jones, Inc. 
(Chrysler Plymouth Imperial), 


Spokane. 


Palmer Solos with Dodge 


Eldon Palmer, former used- 


car dealer, has opened Palmer 
Dodge, Inc. 3820 Keystone 
Ave., Indianapolis, Dodge ex- 
clusive deal. Besides Palmer, of- 
ficials include his wife, secretary- 
treasurer, Paul Rattermann, 
new-car sales Manager, and 
James Hendricks, used-car 
manager. The dealership also 
has used-car outlet 901 
Washington St. 


AUTOMOTIVE NEWS, JANUARY 


Alfa-Romeo, English Ford and 
Hillman. 


Auto Dealer Changes 


Four Packard dealers the Chi- 

cago area have been franchised 

moved from 621 Wisconsin handle Studebaker addition 

Milwaukee, 1636 Forest Packard line. The dealers are 

Ave. Ryan said the shift was| Bouillon Motor Sales; Auto 

temporary while negotiations are| Sales, Inc.; Rewers Motor Sales, 

under way for downtown Opas Son Motor Sales, Inc. 
tion. The lease had expired the 

* 


Divco Dealership Opens 


Diveo Truck Sales Maritime has 
opened Brunswick St., Hali- 
fax, The dealership will 
under the supervision 
Brule, Divco Eastern Canada, 
Ltd., Montreal, the company’s east- 


ern Canada distributors. 
* * * 


Goad Motors Moves 


Fred Goad Motors (Mercury) has 
moved new location 300 
22nd St., Birmingham, Ala. The 
firm’s officers are Fred Goad, presi- 
dent; Bill Bailey, vice-president, 
and Tom Ogle, secretary-treasurer. 

* * 


Bowes Sell DKW 


Alden Bowes’ firm, Bowes Motors 
Salem (Ore.), has become 
dealership for German-made DKW 
cars and trucks, 340 High St. 

Bowes the first dealer for the 
car Oregon. 


Bemis Dissolves Firm 


Ralph Bemis, owner Bemis 
Chevrolet, Inc., Plainsville, Kans., 
has closed his Oldsmobile- 
Chevrolet dealership. liqui- 
dating the business firm. Twenty- 
one full time employes were with 
the auto company, Bemis will 


* * 
Hien Larger Quarters 


Hien Pontiac, Pawtucket, 
has consolidated its Main St. and 
devote his time farming inter- |Pawtucket Ave. showrooms 
ests near Ellis, new and larger building 540 Paw- 

Lines for Reed 


* * 
Ted Reed Co. now handles Nash, 
Rambler, Metropolitan, Studebaker Pabst Foreign 
Pabst Motors, Inc. (foreign cars), 


and Packard Eugene, Ore., and 
its branch Springfield, Ore. 2109 Capitol, 
Archie Zaharakis new been formed August 
the firm. Pabst. The firm will handle DKW, 
Borgward, Triumph, Morgan and 


* 
Redmund Ford Opens Ace. 


Harvey Redmund jr., and 
Norby, both Fargo, D., 
purchased Western Auto Co. 
(Ford), Mandan, D., from 
Blank. They will operate the 
dealership Redmund Ford Co. 

* 


Volvo Deals Open 


Three dealers have been 
the Twin Cities area for Volvo, 
the first Swedish-built car 
marketed the They are 
Sanders Motors and Elliot Motor 
Imports suburban Minneapolis 
and Olofson Volvo Motors, St. Paul. 


O’Neal Adds Third Deal 


* 
Now Shannon Motors 
Gulf Coast Motors (Mercury), 621 
Howard Biloxi, Miss., has 
changed its name Shannon Mo- 
tors, Inc. Howard Graham man- 
ager. 


* 
Hillman Picks Merrimack 


Merrimack Street Garage, Inc., 
Manchester, H., has been named 
dealer for English-made Hillman 
cars. 


* * 
Thomas Adds Triumph 


Dave Thomas (Borgward), Long 
Beach, Calif. has signed fran- 
chise handle Triumph line 


Daniel Duals Dodge 


Motors, Louisville, 
which has held Dodge franchise 
for about year, has added Plym- 
outh. The firm recently gave 
Studebaker franchise. 


Rust Motor Moves 


Nathan Rust, auto dealer 
New Castle, for years, 
has moved Rust Motor Sales (Stu- 
debaker-Packard) 960 Third 
St., Louisville. 


Ryan Chevrolet Moves 
Pat Ryan Chevrolet, 


has 


Mexican Officials Visit 


Mexican officials South Bend for meetings with Richard Hutchinson, 


Dutch Little Rock, Ark., 
has purchased Milton Shaffer Auto 
(Lincoln-Mercury), West Mem- 
phis, Ark. O’Neal owns Lincoln- 
Mercury outlet Little Rock Howard St., Spokane, has an- 
Ford dealership New Orleans.| nounced that 
business. 


Parker, used-car manager Renault Appoints 

Matt Howell Motors (Dodge- New Dealers 

Plymouth), Winston-Salem, Renault France announces that 
since 1951, has acquired following have been appointed 
the firm and has been dealers: 

secretary. Performance Motors, Inc., Fal- 
mouth Foreside, Portland 99, Me.; 
Wigwam Motors, Inc., 1277 Willis- 


British-made cars. 


Babcock Packard Quits 
Babcock Motors (Packard), 330 


Muniot Adds Makes 


foreign franchises his Jaguar 
dealership, British Motors, 1400 St. 
Charles Ave., New Orleans. They 
are MG, Austin, Morris, Porsche, 


1957 


General Tire 
Offers Battery for 


Use 


AKRON. new commercial 
battery has been introduced 
General Tire Rubber Co. 
move increase its share 
anticipated $750 million battery 
market 1957, 

The company, which also mar- 
kets six and 12-volt, dry-charge 
automobile batteries, described the 
new unit dual-purpose battery 
for diesel and gas engines light 
heavy commercial trucks and 
buses. 

The new battery, dubbed “Super 
Expressway,” being marketed 
General Tire distributors. 

Life expectancy the Super Ex- 
pressway has been boosted per- 
cent, according Don Wright, bat- 
tery sales manager. Thicker and 
higher plates create the increased 
longevity while plate 
construction permits vastly im- 


said the battery also would 
effectively resist overcharge de- 


rust inhibitor the positive plates. 
Roadeo Champion— 


Here Vern and the White- 


Freightliner drove the national truck Columbia Dealers 
full trail hampionship this 

a pr on Elect Matthews 

Williston, D., won the title while com- COLUMBIA, C.—Carolyn Wil- 


peting against drivers the lis, national majorette champion 
roadeo event held Bozeman, Mont., the past two years, was the 


under the sponsorship the featured attraction Christmas 
mobile dealers the Hotel Jef- 
ferson here. 
Nobody Shovels Miss Willis shared the spotlight 
the annual Christmas party with 
the installation new slate 
Snow Falls officers for the 
Columbia Automotive rades 

SALT LAKE CITY.—Nobody Matthews, general man- 
Motor Co. (Ford) here has ager King Pontiac Co., the 
much lifted snow shovel for association president. 
nine years ther officers are Sam Jones, 
from October April, legislative chairman, and 
Western mountain city—it Robert Clarke jr, program 
disappears the 2,650 square chairman. 
sidewalk and service drive 
Bennett. 

Automatic snow removal 
wrought-iron pipe melting 
installed the sidewalk 
1947. 


Carleggers 


Sales 
AUGUSTA, Ga. City officials 


Heart the system heat ex-| have added new word the jar- 
changer. When forecasts gon crime. It’s “carlegging.” 
snow, a switch is thrown to start “Car ‘bootleggers’ are evading 
hot water circulating from the proper payment city licenses, 
ular heating boiler the heat ex- 
changer. 

Heat from the water 
ferred light diesel oil the 
exchanger, and second switch 


selling used cars sideline 
another business,” charged 
Rowland, license inspector. 
Rowland said “carleggers” would 
prosecuted and warned such 


ton Road, So. Burlington, Vt.; 
Adams Motors, Inc., Park Street, 
Lewiston, Me.; Bill Elsworth Im- 
ported cars, 68-573 Broadway, Ca- 
thedral City, Calif.; Frost Baker, 
Inc., 1950 Washington Blvd., Ogden, 
Uteh. 

Also Motors, Inc., Chester, Vt.; 
Shugrue Motor Sales, So. Broad- 
way, Salem, H.; Olmetti Conti- 
nental Cars, 503 New Alex Road, 
Greensburg, Pa.; Sheward Motor 
Co., Inc., 315 So. Broadway, Pitts- 
burgh, Kans.; Vern Maynard, Inc., 
Pacific Sales 1000 Pacific Coast 
Hermosa Beach, Calif. 


Philip Feldman has pur- 
chased Chevrolet, 121 
Myrtle Ave., Boonton, J., and 
will operate the dealership 
Philip Chevrolet-Oldsmobile. 

* 


Johnson Buys Out Small 


Harold Johnson has purchased 
the interest his partner, Don 
Small, Johnson-Small Motor Co. 
(Lincoln Mercury Continental), 
Pratt, Kans. has changed the 
firm’s name Johnson 
Motors. The partners started the 
dealership 


Hullet Buys Elliott L-M 


Richard Muniot has added seven 


right, Studebaker-Packard export vice-president, and Dewey Smith, second from 
right, export division general manager, discussed marketing techniques with Vic Free- 
mon, president, Freeman-Spicer (Studebaker), South Bend. From Clark 
Fletcher jr., vice-president, Studebaker Mexico A., Mexico, S-P 
subsidiary; Freeman; Paul vice-president, Automotviz A., Puebla, 
Mexico, Packard distributor; and Armando president, Reforma 
(Studebaker), Mexico City. 


Marvin Elliott Motor Co. (Lincoln- 
Mercury), Newton, Kans., has been 
sold Bunch Hullet, Mulvane, 
Kans. Hullet was seven years 
dealer Mulvane and for the past 
two years has been used-car 
dealer Wichita. 


starts pump which circulates the 

hot oil the snow-melting system. 
Bennett says the system include sale cars. 

considerable labor, eliminates The new 1957 city license ordi- 

potential accidents slippery| nance permits owner sell his 

sidewalks, reduces showroom main-| own private car without license, 


tenance and facilitates does not permit commercial 
access the service department. establishment sell car. 


establishments service stations 
that their business license did not 


Sidewalk Lays Itself Bare— 


With snow coating surrounding streets, parking areas and housetops, this sidewalk 
and service drive Bennett Motor Co. (Ford), Salt Lake City, are cleared off and 
beginning dry. The secret? iron-pipe snow-melting system which has been- 
handling the pesky white stuff for Bennett since 1947. 


Augusta, Ga., Battles 


fi 


and 
reased 
plate 
im- 
ficient 


would 
cobalt 
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the Financial Front 


Armstrong Rubber Co., 


185, increase 35.8 percent 


Haven, Conn., and its wholly-owned over fiscal 1955. 


subsidiaries, 


ago was $2,734,133. 

This was earned sales $71,- 
313,421 new record com- 
pared $68,981,866 for the 1955 
fiscal year. These figures not in- 
clude Armstrong Tire Rubber Co., 
Natchez, Miss. Combined sales 
were $90,121,645 for 1956 and $83,- 
788,171 for 1955. 


* * * 


Towmotor Corp. 

Gross shipments Towmotor 
Corp., Cleveland, for 1956 should 
total more than $37,000,000, presi- 
dent Smith says. Consolidated 
earnings per share for the entire 
year should the highest rec- 
ord, considerably exceeding 
motor’s 1955 earnings $2.93 
share. 

* * 


Black Decker Records 


Set Sales, Earnings 

Net sales Black Decker Mfg. 
Co. for the fiscal year ended Sept. 
amounted record $49,847,934, 
compared with $43,327,697 for fiscal 
1955. 

Earnings totalled record $5,020,- 


Oil Pinch Cuts 
French Output; 


Record Still Due 


PARIS, France. The economic 
pinch caused the Middle East 
crisis expected cut French 
auto production. 

However, was estimated the 
1956 total will exceed that 1955. 

The final estimated figure for 
this year had been put 800,000 
but the gasoline shortage ex- 
pected reduce this 785,000, 
which still would record. 

Manufacturers said that only 
percent their orders have 
been cancelled. The auto picture 
generally said better here 
than Britain, where factories 
have gone four-day work 
week. 

The government has eased credit 
restrictions help manufacturers 
and the armed forces have moved 


months ahead. 


Sports Car Day 
Set NASCAR 


DAYTONA BEACH, 
National Sports Car Day has been 
scheduled for Feb. 10, part 
the eighth annual NASCAR Inter- 
national Safety and Performance 
Trials Feb. 3-17, 


Bill France, NASCAR president, 
and Tom McCahill, director 


have announced that Paul 
Whiteman again will serve 
supervisor the sports car activi- 
ties and has also been named direc- 
tor the race program scheduled 
for the 2.4-mile blacktop course 
New Smyrna Beach Airport. 

The race program New 
Smyrna Beach will include three 
heat events and 95-mile feature 
and will open qualified mem- 
bers all sports clubs. Claude 
Haycraft jr. Tampa, has been 
selected assistant director. 


Brass Heads Dealers 


Leesburg, 


LEESBURG, elected 
president the Leesburg Automo- 
bile Dealers Assn. Brass, 
Triangle Motors Co. (Cadillac-Olds- 
mobile). 

Boast, Boast Motors, Inc. 
was elected 
vice-president, and Ferguson 
jr, Leesburg Motor Inc. 
(Buick), was 
treasurer. 


Fitzsimmons Joins Waller 

Fitzsimmons, 
formerly sales manager for Bonnie 
Buick, Evanston, has been named 
vice-president Bob Waller 
Buick, Chicago. 


profit $2,797,963 for the 
year ended Sept. 30. Profit 


x * 


Hertz 
The board directors Hertz 
Corp. declared percent stock 
dividend addition the regular 
quarterly cash dividend cents. 
The cash dividend will also paid 
the additional stock. 
* + 
Hastings 
Directors Hastings Mfg. Co. 
share payable 24. The com- 
pany’s previous quarterly dividend 
rate was cents per share, with 
the exception the third quarter 
1956 when directors passed the 
dividend. 
* * 


Fedders-Quigan Sales 
Top Year-Ago Period 


$5,884,000 year earlier, according 
Salvatore Giordano, president. 
credited boost automo- 
tive product sales for the increase. 
Giordano said there definitely would 
profit the quarter instead 


loss year ago. 
* * * 


Ryder Financing Set 


Ryder System, Inc., Miami, which 
has predicted record revenue and 
earnings for 1957, has arranged 
borrow $17 million for truck 
purchases, according James 
Ryder, president. Ryder said the 
truck leasing firm and motor car- 
rier, has signed agreement with 
the First National Bank Boston 
setting revolving credit fund. 

Laurentide Acceptance 


Laurentide Acceptance Corp., 
Ltd., Canada, annual report for 
fiscal year (ended Oct. 31, 1956), 
1956 vs. 1955: Net profit, $387,819 
and $332,676; retail volume, $28,- 
642,971 and $19,783,423. 

* 


Consolidated Freightways 
Consolidated Freightways, 


ended Nov. 30, 1956, should $1,503,440 and $1,301,440. 


Inc., 
Fedders-Quigan Corp. sales first months, 1956 vs. 1955: Sales, 
the first fiscal quarter 1957 which $56,017,932 and $41,153,728; earnings, 


Measuring Diesel Odor— 


studying odor diesel exhaust gas, General Motors research engineers use 
plastic box,” left, because, they say, the primary standard all odor work 
still the human nose. satisfactory physical chemical means have yet been de- 
vised to measure odor. Nevertheless, GM researchers ore attempting to correlate odor 
intensity with various chemical changes that occur exhaust gases when diesel en- 
gine operates through its various speed and power ranges. 


~ 
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SIGNAL-STAT CORPORATION, 523-539 Kent Avenue, Brooklyn 11, DIRECTIONAL SIGNALS SWITCHES FLASHERS 
Always creating never imitating 


bat- 


SEAT Designed serve multitude 
transportational uses, the Multi-Purpose 
Operator's seat, model 310, has a high- 
quality spring unit with curled hair and 
cotton overlay, covered with vinyl-coated 
fabric choice colors. Spring-filled, 
hair-and-cotton padded back covered 
match, or in harmonizing color. The unit 
has vertical adjustment range three 
inches with four positions. American Seat- 
ing Co., Grand Rapids 


Glue 


glue dispenser the form 
pen has been introduced Glu- 
Pen Corp. Box 502, 
Hampton, Va. may used 
place paper clips, the firm 
said. The “pen” described hav- 
ing the “usefulness glue with the 
convenience and neatness pen- 
cil.” 


DIESEL ENGINE Detroit 
introduced its Turbopower unit 171 
rated brake horsepower. Unit shown 


four-cylinder Series model for use 
for trucks and 


replacement power 
for earthmoving and construction equip- 
ment. The firm's Turbopower models are 
also available six-cylinder fan-to- 
flywheel and package power units. 

x a 


Fabric Cleaner 


Fabrite, foam cleaner, has been 
introduced Farber Bros., Inc., 
821-41 Linden Ave., 
Tenn. 

Unusual feature this new 
cleaner that dissolves both 
dirt and grease from all types 
fabrics, claimed. This all- 


Memphis, 
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TRUCK NEW PRODUCTS 


TWO-SPEED AXLE The TDA Wide- 
Range 2-Speed Driving Axle designed 
for operations requiring short transmis- 
sion steps and high overall gear reduc- 
tion, it is claimed. Available in both 2 
and ratio speeds, the axle 
said offer all the desirable advan- 
tages heretofore available only through 
the use complex multiple-speed trans- 
missions or auxiliary gear boxes, without | 
any of their penalties. Timken-Detroit 
Axle Division, kockwell Spring and Axle 
Co., 100-400 Clark Ave., Detroit 32, Mich. 

* * 


| 


drive Hunter cargo cooler, model HE-15-A, 
has cooling capacity 14,200 BTU 
hour degrees Fahrenheit evaporator 
and degree Fahrenheit ambient temp- 


capable maintaining required 


temperatures under most severe conditions, 
claimed. The unit, weighing 360 
pounds, designed meet protective 
refrigeration requirements the medium 
ranges four-wheel truck bodies 
approximately feet length, for either 
long short haul operation. Hunter Mfg. 


SS 


AIR CONDITIONER Kab Kooler 
and self-powered air-conditioning system 
truck cabs. Weighing 225 pounds, 
unit mounts directly and the 
roof the truck cab. Gasoline-or-propane 


tightly chained 


TAIL LIGHT More than four inches 
diameter, the Griffin Class stop 
tail lamp, model 201, made 
corrosive-resistant materials and pro- 
tected with heavy black enamel finish, 
claimed. Available for six 12-volt 
systems, the lamp features two-filament 
bulb that said fill any safety light- 
ing need. The attached the 
truck body means two-inch bolt 
centers. Griffin Lamp Co., Hamilton, O. | 


| 
| 


TRACTION DEVICE Snap-Trac, 
patented traction device used farm trac- 
tors, now available truck tire sizes 


trucks and off-the-road Consist- 
ing high-tensile steel scoop sections 
together with case- 
hardened links, Snap-Tracs are claimed to 


| provide twice the traction of new tires. 
| Under heavy load in soft soil, the scoop 


sections dig and open wide. they 
leave the ground the sections snap back 
against the tire. Snap-Trac, 
field, 


Introduces Packages 


For Automotive Lamps 


for small automotive lamps 
been announced General Elec- 
tric’s Miniature Lamp Department, 
Cleveland 12, 


Designated the Space-Saver 
pack, each package holds one 


. 


better, hotter burning, claimed. 


\ ‘ y 


EMERGENCY LIGHT The Fireball port- 
able emergency light, produced Fed- 
eral Sign and Signal Corp., 8700 State 
St., Chicago 19, attaches 
metal surface magnets, has 12-foot 
cord which plugs into the vehicles’ cigaret 
lighter and available six 
models. Revolving 360 degrees, the 
for long distances and offer maximum sig- 
nal warning traffic. 

* * * | 


Tire Match Patch 

improved Jet fuel match 
patch has been placed the tire 
repair market Speaker 
Corp., 3059 Weil St., Milwaukee, 
Wis. 

Among the features the 
Speaker match patch said 
longer shelf life, result 
moisture-resistant chemical 
tives. can lit any point 
the fuel pad for easier lighting 
perforated fuel board 


* 


tomatic. 
the rear edge the foam rubber 


TIRE TOOL Designed for demounting 
tires quickly, the Break-Safe 
ally operated tire tool consisting 


liquid chemical buff compound de- 


conical shape base, the “spider” frame 
with four crossbars, an acme thread screw 
and handle, a set of four short pressure 


purpose cleaner said contain engine driven, has rated capacity layer bulbs. Contents may pads and extra set four long pres- 
detergent; tons 110 degrees Fahrenheit, 40, merely looking the top 
side where cut-out window ex- 
poses each bulb and permits its 
easy removal. 


non-explosive and non-irritating 
skin. 


Sons, Inc., Minneapolis 14, Minn. 


TRUCK-MOUNTED CRANE The Vistg-Lift, 400, crane said mount 
any truck from tons up, converting the truck into without sacrificing 


load capacity. 


lifts from 3,500 pounds (with standard 16-foot boom) 7,000 


pounds (with eight-foot boom) and swings 360-degree circle. The unit com- 


pletely hydraulic, powered direct PTO driven hydraulic pump. 


uses only 


inches space between truck cab and bed and weighs approximately pounds. 


Teale Co., Omaha, Neb. 


/ 


MOBILE SERVICER One built 
for Polar Cub Mobile Units, Inc., Vincen- 
town, N. J., this mobile unit is said to be 
complete ice cream dispensing opera- 
tion, with one dispenser, storage for an 
average mix under refrigeration, 
and refrigerated storage for packaged ice 
cream. The unit also equipped with 
drink mixers, fruit dispensers, pizza 
pie baker, and builtin generat- 
ing plant. Ford 
forward-control «chassis, the unit was built 
Truck, Inc., Union City, Ind. 
Responsible for producing the are, 
ity Truck; C. He Neisaender, represento- 
representative. 


sure for rim and bead breaking. 
The said remove lock rings 
inches; break beads tubed and tube- 
less tires, and prevent lock ring from 
exploding when inflating the tire. Harvel 
Co., 5135 Coffman-Pico Rd., Pico, Calif. 


TANDEM AXLE DRIVE tandem drive consisting V-belts operating 


sheaves between dual tires both sides, 


axle the tandem (dead) axle, has been developed. The V-belt drive said give 
improved vehicle performance providing better road traction. With the unit pro- 
viding superior distribution power, safer braking possible; down-hill traction 


greatly increased, and better operation 


claimed. Mfg. Co., 1249 67th St., Oakland Calif. 


DRIVER'S SEAT The American model 
3625 driver's seat said feature 
unique, patented cushion adjusting 
device which makes seat adjustment 
All the driver needs to do is 


cushion the most comfortable position 
with one hand, and release, it is claimed. 
There are five convenient fore-and-aft ad- 
justments in a four-inch range, four verti- 
inches, and pitch adjustments. 
available perforated leather vinyl- 
coated fabric variety color combi- 
nations. American Seating Co., Grand 


Rapids 2, Mich. 


* 


SELF-SPRAYING 


TOUCH-UP PAINT Trailer 
Co., 10940 Harper, Detroit, Mich., now 
supplying, through its factory branches, 
self-spraying touch-up paint Aero- 
sol can which permits pushbutton paint- 
ing. This system said permit trailer 
maintenance shops restore the original 
factory finish without expensive equip- 
ment. Colors available are red, 


white green. 


Chemical Buff Compound 


Introduction Buff-Eeze, 


signed replace mechanical buff- 
ing the repair tires, tubes and 
tubeless tires, has been announced 
Weil St., Milwaukee 12, Wis. 

Harmless either synthetic 
natural rubber, the product, when 
applied with clean cloth, said 
leave smooth, even prepared 
surface for adhesion “form-fit” 
match patches, casing patches and 
tire rivets. 


distribute horsepower from the driving 


vehicle much smoother and safer, 


month after month... 


1512 men and the 


the book Better Homes and Gardens 


4,250,000 COPIES EACH MONTH 


BH&G readers have more, buy more. For instance, only 


23.6% all people the live households during the year... 
where there’s automatic washer. But among very 
frequent readers 46.4% live house- 
holds that own automatic washer! average issue 

Better Homes and Gardens read 15,500,000 America 
people. One third the 123,800,000 people the 

years age older read one more every 

twelve issues. That’s 44,150,000 readers BH&G— reads Better Homes Gardens 
and over 40% them are men. Meredith Publishing 
Company, Des Moines Iowa. Months’ Study BH&G Readers, Alfred Politz Research, Inc., 1956 
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Lawsuits Affecting Dealers... 


Court Decisions 


Leo Parker 

Attorney at Law 
higher court held 
that the mere placing mo- 
tor vehicle the hands minor 
child, giving permission for its 
use the child, not negligence 
the child experienced the 
use it. Otherwise negligence. 
For illustration, 
Ehmann, 190 Fed. 
(2d) 535, parent 
permitted his 13- 
year-old son 
operate amotor 

vehicle. 

Due inex- 
perience the 
son operating 
accident 
happened which 
resulted seri- 

ous injuries one Ehmann, 


holding Ehmann entitled 
recover damages from parents 
the 13-year-old son, the higher court 
said: 

“It was daylight, with nothing 
obstruct his vision, and ex- 
cuse that looked and did not see 
what was before him and plainly 
visible. Thus the petitioner (par- 
ent) not entitled exoneration 
from damages done while the vehi- 
cle was being driven his son, 
Robert.” 


T. Parker 


Customer Injured 


CCORDING late higher 

court decision, the operator 
service station liable dam- 
ages customer who injured 
due negligence warning the 
customer unusual danger. 

For example, Bartling 
Firestone, 275 (2d) 616, the 
testimony showed that one Bart- 
ling took her car into service 
station. While there she stumbled 
and fell over the sill and was 
severely injured. 

subsequent litigation, the 
higher court held the service sta- 
tion owner liable heavy damages 
Bartling because there was 
sign give notice that the rail sill 
was dangerous, and said: 

“The verdict the jury was nec- 
essarily predicated upon finding 
that defendant (service station 
owner) was negligent and that 
plaintiff (Bartling) was not con- 
tributorily negligent.” 


Delay Not Damage 


ONSIDERABLE discussion has 

arisen from time time over 
the legal question: automo- 
bile dealer’s automobile driver has 
accident wreck which delays 
third person, the dealer liable 
for time lost these persons? 

According late higher 
court decision, the answer no. 

For illustration, Ducharme 
Smith, 119 So. 268, was shown 
that the driver automobile 
negligently collided with auto- 
mobile which woman was rid- 
ing. The latter was delayed for 
hour and the woman sued the auto- 
mobile owner for $150 contending 
that the delay caused her “great 
inconvenience” and “mental an- 
guish.” 

holding the woman not en- 
titled damages, the court said: 
“She did not suffer scratch, and 
got out the automobile without 
serious effort the slightest in- 
jury, with symptoms indicating 
nervous shock other ills which 
are usually the result such acci- 
dent.” 


Proof Death 


month higher court held 
that definite and positive proof 
must given that 
illness, death, actually was 
caused inhaling carbon monox- 
ide gas, otherwise compensation 
damages will awarded. 

For example, Francis Sam 
Miller Motors, 282 (2d) 
was disclosed that mechanic, 
named Francis, worked au- 
tomobile dealer’s service depart- 
ment. 

One day Francis was working 
under the hood automobile 
when called Ray Buck who 
was working the adjoining stall, 
“Buck, come here.” Buck went 


Francis and found him sitting 
the rear bumper the Hudson, 
humped over and holding his hands 
over his midsection and “kind 
gasping little bit.” 


said couldn’t get his breath. 
The following day Francis died and 
his dependents sued the Sam Miller 
Motors, employer, contending that 
Francis’s death was caused because 
inhaled carbon monoxide gas 
while working the automobile. 

The lower court awarded 
Francis’s dependents $12,400 but 
the higher court reversed the 
verdict. 


“The burden proof,” the court 
said, “in this case rested upon the 
claimant (dependents) prove not 
only that the death Francis re- 
sulted from carbon monoxide pois- 
oning, but that his injury and death 
arose out and the course 
his employment. There was 


direct evidence the presence 
carbon monoxide any appreciable 


quantities about the garage 


question.” 


* * 


Important Dealers 


dered decision which explains 
law unusually important all auto- 
mobile dealers, This law relates 
“implied” guarantees, about which 
reader recently wrote. 

First, important know 
that the higher courts conclu- 
sively have established the law 
that there are two kinds, One 
“expressed.” The other “im- 
plied, where the seller does 
not intend giv guarantee but 
the court implies one. 

For example, where the buyer, 
expressly implication, informs 
the seller the particular purpose for 
which the automobile required, 
and the buyer relies the seller’s 
skill furnish satisfactory auto- 
mobile, there “implied” guar- 
antee. 

Also, important know that 
majority the older higher 
courts held that there implied 
warranty the sale secondhand 
used merchandise. the old 
case Hysko Morawski, 230 
Mich. 221, the court said: 

“In general there implied 


warranty the quality condi- 


— 


for falsity unless relates 


tion used equipment ma- matter fact, distinguished 


chine, nor that adapted 

the purpose for which its pur- 
chased.” 

the other hand, modern courts 
recognize new principle law 
the effect that implied guaran- 
tee always may arise with respect 
either used new automobile 
providing the purchaser informed 
the automobile dealer the in- 
tended uses the automobile and 
relied the seller’s ability 
supply suitable and satisfactory 


motor vehicle. 
* 


Opinion Doesn’t Count 


EVERTHELESS, modern courts 

hold that purchaser may 
guarantee where the seller merely 
states his the quality 
the automobile. See American 
Hammond, 1090, 1091. this 
case seller stated that his “opin- 
ion” was that the automobile 
had for sale would prove satisfac- 
tory the purchaser. Later the 
purchaser sued rescind the con- 
tract. 

This court said: “The general 
rule that representation can- 


from opinion.” 


Also, the courts hold that con- 
tract, well guarantee, may 


implied, either party did any- 
thing which lead the other party 
believe that contract existed. 


For example, Williamson 


McCann Company, Inc., 118 


(2d) 42, the testimony showed that 
dealer made contract with 


purchaser who failed abide 


the terms the contract. 

subsequent litigation the 
higher court held that not 
objecting the purchaser and 
accepting part the purchase 
money, the dealer was estopped 
from denying that there was 
“implied” contract. 

other words, this higher court 
held that dealer allows pur- 
chaser breach any part con- 
tract, cannot later object the 
purchaser again breaches the con- 
tract. 


NEW YORK. The New York 
City executive offices Textron 
Inc. have been moved 1407 Broad- 


not form the basis action way, New York 18, 


WHITE MEETS THE CHALLENGE 
TODAY’S TRANSPORTATION TRENDS 


GREATEST LINE EVER! 


9000 


MORE THAN EVER BEFORE, truck operators are faced 
with trends transportation that are shrinking profits. 
Transportation’s most important need complete- 
modern motor just new models— 
not face-lifting—not advertising claims 
But rugged trucks that can take today’s 
higher mileages and tougher schedules 
modern power that insures maximum oper- 
ating economy with bigger payloads 
above all, creative payload engineering 


THE WHITE COMPANY 


20% higher 


White has for 1957 its 


focused right the specific problems each 
truck operator achieve payloads much 


much 25% more work. 


greatest line trucks 


history—precision tools transportation engi- 


neered each business for the most efficient, profit- 


able operation. 


More than ever before—it’s extra profitable 


NOW! 


CLEVELAND OHIO 


AUTOCAR DIVISION 
Exten, 
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— 


auction and had not received 


the money. The car leasing firm 
said that the cars 
itee, may firm one for one for 
1,290 were uncollectible, 
isted. been elected president the|and Wendell Drake, doing 
Greater Dayton Independent Auto-| iness here Decatur Auto Valley Dealers 
118 mobile Dealers Assn. succeeds was filed Car Leas- Elect Davis President 
Bill Bonner. ing Co., Chicago, which claimed 
Other 1957 officers are Bud Boos,| sent four cars Decatur for DAYTON, 
president, Automatic Drive 15% board chairman. 
National Independent Automobile DETROIT. Plymouth’s per- Other officers are Harold Wel- 
Dealers assn., complimented centage sales automatic |come, first vice-president; Bud 
stop gaining members since transmissions during 1956 in- Boes, second Ben 
organization was formed year! creased three times more than King, secretary; Walt Seikel, treas- 
ago. the average for all other cars and Siewe, sergeant 
Jack Minor, sales vice- tevens, Ken Smiley, Dave Barrar, 
the Wadsworth, formerly Minor attributed the gain 
the con- with dealerships here and McCoy, Padgett Team 
Willys Officials Promote New Models— field, has announce sales automatic AUGUSTA, Ga. McCoy 
Willys will launch the heaviest advertising and sales promotion schedule its com- Ave, and Twenty-third St. transmissions for the entire auto- Broad 
mercial vehicle history with the introduction the all-new “Forward Jeep mobile industry for 1956 over 1955 McCoy Motor Co., 1127 Reynolds. 
York Watson, center, Willys general sales manager; Chris Wilson, left, training| Car Leasing estimated percent, Plym- 
Textron director; and Ken Moyer, central division manager, confer Chicago where they con- outh increased its sales more 
Broad- one series pre-announcement meetings heralding the new Jeeps. Forty- ues than percent, Minor said. Thoroughbred Buys Site 
one major magazines will used introduce the new models. DECATUR, Ill. $5,100 suit OKLAHOMA Thorough- 
bred Car Co. has purchased down- 
location and will move after 
extensive remodeling has been done. 
|The present location will 
tained branch office. 


For more than years 
the greatest name trucks 


* * * 


Mad Man Opens 


ST. LOUIS.—Mad Man Used Car 
Lot has opened 5800 Delmar. 


Vehicles Called 
Market 


For Aluminum 


NEW Three civilian 
markets—transportation equipment, 
|durable goods and building mate- 
rials—accounted for 49.4 percent 
shipments wrought alumi- 
num products the first half 
this year, according the Alumi- 
Products used the transporta- 
field accounted for 17.4 per- 
all shipments, second only 
the 19-percent market slice 
building materials. Durable goods 
had share percent. 

The association also reported 
end use aluminum sand castings. 

Civilian vehicles accounted for 
percent all shipments the 
first half, while other transporta- 
items accounted for addi- 
tional 14.6 percent. 


Tribute 


Honors 
Service Man 

OKLAHOMA CITY. Thorn- 
Scott (Chevrolet) has received 
the Sertoma Club “Service Man- 
kind” award for 

Howard, awards chairman, 
the word Sertoma coined 
meaning “service man- 
kind” and members are not eligible. 

“Scott fills the bill perfectly 
Oklahoma City,” said Howard, add- 
that activities for help- 
others are carried quietly 
that virtually has gone unrecog- 
nized. 

really deserve credit,” said 
“You see, came here 
years ago and started out with $100 
which borrowed from brother- 
Oklahoma City has been 
good me. 

“Anything can for others 
not generosity, but just partial 
|payment debt which owe 
community,” Scott said. 


USED CAR DEALERS 


can supply you with 


CHEVROLETS 


FORDS 


1955 MODELS 1956 
other makes too 
lowest wholesale prices 
all cars clean 


Near Your Telephone 


EMKAY, INC. 


6850 Cottage Grove Avenue 
Chicago 37, Illinois 
Phone: MUseum 4.6969 
Ask for Ben Geller 


Facts vitally important advertisers inter- 
ested more sales the Southern states are 
contained the results new and different 
personal-interview survey sponsored The 
Progressive Farmer and conducted Sim- 
mons Associates Research Inc. consultation 
with the Technical Committee, Advertising 


Simmons Study Magazines Shows Dominant Leadership The Progressive Farmer 


Research Foundation. This study the 
ing habits and family characteristics 19,720,000 

Its findings provide convincing proof that The 
Progressive Farmer must any advertising 


plan sell the rural South. 


Readers Magazines the Rural South the Rural South, The 
Progressive Farmer, with 
MAGAZINE AND OVER AND MAGAZINE* 

4,480,000 readers, 
Progressive Farmer 4,480,000 3,870,000 

over, and 690,000 more adult readers 
Look 2,690,000 2,040,000 660,000 ...more “housewife” readers than any 
Farm Journal 2,550,000 2,140,000 740,000 two women’s home service maga- 
Saturday Evening Post 2,040,000 1,620,000 610,000 zines combined. 
Better Homes Gardens 2,000,000 1,750,000 540,000 total readers, more adult read- 
Good Housekeeping 1,970,000 1,650,000 530,000 ers than Look and Collier’s combined. 
Ladies’ Home Journal 1,580,000 1,300,000 370,000 ...more than million exclusive read- 
1,570,000 1,250,000 490,000 ers who read none the other maga- 
1,520,000 1,240,000 280,000 
Home Companion 960,000 180,000 91% many readers the undupli- 
Time 1,040,000 850,000 290,000 and Saturday 
American Home 1,010,000 900,000 
800,000 670,000 readers than the combined un- 

duplicated audience all five women’s 
Town Journal 460,000 400,000 magazines—Better Homes Gardens, 


Good Housekeeping, Ladies’ Home 


al 


PAUL HUEY, V.P. and Advertising Manager 
Birmingham Phone: 54-2571 


Readers two more magazines naming this magazine first choice plus exclusive readers this magazine. 
Number cases too small permit projection. 


THE SOUTH SUBSCRIBES 


The Progressive 


OSCAR DUGGER, V.P. and Western Advertising Manager 
Daily News Chicago Central 6-3400 


McCall’s and Woman’s Home 
Companion. 


DON CUNNINGHAM, Eastern Advertising Manager 
250 Park Ave., New York Yukon 6-7520 


New Facts from 


the Rural South 


The Progressive Farmer Adds 


You Are Using 
Life 


59% more readers 


Look 43% more readers 


Ladies’ Home Journal 119% more readers 


Better Homes Gardens 


Ladies’ Home Journal 
Better Homes Gardens 
Good Housekeeping 
Home Companion 


66% more readers 


Regardless which magazines you use for 
coverage elsewhere, your advertising needs 
the readership and preference The 
Progressive Farmer sell the rural South. 


How Big the Rural South? 


It’s all the people living farms and 
towns less than 2,500 population 
the Southern states: 


25,370,000 
19,720,000 
16,550,000 

5,650,000 


Spotlighted here are only few the 
many findings readership, duplication, fam- 
ily composition and economic factors. The com- 
plete results dealing separately with all rural 
families and farm families are contained 
“MAGAZINE READERSHIP THE RURAL SOUTH”. 
This book packed with new research data 
vital your Southern sales today and tomor- 
row. Use the coupon call any office below. 


PRR 


Farmer 


Other Offices: RALEIGH MEMPHIS 
DALLAS SAN FRANCISCO LOS ANGELES 


THE PROGRESSIVE FARMER 
821 North 19th Street, Birmingham Alabama 


Please send without charge the new study the rural South. 


STREET. 


dership 
South 
ura 
ith| Increases Your Unduplicated Readership 
and 
ders 
pli- 
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Average Prices Used Cars Sold Auction 


(Compiled Automotive News from Auction Reports.) 


00 


March 


"56 
Feb. 


"56 °55 
dan. 


"56 
June 


"56 
Apr. 


"56 = °55 
May 


"66 
duly 


"55 "66 °55 


Aug. 


"56 
Sept. 


"56 
Oct, 


"66°55 
Nov. 


Prices added and dropped January, 1955. Prices added and dropped November, 1955. Prices added and dropped November, 1956. 
Figures alongside bars represent dollars. 


Market Trend 


whopping $39 was clipped off 
the price the average used car 
sold wholesale auction last 
week, according Automotive 
News’ 

The setback brought the over- 
all average price below $1,000 for 
the first time since were 
added the index, with the 
adjusted figure pegged 

The only individual model 
show gain was the which 
went $35. 

Losses included $86 
$23 $21 and $20 
New lows were estab- 
lished for all these models. 

auctions last week, the average 
consignment was 195.2 units, 
which 61.4 percent were sold, 
week earlier, 172.7 units were 
consigned the average auction, 
with 59.6 percent sold. 


4 


55s, $74 


Prices marked with as- 
terisk indicate unit equipped 
with automatic transmission 
overdrive and (ps) indicates 
power steering. 


DYER, IND. 


(Dyer Auto Auction, Sale every Friday. | 


Prices are for sale of Dec, 21.) 

(Market still going down, Prices 
dropped about $50 per unit on all cars 
later than °53. Sold 231 out of 404 offer- 
ings.) 

BUICK — ‘56 Century 4-dr., 
‘55 Super Riviera, $1,735* (ps), $1,350° 
(ps), $1,335*. °54 Special 4-dr., $990*, 
$920. "53 RM 4-dr., $795* (ps). ‘52 
per Riviera, $535*; RM Riviera, $440*. 
"50 RM 4-dr., $360*, $250*, $195°; Spe- 
cial 2-dr., $275*. 


$2,280° (ps). 


CADILLAC—’57 Eldorado conv., $6,805* 
(ps). °56 (62) coupe de Ville, $4,100° 
(ps), $3,695° (ps). "55 (62) 4-dr., $2,- 


885* (ps); Eldorado conv., $2,375* (ps). 


"52 (62) coupe, $1,080* ‘«ps). "50 (62) 
coupe, $740°*. 
CHEVROLET — ‘57 Two-ten (6) station 


wagon, $2,145. 


$1,240*. ‘55 Bel Air (6) station wagon, 
$1,745°; 4-dr., $1,160*; Bel Air (8) 2-dr., 
$1,160, $1,120; Two-ten (6) 4-dr., $1,135, 
$1,025; Two-ten (8) 4-dr., $1,065. "54 Bel 
Air conv., $795; Two-ten 2-dr., $780, 
$720, $705, $675. $665*. ‘53 Bel Air 4-dr., 
710*, $695*, $690*°, $645, $570*; Sport 
coupe, $485*; Two-ten 2-dr.. $590, $580, 
$550. 

CHRYSLER—-'52 NY 4-dr., $195*. 
perial 4-dr., $235*. 

DeSOTO—'53 Firedome 4-dr., 

DODGE — '56 Coronet Diplomat, $1,700*. 
‘55 Coronet Diplomat, $1,230°; 4-dr., 
$795*. °53 Meadowbrook station wagon, 


"51 Im- 
$610° (ps). 


$495; Coronet 4-dr., $465, $425. '51 Cor- | 


onet Diplomat, $390, 

FORD—'57 Country sedan, $2,500*; Fair- 
lane (8) 500 Victoria, $2,485*, $2,480*, 
$2,400*; 2-dr., $2,390°; Fairlane (8) Vic- 
toria, $2,205*; 4-dr., $2,300*. '56 Fair- 
lane (8) Victoria, $1,745*; conv., $1,650* 
(ps); 2-dr., $1,310, $1,305; Ranch Wag- 


on, $1,560*%; Custom (8) 4-dr., $1,355, 
$1,340. 
HUDSON—’55 Hornet 4-dr., $1,280*. 


Hornet 4-dr., $125*. °52 Pacemaker 2- 
dr., $300°. 

LINCOLN—’54 Capri coupe, $1,365* 
Cosmopolitan 4-dr., $155*. 
MERCURY—’57 Montclair coupe, $2,900*. 
’54 Monterey coupe, $1,225*. ‘53 4-dr., 
$690*, $565, $540, $460. 4-dr., $410*. 

"51 2-dr., $290*, $200. 

NASH — Rambler 4-dr., $1,065. ‘53 
Statesman 4-dr., $490*, $180. States- 
man 4-dr., $160*. 

OLDSMOBILE—’'57 (88) Holiday, $2,980". 


Model Breakdown 
Auction Averages 


(ps). 


Jan., 1957 Dec., Nov., 
Model Date 1956 1956 
$2,428 
1956... 
1955 1,347 
1954... 938 
1953 625 
412 
1951... 283 
Overall 
Average 970 $1,009 


Su- | 


Bel Air (6) 4-dr., $1,-| 
605*, $1,535; Two-ten (6) 4-dr., $1,575*, | 


’56 (98) Holiday, $2,490* (ps); (88) Su- 
per 4-dr., $2,185* (ps); Deluxe 4-dr., 
$2,135* (ps). '55 (88) Holiday, $1,800*; 
Super Holiday, $1,775*. '54 (88) Holiday, 
$1,405*. (98) conv., $875°. 
PACKARD—’55 Clipper 4-dr., $1,435*. 
PLYMOUTH—'57 Savoy (8) Sport coupe, 
$2,385*; Savoy (6) 2-dr., $1,815. ‘56 


ALABAMA 


AUCTIONS 
Lawrenceburg, Tenn.—Tuesday 


Huntsville, Ala.—Friday 
100% Insured—No Registration Fee 


JOHNSON AUTO 


COLORADO 


COLORADO 


AUTO AUCTION 
LITTLETON, COLORADO 
SOUTH DENVER 


DEALERS ONLY 
Sale Every Monday—11:00 a.m. 


Owners: 
Francis R. Cassell 
Carroll Kopfer 
| Phone Denver, SUnset 1-7821 
Wire Colorado Auto Auction FAX 
ver, Colo. 

Auctioneers: 
Colonels Johnny Wood and Dean Davis 
All cars paid for our own check through 
the First Bank Englewood. 


DENVER AUTO AUCTION 
| (Denver's Oldest Auto Auction) 


4595 Santa Littleton, Colo. 
Ph. SU 1-6673 — Ed Smith or Mil Nace 


Auction Every Friday at 11:00 A.M. 
We Issue Auction Checks and Guarantee Titles 


MID-WEST AUTO AUCTION 
1155 So. Platte River Dr. 
DENVER, COLORADO 


Crump-Dudley-Caswell 
serve you best 
Phone Sherman 4-3263 


TOM 
DES MOINES AUTO AUCTION 


lowa's Oldest Auto Auction 
In the Heart of the Clean Car Country 
4701 S.E. Des Moines lowa 


Phone ATiantic 2-8353 
Sale Every Noon 
Guaranteed Titles and Checks 


Crossroads 


« where they meet... buyers 
and sellers new and used-car 
dealers. They meet at the dealer auc- 
tions of the nation . . . and on the 
pages of Automotive News. 

You will reach both groups 
an ad in Automotive News. 


| 


| 


Savoy (8) 4-dr., $1,335. ‘55 Savoy (8) | 
2-dr., $1,095; Plaza (8) station wagon, 
$1,095. ‘53 Cambridge station wagon, 
$560; 2-dr., $440, $410. ‘51 Cranbrook | 
2-dr., $150. | 
PONTIAC—'56 Chieftain (8) 4-dr., $1,- 
835*, $1,735*; Catalina, $1,800°, ‘53 
Chieftain (8) Catalina, $600*; 4-dr., 


THE HARRY GELT 
CENTRAL STATES AUTO 
AUCTION 


Every Wednesday at Noon 
“Gateway to the Western Market” 
Phone 1181 1182 

MASON CITY, IOWA 
Guaranteed Checks and Titles 


| 


MASSACHUSETTS 


PEABODY AUTO AUCTION, 
INC. 


For Dealers Only 

Checks and Titles Guaranteed | 

Auction Every Thursday A.M. 
Newburyport Turnpike, U. S. Rt. 1 

West Peabody, Mass. Jefferson 

Joseph Herbert 


GRAND RAPIDS AUCTIONS, INC. 
Half mile west Grandville, 


Mich. 
EVERY TUESDAY—CHECKS INSURED 
1:00 P.M. Sharp—Dealers Only 
Auctioneer: Col. Nagy 
“Michigan's Best" 
Phone: ARdmore 6-4720 


Flint Auto Auction, Inc. 
3711 Western Rd. Flint, Michigan 


Exclusively for Dealers 


Here the shadow General Motors, you 
get the best buys. 


NEW CAR DEALERS balance their stock here 
—Why not visit real soon? 


Finest Sale 
Titles and Checks Guaranteed 


12:30 — SALE EVERY WEDNESDAY — 12:30 
McCollum, Mgr. Phone Cedar 9-4492 


MISSOURI 


ST. LOUIS AUTO 
AUCTION BARN, INC. 


3807 Easton Ave. 
St. Louis, Mo. 
Phone Franklin 1-3845 


SALES EACH TUESDAY 
AND FRIDAY 


Checks and Titles Guaranteed 

Owned and Operated 

BILL McCRACKEN and 
ROY McMANAMA 


(Dealers 
Operating Since 1946 


$580*, $540*. "50 Silver Streak (8) 2-dr., 
$275*, $195*, $185*, $170*, $160*. 

STUDEBAKER — '55 Commander station 
wagon, $1.200*; President 2-dr., $1,170; 
Champion 2-dr., $680*. °53 Champion 
coupe, $570*; 2-dr., $550*; Commander 
4-dr., $410°*. 

WILLYS—’ 57 Jeep, $1,620. 


LEADING USED-CAR AUCTIONS 
THE NATION 


Frequency Rates: Minimum space, inch inches columns— 
Contact WANT DEPT., News, Detroit 26, Mich. 


NEW YORK 


NEW YORK STATE'S OLDEST 
NATIONALLY KNOWN 


TIM ANSPACH 
Dealer Auto Auction 
Albany 5, N. Y. 


Every Monday O'Clock 
180 car sale average 


All Titles and Checks Guaranteed 


NEW YORK CITY'S 
SKYLINE 
AUTO AUCTION 


EXCLUSIVELY FOR AUTO DEALERS 


You are 100% safe because all titles 


and checks are insured 


EVERY TUESDAY 12:30 P.M. 


GREENPOINT AVE. PROVOST ST. 
BROOKLYN 22, 


Tel. EVergreen 3-4800 
Auctioneers—David Spielman 
John Becker 


LAFAYETTE—Syracuse Auto Auction, 


Center Empire State, Insured 


Checks and Titles (Wed.). 


NORTH CAROLINA 


RALEIGH Mann’s Auto Auction 
Sale, Rt. Ph. 3-1564, Titles 
checks guaranteed. Mon. 


OHIO 


MONTPELIER AUTO AUCTION CO. 
MONTPELIER, OHIO 
Sale Every Monday, 12:30 P.M. 
“WE NEVER MISS" 
Your Good Will—Our Most Valuable Asset 
Route 20A Phone 5-9535 


PENNSYLVANIA 


MANHEIM AUTO AUCTION, INC. 


Manheim, Penn. 
On Route No. 72 
miles South Pennsylvania Turnpike 
Sale Every A.M. 
Checks and Titles Guaranteed 
Phone Manheim 5-240! 


TENNESSEE 


MURFREESBORO—Don Kelly Auto 
Auction, Junction Hwys. 70S- 
231-41. Thursday 11:00 a.m. 


MISCELLANEOUS — ’55 Volkswagen sta- 
tion wagon, $1,685. 


JENISON, MICH. 


(Grand Rapids Auction, Sale every Tues- 

day. Prices are for sale of Dec. 18.) 

(Demand and prices still off and buy- 

ing on a@ selective basis only. Sold #6 
cars out of 157 offerings.) 

BUICK—’56 Special conv., $2,280*; Riviera, 
$2,195*; 4-dr., $1,950*. '55 Century Rivi- 
era, $1,700*%; Super Riviera. $1,430"; 
Special 4-dr., $1,350*. '53 Century 2-dr., 
$795*; Super Riviera, $730*, $650* (ps); 
Special 4-dr., $590. °52 RM _ Riviera, 
$250*. 

CHEVROLET—’'56 Nomad station wagon, 
$2,300*; Two-ten (8) station wagon, $1,- 
805, $1,800*; Bel Air (8) 4-dr., $1,750*, 
‘55 Bel Air (8) 2-dr., $1,455*; Bel Air 
(6) 4-dr., $1,140; Two-ten (8) 4-dr., $1,- 
290, $1,215*, $1,050, $1,030; Delray coupe, 
$1,085. °54 Bel Air 4-dr., $895, $895"; 
Two-ten Delray coupe, $815; 2-dr., $735, 
705, 2 at $550, $530. 53 Two-ten sta- 
tion wagon, $900*; 4-dr., $515; Bel Air 
4-dr., $665. '52 SL Deluxe 2-dr., $260*. 

CHRYSLER—’56 NY St. Regis, $2,550* 
(ps). 

DeSOTO—’55 Firedome club coupe, $1,485*; 
4-dr., $1.475*, $1,425*. °52 Firedome 2- 
dr., $255°*. 

DODGE—’ 56 Coronet 4-dr., $1,335. '55 Cus- 
tom Royal 4-dr., $1,425* (ps), $1,350° 
(ps), $1,205, $1,200; Lancer, $1,215*, ’53 
Coronet club coupe, $430*, $430. 

FORD—’56 Custom (8) station wagon, $2,- 
000; Fairlane (8) conv., $1,635* (ps); 
Custom (8) 2-dr., $1,460, $1,315. °55 
Thunderbird, $1,975; Fairlane (8) club 
coupe, $1,390*; 2-dr., $1,325. "54 Custom 
(8) 4-dr., $875*, $725, $705. °53 station 
wagon, $915*; Custom (8) 4-dr., $685. 
’51 Custom (8) 4-dr., $195. 

MERCURY—’55 Monterey club coupe, $1,- 
510*. '52 Custom 4-dr., $375. 

OLDSMOBILE '57 Golden Rocket 2-dr., 
$3,030*. (98) Holiday, $2,700* (ps). 
*55 (88) Holiday, $1,935* (ps); 4-dr., $1,- 
805*, $1,680° (ps), $1,675*; (98) Holi- 
day, $1,890* (ps); 4-dr., $1,650* (ps). 
(98) club coupe, $1,620* (ps), $1.- 
420* (ps). (88) 4-dr., $915*%; (98) 
Holiday, $725*. 

PACKARD—'53 Clipper 4-dr., $505, $450. 

PLYMOUTH—'56 Belvedere (8) Hardtop, 
$1,620*. "52 Cranbrook 4-dr., $275, $205. 
*51 Cranbrook 4-dr., $190. 

PONTIAC —'56 Star Chief (8) Catalina, 
$2.215*. °55 Chieftain (8) 4-dr., $1,130. 

STUDEBAKER — '56 Flight Hawk 2-dr., 
$1,695. 

WILLYS—’47 Jeepster, $450. 


PEABODY, MASS. 


(Peabody Auto Auction. Sale every Thurs- 
day. Prices are for sale of Dec. 20.) 

(Market off but percentage sold better 
than previous week. Sold 81 out of 128.) 


BUICK — Super Riviera, $2,225*. ‘55 
Super 2-dr., $1,525*, $1,510*. '54 Super 
2-dr., $1,260*; Special 4-dr., $980. "53 


Super Riviera, $890*; Special 4-dr., $500. 
"52 Super conv., $330°. °50 Super 4-dr., 
$105*. 

CADILLAC—'53 (62) 4-dr., $960*. 


CHEVROLET—'55 Bel Air (8) 2-dr., $1,- 
380°; Two-ten (8) 2-dr., $975°*, $920°; 
One-fifty (8) 4-dr., $720 (police), °54 


Two-ten 2-dr., $870*; $785*, $725*; One- 
fifty 2-dr., $600. '53 Two-ten 4-dr., $880*; 
2-dr., $705*. SL Deluxe 2-dr., $375°*; 
4-dr., $230. "51 SL Special 2-dr., $195. 
‘50 SL Deluxe 4-dr., $170. 
DODGE—'51 Meadowbrook 4-dr., "47 
Power wagon, $750. 
FORD— Fairlane 


250. 


(8) Victoria, $2,455* 
(ps). "56 Custom (8) 2-dr., $1,380*°. '55 
Fairlane (8) 2-dr., $1,100*; Custom (8) 
4-dr., $1,010. Custom (8) 2-dr., $725*. 
"53 Main (6) 2-dr., $390. "52 Crest (8) 
Victoria, $650*°; Custom (8) 2-dr., $525. 
"51 Custom (8) 4-dr., $310; Deluxe (6) 
2-dr., $205. 

MERCURY —'‘'55 Monterey Hardtop, $1,- 
525*; Custom 2-dr., $1,195. °54 Custom 
4-dr., $975. "53 Monterey Hardtop, $790*. 
"BO 4-dr., $185. 

OLDSMOBILE—'55 (88) Holiday, $1,650*; 


Super 2-dr., $1,235*. '54 (98) 4-dr., $1,- 
380°. °53 (88) 2-dr., $800*. "50 (S88) 2- 
dr., $150*; 4-dr., $130*. 

PACKARD —'53 Clipper 2-dr., $400. 


Clipper 4-dr., $275; Deluxe 2-dr., 
"51 Deluxe 4-dr., $100. 
PLYMOUTH—'56 Plaza (6) 4-dr., $1,370. 
"55 Savoy (6) 4-dr., $1,175. °51 Cam- 
bridge 4-dr., $185; Cranbrook 2-dr., $170. 
PONTIAC—'53 Chieftain (8) 2-dr., $725*. 
"52 Chieftain (8) 4-dr., $600. '51 Silver 
Streak (8) 4-dr., $260. 
STUDEBAKER—’53 Champion 4-dr., $475. 
WILLYS—’52 Lark 2-dr., $165. 
MISCELLANEOUS—'54 Ford 
up, $450. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Dec. 27.) 

(Very hazardous driving conditions 
kept registrations down. Demand was 
good and prices firm. Sold 50 cars out 
of 68 offerings.) 

BUICK ‘51 RM 4-dr., $370*; Super 
$305*. Special 4-dr., $170*, 
100. 

CHEVROLET — '55 Bel Air (8) 4-dr., 
$1,250*; Two-ten (8) 2-dr., $1,160*. ’53 
Two-ten conv., $590*; 2-dr., $560, $530. 
’52 SL Deluxe 4-dr., $345. '51 SL Deluxe 
4-dr., $350*, $335, $225*. '49 SL Deluxe 
club coupe, $165. 

CHRYSLER — '53 NY 4-dr., $690* (ps). 
"52 Windsor 4-dr., $355*. 

DODGE — '56 Royal (8) Hardtop, $1,760*. 
’53 Coronet (8) conv., $550*%; Meadow- 
brook 4-dr., $365. '50 4-dr., $155. 

FORD — '56 Custom (8) 4-dr., $1,465*; 
Main (6) 4-dr., $1,220. ’°55 Custom (8) 
4-dr., $1,065. '54 Main (8) 2-dr., $600. 
’51 Custom (8) 2-dr., $155*. ’50 station 
wagon, $200; Custom (8) 2-dr., $195*. 

HUDSON — '53 Hornet club coupe, $380. 

OLDSMOBILE—’53 (88) Super 4-dr., $785*; 
Holiday, $740*. '52 (98) 4-dr., $350*. '50 
(98) 4-dr., $110*. °49 (66) 2-dr., $100*. 

PACKARD — ‘54 4-dr., $860. 

PLYMOUTH — ‘55 Belvedere (6) 2-dr., 
$1,125*. '53 Cranbrook 4-dr., $495*. ’52 
Cranbrook 4-dr., $325. '51 Cranbrook 4- 
dr., $190; 2-dr., $285. °50 Special Deluxe 
4-dr., $200, $155. '49 Deluxe 4-dr., $125. 

PONTIAC — '53 Chieftain (8) 4-dr., $700*, 


$240. 


%-ton pick- 


$555*, $495. °51 Silver Streak (8) Cata- 
lina, $360*. 

STUDEBAKER — ’'51 Commander 4-dr., 
$190*; Champion 4-dr., $135*. 


MISC, — ’52 Ford %-ton pickup, $505. 


PEABODY, MASS. 


(Peabody Auto Auction, Inc. Sale every 
Thursday. Prices are for sale of Dec. 27.) 
This was our year-end sale which is 


(Continued on Page 44, Col. 2) 
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sales 


Eleven years ago, when Automotive News first 
distributed its issue covering the annual conven- 
tion the National Automotive Dealers’ Associa- 
strange phenomenon was confirmed. 
Although programs and briefs were readily avail- 
able—car dealers, factory executives and manu- 
facturers had deep hunger for last minute news 
and details—news that could only supplied 
highly aggressive weekly automotive paper. 


There were problems all right—plenty them. 
Desiring maintain its reputation the source 
for the most complete and timely news the 
field, Automotive News geared its staff meet 


Issue Date: JANUARY 
ADVERTISING CLOSES: JANUARY 
Regular rates apply 

Your Automotive News representative 
NEW YORK: Edward Kruspak, Ray Billingham, 


Howard Bradley, Murray Hill 7-6871. 


CHICAGO: Goldstein, William Gallagher, State 
2-6273. 


DETROIT: Webber, William Maas, Roy Holi- 
han, Woodward 3-0495. 


LOS ANGELES: Deibler, Dunkirk 3-0303. 


call 10,000 car 


dealers once 


Here’s how Automotive News has made possible 


the test—supply NADA Show-goers and stay-at- 
homes with information current that the ink 
would hardly dry the paper. That was eleven 
years ago! 

Did they succeed? 

1956, with circulation swelled over 43,000 
and interest the NADA Show higher than ever, 
Automotive News again met the challenge 
plus circulating over 2,000 extra copies the show 
itself. 

The continuance this feature issue hasn’t been 
accident comments prove it. Comments 
from show-goers, exhibitors, manufacturers, sub- 


Keeps you FRONT the fast moving automotive industry. 


Vol. 3577 


Ita Field ond in Transit fo 


spaper the Ind 


Dealers’ Total New-Car Stocks 


scribers 
advertisers. 
This year, the job will bigger than ever. There 
will more exhibitors, more visitors, more prod- 
ucts more Automotive News readers, 44,000 
them. the last minute details will 
there. 


and most all, proven results for 


you know, 1957 will prove one the 
best—and most competitive—years automotive 
history. Whether not you exhibit the 10,000 
expected visitors the NADA 
wise present your product story your 
customers who are sure there—in the weekly 
newspaper the industry they are sure read? 
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COLORADO SPRINGS 


America’s Most 


Hotels 


Luxurious 


the shadow 


PEAK 


¢ Colorado 

ost new Air Force Aca 
Rooms 

and Phone All Rooms 
Swimming Pool 

Equipped Playground 
for Children 


SEASONAL RATES 


Cree PICK-UP Coach 


Fits all standard pick-up bodies. 
Easy mount dismount. Living 
quarters for three adults. Plenty 
storage space. headroom. 
large, small screened windows. 
Gas—electric ice refrigerator, 
stove, sink. Electric lights, wired 
for 6V, 12V 110V. Insulated. 
Sturdy construction. 
needed. 

FREE return mail we'll send 
complete literature and prices. 
Buy from any authorized truck 

dealer write today. 
CREE COACHES, INC. 


MARCELLUS MICHIGAN 
Dept. 


THE BOOK 
THAT GIVES 


how 
New you can know the Wholesale Cost 
competitive makes. SAVE many deals 


Fill out coupon and ot 


Auto Costs Publications 
P. O. Box 224—Dept. 121 
New York 1, N. Y. 


FREE TEN-DAY TRIAL OFFER 
Gentlemen: Please send a copy of “AUTO 
COSTS” which contains facts and figures re- 
ferred to in your ad.” | agree to either remit 
$10.00 return the book within ten doys. 


Used-Car Auction Prices 


(Continued from Page 42) 


usually quite slow. However we sold 69 
cars out of 124 offerings.) 


BUICK — ’55 Super 4-dr., $1,685*; Special 
2-dr., $1,625*. ‘51 Special 4-dr., $325. 
‘50 Special 4-dr., $250. °49 Special 2- 
dr., $105. 


CADILLAC — '55 (62) 4-dr., $2,845*. '52 
(62) 4-dr., $960°. 

CHEVROLET — '57 Bel Air (8) 2-dr., 
$2,385*. '56 Two-ten station wagon, $1,- 
710*, $1,660*; 2-dr., $1,590*. One- 
fifty 2-dr., $1,225; Two-ten 4-dr., $1,- 
040, $1,000. 54 Bel Air 2-dr., $880. '53 
Two-ten 4-dr., $560; One-fifty 2-dr., 
$450. 52 SL Deluxe Bel Air, $450. '51 
SL Deluxe 2-dr., $200. 


DODGE — '56 Coronet (8) 4-dr., $1,800*. 
"53 Meadowbrook 4-dr., $475*. '49 Coro- 
net 4-dr., $150. 

FORD — ‘57 Custom (8) 2-dr., $1,975*. 
"56 Fairlane (8) Victoria, $1,630; 4-dr., 
$1,610* (ps); station wagon, $1,600*. '55 
Custom (8) 2-dr., $900; Main (6) 2-dr., 


$850. °54 Custom (8) 2-dr., $875*. ‘53 
Custom (8) 2-dr., $710. '52 Custom (8) 
2-dr., $415; Ranch Wagon, $615. ‘°51 


Custom (8) 4-dr., $305, $265. '50 Deluxe 
(6) 2-dr., $165. ‘48 Deluxe (6) 4-dr., 
$100. 

MERCURY — ’56 Phaeton Hardtop, $1,- 
935°. Monterey coupe, $1,220*; Cus- 
tom 4-dr., $1,165. ‘53 Monterey 2-dr., 
$815*; Custom coupe, $750*. '51 Custom 
4-dr., $225. 


NASH—’53 Rambler station wagon, $520*; 


Statesman 4-dr., $300. °52 Statesman 
4-dr., $325. 

OLDSMOBILE — '54 (88) 2-dr., $1,275*; 
4-dr., $1,270*. ‘53 (88) Super 4-dr., 
$975*. ‘52 (88) 4-dr., $440. '50 (88) 2- 
dr., $190. "49 (88) 2-dr., $145; 4-dr., 
$140. 

PLYMOUTH — '55 Savoy station wagon, 
$1,150; conv., $975. '54 station wagon, 
$905. Cambridge 4-dr., $190; Cran- 


brook 2-dr., $165. 

PONTIAC — ‘55 Chieftain (8) 4-dr., $1,- 
550°, $1,425*. ‘54 Chieftain (8) 4-dr., 
$750*. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Dec. 28.) 

(We had a good sale with plenty of 

buyers and good, clean cars. Sold 185 

out of 267 offerings.) 

BUICK Special Riviera, 
(ps), $2,610*, $,2600*. Century Rivi- 
era, $2,185*; Special conv., $2,070* (ps). 
"54 Super Riviera, $1,400*. '53 Special 2- 
dr., $725. 

CADILLAC — '53 Eldorado conv., $1,800* 
(ps); (62) 4-dr., $1,340* (ps). "52 (62) 
coupe de Ville, $1,000*. '48 4-dr., £170°*. 

CHEVROLET — ‘57 Bel Air (8) 4-dr., 
$2,340*; Two-ten (8) 4-dr., $2,233*; One- 
fifty (6) 4-dr., $1,835. "56 Bel Air (8) 
4-dr., $1,750; Two-ten (8) 2-dr., $1,560. 
"55 Bel Air conv., $1,350*; Hardtop, $1,- 
350°; Two-ten 2-dr., $1,090*, $1,025°. ‘54 
Two-ten 4-dr., $775, $715. "53 Two-ten 
4-dr., $600, $490, $460. ‘52 SL Deluxe 
Delray coupe, $490; 4-dr.. $350*, $180*. 

CHRYSLER — '55 (300) Sport coupe, $2,- 
100° (ps). 

DODGE — ‘55 Royal 4-dr., 
Coronet 4-dr., $325*, $325. 
$270*, $210. 

FORD "57 Country sedan, $2,550*; 
Fairlane (8) 500 conv., $2,458; Custom 
(8) 300 4-dr., $1,995. "56 Country sedan, 
$1,975* (ps), $1,700. ‘55 Fairlane (8) 
4-dr., $1,675* (ps); conv., $1,325*. °54 
Custom (8) 4-dr., $645; 2-dr., $630. ‘53 
Crest (8) Victoria, $710*. ‘52 Custom 
(8) 4-dr., $400. "51 Custom (8) Victoria, 
$475. ‘50 Custom (8) 2-dr., $415, $225. 

MERCURY — ‘57 Monterey Hardtop, $3,- 
235° (ps). °55 Monterey 4-dr., $1,650* 
(ps); Custom 4-dr., $1,300*; 2-dr., 2 at 
$1,200*; $1,200, $1,150. 

NASH — '54 2-dr., $830. 

OLDSMOBILE — ‘55 (88) Holiday, $1,- 
800°; Super conv., $1,700* (ps). (98) 
4-dr., $975° (ps); (88) Super 2-dr., 
$850°. ‘50 club coupe, $260*. 

PLYMOUTH — ’'57 Savoy (8) 4-dr., $1,- 
864; 2-dr., $1,828. ‘55 Belvedede (8) 
4-dr., $1,200; Sport coupe, $975; Sub- 
urban, $1,100; Savoy (8) 4-dr., $960*; 
Plaza (8) 4-dr., $800. "51 Club coupe, 
$285. "50 conv., $335. 

PONTIAC "56 Chieftain (8) station 
wagon, $2,050° (ps). '55 Star Chief (8) 
conv., $1,600*; Chieftain (8) station 
wagon, $1,550*; Sport coupe, $1,410*. "54 
Chieftain (8) 4-dr., $850. 

STUDEBAKER — ‘53 Champion coupe, 
$465°. "52 Commander 4-dr., $155*. 


FARGO, 


(Tri-State Auction Co. Sale every Thurs- 
day. Prices are for sale of Dec. 27.) 
(Last sale of the year brought in 
larger consignments as buyers looked 
for sharp units. Sold 64 cars out of 
113 offerings.) 
BUICK—’54 Super 4-dr., $1,130*; 
4-dr., $1,050*. Super Riviera, 
4-dr., 
CADILLAC — ‘55 (62) coupe de Ville, 
$3,130* (ps); (60) Special 4-dr., $3,025* 


$1,200*. ‘53 
"52 4-dr., 


Special 
$835*. 


(ps). 

CHEVROLET — '56 Bel Air (8) 2-dr., 
$1,650; Two-ten (8) 4-dr., $1,625, $1,- 
565, $1,530. '55 Two-ten (6) 4-dr., $1,- 


080. ’°54 Two-ten 4-dr., $750; club coupe, 
$660. '53 Two-ten 4-dr., $535. °51 SL 
Deluxe 2-dr., $340. 

CHRYSLER — ’54 NY 4-dr., $1,140* (ps). 

DODGE — ’54 Coronet 4-dr., $1,750*. 

FORD — ‘56 Custom (8) 4-dr., $1,630, 
$1,605. '55 Fairlane (8) 4-dr., $1,280; 
Custom (8) 4-dr., 2 at $1,215, $1,160; 
$1,155*, $1,020; Main (6) 4-dr., $900. '54 
Main (6) 4-dr., $725. '53 Custom (6) 
2-dr., $775*, $725, $695; 4-dr., $760, $610, 
$350; Main (8) 2-dr., $775, $645; Main 
(6) 2-dr., $600. ‘51 Deluxe (8) 2-dr., 
$280; Deluxe (6) 2-dr., $170. '50 Custom 
(8) 2-dr., $135; Deluxe (8) 2-dr., $185. 
*49 station wagon, $120; 2-dr., $120; club 
coupe, $120, $115. 

MERCURY ’655 Custom 4-dr., 

OLDSMOBILE — ‘55 (88) Super 4-dr., 
$1,535; Deluxe 2-dr., $1,440*. ‘53 (98) 
4-dr., $885*. 50 (98) coupe, $180*; (88) 
sedan, $200*. 

PLYMOUTH — ’54 Savoy 4-dr., $605. °53 
Cranbrook 4-dr., $450. °51 Cambridge 
4-dr., $270; Cranbrook 4-dr., $240. 


$1,350. 


PONTIAC — '52 Chieftain (8) 4-dr., $305. 
’50 Silver Streak (8) 2-dr., $125*. 
MISC, — ‘53 Ford %-ton pickup, $585. 


OMAHA 


(Richard Abel Auto Auction. Sale every 
Thursday. Prices are for sale of Dec. 27.) 


BUICK — ’57 Century Riviera, $3,015* 
(ps). '55 Century Riviera, $1,580* (ps); 
Super conv., $1,520°; 2-dr., $1,345°. ‘54 
Super Riviera, $1,185*; conv., $1,065* 
(ps). °52 Super 4-dr., $335*. '51 Special 
4-dr., $350. 

CADILLAC — '56 (62) 4-dr., $3,815* (ps). 
"55 (62) coupe, $3,105*. ‘53 (62) 4-dr., 
$1,435* (ps). 

CHEVROLET — ‘56 Bel Air (8) Sport 
coupe, $1,950*; 4-dr., $1,915* (ps), $1,- 
dr., $1,575; station wagon, $1,935*. ‘55 
Bel Air (6) 4-dr., $1,425*, $1,390; Sport 
coupe, $1,375; conv., $1,325*; Two-ten 
(8) 4-dr., $1,280°; 2-dr., $1,200*, $1,- 
150*; $925. One-fifty (8) 2-dr., $1,055. 
54 Bel Air 4-dr., $1,000; $925*; Two- 
ten (6) 2-dr., $790. '53 4-dr., $730. ‘51 
2-dr., $325°. 

CHRYSLER — ‘54 NY 4-dr., 
NY 4-dr., $300*. 


DeSOTO—’55 Firedome 4-dr., $1,400* (ps). 
DODGE — '54 Royal (8) 4-dr., $1,020*. 
‘53 Coronet (8) 4-dr., $600*. 


FORD — ’57 Fairlane (8) 500 4-dr., $2,- 
470* (ps); Custom (8) 300 4-dr., $2,- 
140*. °56 Country sedan, $2,085* (ps); 
Fairlane (8) Victoria, $1,850*; 4-dr., $1,- 
550°; station wagon, $1,785; Custom 
(8) 4-dr., $1,500*, $1,400, $1,395; 2-dr., 
2 at $1,445. "55 Custom (8) 4-dr., $1,- 
250°, $1,200*; 2-dr., $1,115*, $990. ‘54 
Crest (8) Victoria, $1,050°; 2-dr., $690; 


$975*. ‘52 


Main (8) 2-dr., $800; Main (6) 2-dr., 
$620. °53 Country sedan, $745; 4-dr., 
$725; 2-dr., $670. '52 Ranch Wagon, 
$750*; Custom (8) 2-dr., $585*; club 
coupe, $550. 

MERCURY — ‘56 Monterey Hardtop, $2,- 
000°, "55 4-dr., $1,340* (ps). 4-dr., 


$1,190*. '53 coupe, $1,070*; 4-dr., $815°. 
"52 4-dr., $635*. "51 4-dr., $415*, $340°. 


NASH — ‘52 station wagon, $480*. 

OLDSMOBILE — ‘'55 (98) Holiday, $1,- 
995° (ps); 4-dr., $1,870° (ps); (88) 
Super 4-dr., $1,605*. '54 (88) Super 4- 
dr., $1,475*, $1,100*. 

PLYMOUTH — ‘56 Savoy (8) 4-dr., $1,- 


385°, $1,345. '54 4-dr., $640°. '53 station 


wagon, $625. ‘52 Cranbrook Belvedere, 
$455. 

PONTIAC — '56 Chieftain (8) 4-dr., $1,- 
720° (ps). °55 station wagon, $1,265*. 
Chieftain (8) 2-dr., $395. ‘51 Silver 
Streak (8) Catalina, $360*. 

* 


ST. LOUIS 
St. Louis Auto Auction Barn. Sale every 
Friday (Dec. 21-28). Due to Christmas Hol- 
idays our consignment was off, but per- 
centage of cars sold remained good. Sold 


165 out of 247. 
* * 


INDIANAPOLIS 
Ken Schaefer Auto Auction, Inc. Sale 
every Thursday (Dec. 27). Clean cars up; 
average about the same, Sale was very 
active as 79 percent of cars changed hands. 


Allied Van Reports 
Move Record, 


Sees Increase 


NEW haulage rec- 
ords for long-distance moving has 
been broken Allied Van Lines, 
Inc., 1956, according Louis 
Schramm jr., president. 

The company’s 700 movers 520 
cities hauled 470,123,958 pounds 
household goods interstate, com- 
pared with 412,292,620 pounds dur- 
ing 1955. 

Schramm anticipates equally 
good better 1957 for Allied based 
economic factors which said 
forecast continuing need for mov- 
ers’ services. 

These factors include increasing 
population, greater availability 
homes and rising personal income, 
plus the fact that more executives 
are being shifted from city city 
industry speeds decentralization. 

Population flow charts main- 
tained Allied indicate that one 
out Americans changed ad- 
dresses 1956, California and 
Florida gained the most new resi- 
dents while central New England 
lost the most. 

meet the moving public’s need 
for service, Allied enlarged its fleet 
1956. Still greater expansion an- 
ticipated 1957 when Allied will 
add new trucking terminal facility 
the Worth area, 
Schramm said. 


Quebec Eyes Relaxation 


Truck Load Limits 


OTTAWA, The Government 
Quebec reportedly studying the 
possibility amending the provin- 
cial trucking regulations ease 
the restrictions imposed last year 
the weight loads allowed 


the Quebec highways. 


International Tilt-Cabs— 


New western-type International cab-over-engine trucks feature hydraulically oper- 
ated, 55-degree tilting cabs for what described easier, faster accessibility. 


International said one man can place cab full-tilt position one minute. 
series are offered with choice four bumper-to-back-of-cab dimensions. 


Two 
Nine 


models are included with selection gasoline V-8 diesel engines. They are built 


Emeryville (Calif.) works. 


* * 


Tilt-Cabs Two Series 
Introduced International 


CHICAGO. New western-type 
cab-over-engine truck models, with 
shorter bumper-to-back-of-cab di- 
mensions and with what said 
improved tilting-cab accessibil- 
ity, have been introduced Inter- 
national. 


Manufactured the company’s 
Emeryville (Calif.) works, these 
new units carry gross combination 
weight ratings from 55,000 76,800 
pounds, and are available two 
series: 


The DCO-405 series four and 
six-wheel (trailing, single and 
dual-tired pusher and tandem- 
drive axles), units, with Cummins 
NHB and larger diesel engines; 
and the VC-405-L series light- 
weight construction, four and 
six-wheel units, powered new 
International V-8 gasoline engines 
optional Cummins JT-6-B die- 
sel engine. 


choice can made from 
diesel gasoline engines through- 
out nine basic models the two 
new series, International said. 


Hydraulically operated tilting 
and lightweight construction 
are features these new models, 
offered with choice four 
bumper-to-back-of-cab dimensions 
beginning inches, Other di- 
mensions are inches plus 12-inch 
extended engine compartment for 
larger diesel engines; inches with 
without sleeper compartment, 
and inches with sleeper com- 
partment. 

The reduced truck weight and 
shorter cab design, International 
said, contribute greater payloads 
within legal limits for 
range transport operations. Serv- 
icing time also reduced means 
the new cab, which can tilted 
degrees less than one minute 
one man, the firm said. 

Chassis weight reductions have 
been accomplished extensive use 
aluminum frames, cross mem- 
bers, brackets, wheels and other 
components, said International. 

The new cab design provides 
1,672-square inches windshield 
area and extended wing-type drop 


Committee Week 
Set for Feb. 4-8 
ASTM Meeting 


PHILADELPHIA, The Ameri- 
Society for Testing Materials 
has announced that its committee 
week and spring meetings will 
held here Feb. 4-8 the Benjamin 
Franklin Hotel. More than 1,400 are 
expected attend. 

Thirty five the society’s 
main technical committees will 
session and over the five days 
more than 350 committee and sub- 
committee meetings will take place. 

What was described the techni- 
cal highpoint the week will 
the symposium thermal conduc- 
tivity measurements and applica- 
tions thermal insulations, the 
afternoon Feb. 

least six papers are scheduled 


presentation that time. 


door windows. new steering 
wheel angle contributes fur- 
ther safety and driver comfort 
affording better leverage and 
control, was said. 


Powerplants for the new models 
include eight diesel engines, with 
ratings 335 horsepower, and 
the three new International V-8 
gasoline engines 401, 461 and 549 
cubic-inch displacement, with horse- 
power ratings 206, 226 and 257, 
respectively. 


Chrysler Installs 
Press New 


Stamping Plant 


DETROIT.—With the steel frame 
the new Chrysler Corp. stamp- 
ing plant Twinsburg O., now 
erected and percent enclosed, 
the first press being installed 
the plant. 


February, eight the ma- 
jor press lines are expected 
operating with partial production 
under way, according Han- 
lon, plant manager. 


total 260 presses will in- 
stalled the plant. Five will weigh 
over 600 tons apiece, with stamping 
force 1,800 tons. The vast ma- 
jority will weigh 300 400 tons, 
with speeds ranging between and 
strokes per minute. 


With over 1,200 construction 
workers the job and the present 
rate progress, the manufactur- 
ing building scheduled com- 
pleted May, Hanlon said. The 
overall project expected 
finished next summer. 

Nearly 100 Chrysler employes are 
presently engaged various 
the new plant’s construction and 
organization programs, When the 
plant full operation, 3,500 per- 
sons will employed and the 
monthly payroll will approxi- 
mately $1,500,000. 


Insurance Group 
Asks Auto Firms 


Limit Speed 


LOUISVILLE. Auto manufac- 
turers were asked limit the po- 
tential speed their vehicles 
effort cut accidents and 
deaths resolution passed 
the 60th convention the Ken- 
tucky Assn. Insurance Agents. 


another resolution, the group 
opposed the threat compulsory 
insurance and urged companies 
make the Uninsured Motorist En- 
dorsement available Kentucky. 

The agents also condemned what 
called the practice money- 
lending agencies coercing bor- 
rowers the placing their in- 
surance. 

Thurman, State insur- 
ance commissioner, and his staff 
went the association’s “sincere 
thanks and appreciation for con- 
sistent cooperation all times.” 


| 


| 
costs 


Rate Revisions 
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States Change Rules 


Truck Operations 


DETROIT. News interest 
the trucking industry has been re- 
ported from several states. These 
include: 

Minnesota: Railroad and Ware- 
house Commission has approved 
percent increase intrastate 
motor carrier freight rates. hike 
cents minimum charge per 
shipment also was approved. 

The commission said only 
the truck transportation com- 
panies asked for the increase but 
said the order would apply all 
since those who did not join 
the petition “are more fa- 
vorable financial position” than 
the others. 

The commission also granted 
Spellacy Motor Cargo, Inc., Minne- 
apolis, certificate operate 
less-than-carload service for Minne- 
sota Western Railway. 

was said this would permit 
merchants the towns served 
Minnesota Western receive 
overnight L-C-L freight service five 
days week. 

request for rate 
reduction about percent 
hauling grocery items has been 
filed with the railway commission 
the Nebraska Small Truckers 
Assn. 

The revisions were asked be- 
poor crop conditions 
the past two years which are said 
have had drastic effect 
the state’s purchasing power. 

The truckers also asked for 
downward revision farm ma- 
chinery rates. 

New Jersey: State police stopped 


and weighed more trucks 
July, August and September 


ever before. but overloading was 
rarer and fines smaller, Grover 
Richman, attorney general, has 
reported. 


said 18.834 trucks 


stopped, 5,726 were weighed and 
972 found overloaded. the same 
three months 1955, said, 12,224 
were stopped, 4.395 weighed and 
908 were overloaded. 

Richman said percentage 
overloads dropped from 7.43 
1955 5.16 this year. Fines de- 
creased from $83,012 1955 
the overload law. 

bill which would make persons 
who lease trucks, well those 


who own the vehicles, liable 
overload violations has been 


proved the Legislature. 
Truck lines have 
new tariff setting rates 


percent higher than those presently 


effect. The utilities commission 
suspended pending January 
hearing. 


The new petition followed 


commission ruling which allowed 
truckers withdraw their ex- 
ceptions order denying 
earlier bid for percent in- 
crease. 

However, the commission allowed 
truckers retain emergency 


Check Plans for Dodge Truck 


percent increase. The proposed 
new tariff adds another percent 
making total percent asked 
lieu the emergency percent. 

Daxora: state legislative 
research committee has recom- 
mended that weight enforcement 
shifted from the highway de- 
partment the state police. 

The target date asked was Jan. 
1958, provided that truck 
distance tax not passed the, 
1957 Legislature, this law 
passed, then the transfer date 
recommended Jan. 1959. 

Orecon: bill expected in- 
troduced the 1957 Legislature 
would transfer administration 
truck and bus regulations from the 
public utilities commissioner the 
new motor vehicle division. 

Truck weighing also may 
shifted from the highway depart-| 
ment state police under another 
measure being discussed. 

commissioner, has observed that 
the change the weight limit and 
revision fines upwards have just 
about ended overweighing ma- 
jor enforcement problem. 

Overweight arrests have 
dropped seven eight month 
compared 2,500 six years 


ago, said. 1955, the Legis- 
lature upped weight ceiling from 
45,000 pounds 60,000. 

the same time, the $50 fine 
was dropped and penalties high| 
cents per overweight pound 
were imposed. also possible 
confiscate the truck until fine 
paid and drivers may ordered 
unload excess weight the spot. 

Two overweight convictions were 
cited which drew fines $6,800 and 
$7,800. was said that 12,000 trucks 
were weighed police the first 
months 1956, with ar- 
rested and convicted 
ing. that period 1954, 2,128 
were convicted. 

Wisconsin: The public 
its authority over rates and 
contract carriers, according 
Varda, manager, Wisconsin 
Motor Carriers Assn. 


Kansas Protects Buyers 
From Truck Tax Dodge 


TOPEKA, Kansas has 
taken steps protect unwary 
buyers trucks which quar- 
terly payments state license 
tag fees are being made, which 


permitted under new law. 
County treasurers will 


required stamp certificates 
titles trucks which tax pay- 


ments are being made: “Subject 


1957 quarterly fees, non- 


transferable until fee paid.” 
The new plan went into effect 


| 
this month, with the sale new 
license plates. 


THE AUTOMOBILE INDUSTRY 


ARTHUR KNORR 


For the Successful Presentation the 


NATIONAL AUTOMOBILE MANUFACTURERS 


ASSOCIATION SHOW 
NEW YORK COLISEUM DEC. 8th-16th 


are proud have been associated with 
the production and presentation, together 
with Arthur Knorr, the producer, the first 
Industry sponsored automobile show al- 
most two decades. represents another 
potent example the ‘‘Business and 
effective sales story. 


THE WILLIAM MORRIS AGENCY, representing 
wide range top creative talent including 
performers, producers, directors, chor— 
eographers and writers,and its years 
know-how immediately adaptable help 
your organization get its message across 
the American public. For further information, 
call wire: Industrial Show Department 


WILLIAM MORRIS AGENCY, inc. 


est. 1898 


Beverly Hills 


151 CAMINO 
CRestview 4-7451 


New York 


1740 BROADWAY 
6-5100 


Chicago 
919 No. MICHIGAN 
3-1744 


“Since 1898 the Agency the Show World” 


Moore, right, Dodge advertising and merchandising director, reviews the 
Dodge truck questions and answers national quiz contest held cities 
test the truck knowledge salesmen 4,100 Dodge dealerships. Don Harding, 
left, Dodge retail merchandising manager, shows the prizes which will awarded 
each meetings. The contest material was developed under the direction 
Gerstenberger, standing, vice-president, Ross Roy, Inc. 
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Autocar Produces Milestone 


The 4,000th Autocar built years the Exton (Pa.) plant 
shown comes off the assembly line. hand mark the occasion, from left, are 


Bachman, Autocar engineering director; Karl Roesch, vice-president, and 


Gelpke, manufacturing director. 
years, is at wheel of truck. 


Arthur P. 


Intercity Freight Gains 
Slightly 3rd Quarter 


ASHINGTON. The volume 
intercity tonnage transported 
truck during the third quarter 
1956 was four-tenths one 
percent over the volume hauled 
third-quarter 1955 and 16.1 per- 
cent over that hauled during the 
third quarter 1954, according 
the American Trucking Assn. 
However, preliminary figures in- 
dicate that tonnage fig- 
ure will more than percent 
over October, 1955, and more than 
percent greater than September, 
1956. 

The gain third-quarter ton- 
nage, while slight, continues the 
1956 trend. Each the first three 
quarters 1956 has shown gain 
intercity tonnage over the cor- 
responding quarter 1955, year 
which set record tonnages 
hauled truck. 

Preliminary data covering the 
operations 2,020 Class intercity 
common motor car- 


Congress Urged 
Ease Tax 


Leased Trailers 


WASHINGTON, hearings 
before House Ways and Means 
subcommittee, Congress was urged 
extend purchasers truck- 
trailers the tax relief that had 
previously been granted pur- 
chasers trailers pulled autos. 

Presenting the plea during testi- 
mony was John Hulse, manag- 
ing director the Truck-Trailer 
Manufacturers Assn. 

Specifically, asked that the 
manufacturers’ excise tax 
trailers leased from the manufac- 
turer greater than would 
apply the trailer were sold out- 
right. 

Under present tax rules, the tax 
applied the gross lease rental 
and may, the course years, 
exceed percent the highest 
level wholesale cost the tax 
base otherwise used. 


Briggs Promotes Ahlberg 


ST. PAUL. Ahlberg has 
been promoted vice-president 
Briggs Transportation Co. will 
succeeded secretary Wins- 
ton Hurd, former general man- 
ager, National Trailer Pool, Inc., 
Minneapolis, who 
tary-legal counsel. 


New Passenger Car Registrations, States for November, 


Car registrations by states 


are released here weekly, 


compiled by R, L. Polk rep- 
resentatives in state capitals. 


States Previously 


Reported for November 
Arkansas 
Kansas 
24 States Reported 
To Date for November ‘55 
Year 
To Date *55| 


‘The information contained in this report has been compiled from official state documents. Every reason- 
able precaution has beén exercised to insure accuracy of this report to the extent of the registrations 


graphical regions registered 
creases for the third quarter 
over 1955, while four experienced (TorqueFlite, power steering standard 
losses. Gains were 11.8 percent 


the Pacific region, 11.4 percent in| 
New England, 3.6 percent 


Southwest, 1.6 percent the 
ern and one percent the Mid- 


west. 

the Central region, third-quar- 
ter tonnage was 4.9 percent below 
the corresponding period 1955; 


the Rocky Mountain region 
Middle 


down percent; 
down 1.7 percent, and the North- 
west, down 0.1 percent. 


Hauling close half total 
tonnage, general freight carriers 
saw 0.2 percent gain freight 
transported during third-quarter 
1956. Tonnages liquid petro- 
leum carriers, about one-fourth 
the total, were 4.5 percent. 
Motor vehicle transporters, 
frigerated liquids carriers and car- 
riers building materials, which 


together haul only 7.6 percent 


total tonnage, 
quarter, 1956, losses 30.1 


9.1 percent and 2.2 percent, respec- 


tively, from the third quarter 
1955. 


Air-Temp Dealer Seeks 


$150,575 from Chrysler 


OKLAHOMA Robert 
Ingram, Inc., has filed suit ask- 
ing recover $150,575 from 
Chrysler Corp. This answer 
brought against Ingram 
Chrysler. 

The company has alleged that 
Ingram was not properly han- 
dling its Air-Temp business here 
and withdrew the franchise from 
Ingram. The local firm, its suit, 
has alleged that spent the 
amount claimed behalf 
Chrysler the months before 
the franchise was lifted. 


De- 
rial 
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re- 


States for November, 1956-55 


Current Prices New Cars 


$2,750; 2-dr. hardtop, $2,840. Ambas- 
8—4-dr. sed., $2,940; 2-dr, 
(Power brakes standard 


ame sed., 
sador Custom V- 


hardtop, $3,030. 


The following advertised - delivered 
prices include the suggested base fac- 


Firedome 4-dr. sed., $2,897.50; 4-dr. 
hardtop, $3,081.50; 2-dr. hardtop, $3,024.50; 


tory list prices, Federat excise $3,301. sed., 
amounts and suggested dealer delivery- | 426.50; 4-dr. hardtop, $3,610.50; 2-dr. ¥ 
and-handling charges. Not included are | hardtop, $3,553.50; conv., $3,830; 4-dr. 
buyer, such State and local taxes, wag., $4,063.50. Adventurer 2-dr.| 4-dr. 2-seat stat. 
transportation charges and optional hardtop, $3,936.50; conv., $4,212. 2-seat hardtop stat. 
equipment. Flite standard on Fireflite and Adventurer. | $3,313.47. Super 88—4-dr. sed., $3,030.47; J 
764.83; 2-dr. hardtop, $2,688.83; conv., $2,329.25. 98—4-dr. sed., $3,740.55; 
971.83; 2-seat stat. wag., $3,031.83; hardtop, $4,012.55; hardtop, $3,- 
Century—4-dr. hardtop, $3,339; 2-dr. hard-| 656.50; 4-dr. hardtop, $2,763; 2-dr, hard- ng, power b stan 
top, $3,255; conv., $3,583; 4-dr. 2-seat top, $2,713.50. Custom Royal 
} Wagons—2-dr. 2-seat Suburban, $2,819; 4-| hardtop, $3,560. Patricilan—4-dr. sed., $4,- 
i | 038.33; 2-dr. hardtop, $3,929.33; conv., $4, dr 2-seat. Sierra, $2,890: 4-dr. 2-seat | 160. 400—2-dr, hardtop, $4,190. Caribbean— 
| 051.33. (Dynafiow standard on Century, : de 3. . Si 3.159. | matic standard on all models. Power steer- 
Super and Roadmaster. Power steering power brakes standard Carrib- 
For V-Ss, add $99.98). Custom—4-dr, sed., 
| Re PLYMOUTH— (Prices are for 6-cyl. mod- 
CADILLAC Series 4-dr. hardtop, 2-dr. sed., $1,952.90; business add $100.) sed. 
|Sedan deVille hardtop, £5,255.96; 2-dr.| sed’, $2,248.66: 2-dr, sed.. $2,197.38; | 51.568.75. Savoy—4-dr. sed., $2,163.50; 2- 
—— | $7,285.96. Sixty Special—-1-dr. hardtop, $5,- conv. $2,467.62. ‘Station Wagons 9-dr. 2. | 607. 75. Fury— 2-dr. hardtop (V-8 only), $2,- 
614.32. Series 75—8-pass. sed., Wagon, $2,263.02; 2-dr, 2-| Suburban (station 
se: ve 9 q 5. 9 9 
| Imperial limousine, $7,677.88. (Hy d@ra-|seat Del Rio Ranch Wagon, $2,359.62; 4-| Deluxe, $2,300.25; 2-dr. a-seat Cus- 
power steering, power brakes 2-seat Country Sedan, $2,410; 4-dr. 2-seat Custom, $2,463.75; 
_|4-dr. 3-seat Custom, $2,618.75; 4-dr. 2- 
ard.) 3-seat Country Sedan, $2,518.38; 4-dr. 3 aan 3 
CHEVROLET (Prices are for Country Squire, $2,645.94. Thunder- seat Sport, 4-dr. 3-seat Sport, 
| models. For V-Ss, add $100.) One-Fifty— PONTIAC Chieftat 4-d a 
2.2 <-sea at. MPER — Imperial — 4-dr. sed., | 29: 4- 
660,040 tons during the third quar- sed., $2,290. sed., hardtop, $5,324.50; hardtop, hardtop, hardtop, $2,- 
$2, 299.32; $5,646. Limousine prices not available.| stat. wag. 
stat. wag., $2,580.32; 2-dr. 2-seat Nomac => 

tonnage index, based conv, only), $3,465.32. 925. Super Six—4-dr. sed., 
third quarters 1947-1949 as 100, ad-! : LINCOLN—Capri—4-dr. sed., $4,722; 4-; hardtop, $2.150; 4-dr, 2-seat stat. wag., 

dl th 05 t d CHRYSLER—Windsor — 4-dr. sed., $3,-| dr. hardtop, $4,722; 2-dr. hardtop, $4,576.| $2,352. Custom Six—4-dr. sed., $2,155; 4- 
vance ess 1an percent an 030; 4-dr. hardtop, $3,159; two-door hard-| Premiere—4-dr. sed., $5,221.50; 4-dr. hard-| «ir. 2-seat stat. wag., $2,442. Super V-8— 
therefore remained 166. top, $3,095; 2-seat stat. wag., 2-dr. hardtop, sed., $2,195; 4-dr, 2-seat stat. wag., 

* * * |'$3.774" 2-ar. ha sed., $3,660; 4-dr. hardtop, | conv., $5,308.50. (Turbo-Drive, power steer-| $2,452. Custom V-8—4-dr. sed., $2,285; 4- 


83,774; 2-dr. hardtop, $3,696. New Yorker— | ing, power brakes standard.) dr. hardtop, $2,370; 4-dr. 2-seat stat, wag., 


sed... $4,108: MERCURY—Monterey — 4-dr. sed., $2,- 4-dr. 2-seat hardtop stat, wag., 

hardtop, conv., hardtop, $2,653; conv., 6—4-dr. cus- 

83.277; 2-dr. hardtop, $3,196; conv., $3,390. | 170.79; 2-dr. custom sed., $2,000.59; 2-dr. 

Turnpike Cruiser — 4-dr. hardtop, $3,809;| deluxe sed., $2,122.99. Commander V-8— 

2-dr. hardtop. $3,718. Station Wagons—/|4-(ir. custom sed., $2,173.29; 4-dr. deluxe 

are for 1956 models.) 2-seat, 2-| sed., $2,295.09; 2-dr. custom sed., $2,123.59; 

—Deluxe—4-dr. sed., $2,731. Super—4-dr.| seat, $2,933; 4-dr, 3-seat, $3,030. Voyager| 2-(r. deluxe sed., $2,242.09, President V-8 

$2,866; 2-dr., hardtop, $2,916. Custom 2-dr. 2-seat, $3,363; 4-dr. 3-seat, $3,530. 4-dr. sed., $2,407; 2-dr. sed., $2,357.99. 

$3,069; hardtop, $3,164.| Colony 3-seat, $3,637. (Mere- 

Cruiser, Voyager and Colony Park. 2-seat Parkview V-8, $2,- 

brakes standard. ) steering and power brakes standard on 504.69; 4-dr. 2-seat Provincial V-8, $2,- 

DesSOTO Firesweep 4-dr. sed., $2 Turnpike Cruiser.) ar’ 

723.50; 4-dr. hardtop, $2,858; hard- hardtop, silver Hawk cpe., $2,263.17; 

$2,782; 4-dr. 2-seat stat. wag., Golden Hawk hardtop, $3,181.82. 
115.50; 4-dr. 3-seat stat. wag., $3,256.50. NASH Ambassador Super V-8 4-dr. standard Golden Hawk.) 


New Commercial Car Registrations, 


Truck registrations by states 
are released here weekly, as 
compiled by R. L. Polk repre- 
sentatives in state capitals. 


Inter- 
nation- 
al 


Brock- 
way 


Stude- 


Ford Mack | Reo | baker | White 


Willys 


Reported for November *55)| 5 6614 62) 1047; 5025 1761 | 1817 285) 55! 190 274 769 186 18090 


“The information contained in this report has been compiled from official state documents. Every reasonable precaution has been 
exercised to insure accuracy of this report to the extent of the registrations received and tabulated at the time the report is published. 


Plym- LER 


Buick rolet |mobile 


received and tabulated at the time the report is published. R. L. Polk & Co. cannot assume any liability 
by reason of inaccuracies or omissions.’’—R. L. Polk & Co. 
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Philadelphia, buying begins home 


The Bulletin goes home...delivers more copies more people 


every seven days Greater Philadelphia than any other newspaper 


those who sell automobiles and Greater Philadelphia 
offers market each year! sure your selling be- 
gins the home where the decisions buy are made. Advertise 


Philadelphia’s home newspaper The Evening and Sunday Bulletin. 


The Bulletin packs selling power market noted for its buying 
power. Philadelphians like The Bulletin. They buy it, read it, trust 
and respond the advertising it. The Bulletin Philadelphia’s 
home newspaper. 

Now—R.O.P. spot and full color Evenings and Sunday 
Advertising Offices: Philadelphia, 30th and Market Streets New York, 342 Madison Avenue 


Chicago, 520 Michigan Avenue. Representatives: Sawyer Ferguson Walker Company Detroit 
Atlanta Los Angeles San Francisco 


Philadelphia nearly everybody reads The Bulletin 


Ir. sed., 
r. hard. 
793.39; 
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ANA Workshop Jan. 

one-day workshop coopera- 
tive advertising will held the 
Assn. National Advertisers Jan. 
the Plaza Hotel New York. 

The workshop being planned 
include “the latest and most use- 
ful information all 
phases this highly complicated 
and controversial subject which 
represents important expenditures 


many leading advertisers,” 


cording Elmer Ward jr., 
gram chairman. 


pro- 


Martin Whitmyer 
Staff Writer 
Daytime television belongs in. the 
overall advertising effort the 
auto industry 1957, according 
appraisal prepared for automo- 


tive advertisers and their agencies 


HOUSTON 


now FIRST 


City Zone Population Standings Daily 


Newspaper Cities... 


500,000 1,000,000 


listed Standard Rate Data Service 


500,000 


(22 cities) 
924,318 
Cincinnati, Ohio .......... 883,576 
Milwaukee, Wis........... 866,960 
Minneapolis, Minn......... 804,883 
790,548 


Buffalo, 


Seattle, Wash.. 


Denver, Colo... 
Nassau County, 
Atlanta, Ga 
Miami, Fla..... 


Louisville, K 
Jersey City, 


San Diego, 
Columbus, Ohio 


Current population estimate for 
Houston A.B.C. city zone now 
924,318!* Almost 200,000 more 
people than 1950. With this 
26.5% population increase the 
Houston city zone, one shining 
truth becomes apparent you 
need The Houston Post cover 
the Houston market. 


San Francisco, Calif....... 
Kansas City, 


New Orleans, La. 


Birmingham, Ala. ......... 
indianapolis, Ind.......... 
Providence, R. | 


1,000,000 


Long 672, 765 
671,646 


The Houston Post has done the 
best job keeping apace with 
Houston’s rapid population 
growth. has the largest circu- 
lation gain, 1950-56. 


Get the new facts Houston, 
where the trend The Post 
grows and grows. 


*Based on information obtained from city officials, city zone increase 
to 924,318 as of February 1, 1956. 
A.B. Publisher's statement for six months ending September 30, 1956. 
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CTION 


CASTINGS 
LARGEST AND MOST MODERN 


FOUNDRIES 


ESTABLISHED 


‘THE WHELAND COMPANY 


DIVISION 


OFFICE 


CHATTANOOGA 


AND MANUFACTURING 


Affecting. Factories and 


Auto Advertising 


the television division Ed- 
ward Petry Co., Detroit. 

The presentation, “Mrs. America’s 
Own Showroom,” points the in- 
the family auto buy and demon- 
strates how the spot approach 
television can more effectively ex- 
ploit this significant influence. 

Citing recent Nielsen studies 

for TVB which show that more 
than seven out homes 
watch daytime television the 
average weekday, the report 
strongly recommends use 
spot announcements auto 
companies for maximum import 
these “25 million Showrooms.” 
addition providing the ad- 
vantages spot coverage and 
flexibility, that 
these daytime announcement 
schedules will deliver the more 
complete “sell” full minute 
commercials and the cumulative 
impact frequent daily ex- 
posure. 

The economy daytime spot an- 
nouncement campaigns 
trated comparisons nighttime 
seconds and daytime minutes 
specific stations. many markets, 
five daytime minutes, and some 
stations many daytime 
|minutes can bought the cost 
single nighttime break. 

The Petry report also provides 
breakdown typical daytime 
television announcement schedule 
which demonstrates that automo- 
tive advertisers can secure over 
million sales impressions each week 
national spot effort “Mrs. 
America’s Own Showroom.” The 
writing Edward Petry Inc., 
2351 Penobscot Detroit. 

* 


Greyhound Picks Grey 

Greyhound Corp. has shifted its 
account the Grey Advertising 
agency after nearly years with 
Beaumont Hohman. 

was reported the change was 
made because the company believes 
that new merchandising approach 
needed the Greyhound Bus 
business. Earlier this year, Grey- 
hound hired the Benjamin Sonnen- 
berg public relations firm New 


Harris Joins Fawcett 


Rodger Harris has been ap- 
pointed manager the Michigan 
and Northern 
Ohio territory for 
Fawcett Publica- 
tions Detroit. 

Harris, who 
wil have his 
headquarters 
Detroit, formerly 
was with Look 
magazine. 

Simultaneously, 
Douglas Gal- 
braith, formerly 
with Petersen 
Publications, joins Fawcett’s De- 


R. C. Harris 


troit staff. 


* * * 
Cone Sees Bright 


Fairfax Cone, president 
Foote, Cone Belding advertising 
agency, believes that the business 
outlook “for 1957 indeed bright 
one, barring war.” 

“One thing that makes anyone 
advertising believe this the 
large number new products 
that will introduced 1957,” 
said Cone. “These range all the 
way from toilet soaps color 
and new instant foods almost 
every category electronic ovens 
that will roast 15-pound turkey 
minutes and the new Edsel 
automobile.” 

“Each one these new products 
means new distributive activity, 
new advertising and greater vol- 
ume national production.” 

“Advertising will show gain 
least percent and will amount 
more than $11 billion 1957, 
with all media sharing 
crease,” said 


Unit 


The staff Radio Station KPOJ 
Portland, Ore., has built its own 
$20.000 mobile radio station. 

Ford chassis was used, but the 
functional design the vehicle was 
planed KPOJ engineers and pro- 
gram department executives. In- 


terior decor and exterior design 
were developed the station’s pro- 
motion department, 

Pacific Body Builders, Portland 
firm specializing custom trucks, 
actually put the unit together, with 
equipment ordered stages. 
each piece could incorporated 
into the construction when its space 
was 

+ * 


Gottfried Picks Rep. 


Kuttner Kuttner advertising 
has been appointed agency for 
Gottfried Motors, Chicago Chrysler- 
Plymouth dealer. 


Pontiac Picks Rep 


Scolaro, Meeker Scott, pub- 
representatives with offices 
Detroit, New York, Chicago and 


ADD REAL 


FREIGHT PREPAID 


CARPETS (Front and 


Nylon-Blend Carpeting 


Only $13.95 
Speci 


Philadefphia, have been appointed 
represent the Pontiac Press. 
Los Angeles and San Francisco, 
representation will through Sco- 
laro, Meeker Scott’s affiliated or- 
ganization, Doyle Hawley. 

* 


New AMC Series 


American Motors has pro- 
duced series five new television 
spot-announcement films the 


Rambler for use Nash and 
son dealers local programs, 
has been announced Fred 
Adams, director automotive ad- 
vertising and merchandising. 

The films, which were made 
Colorado, are designed for one- 
minute spots and provide sec- 
onds for the dealer’s individual 
message. 


Used 
APPEAL 


ialize 
ar) For All Make Cars 


That Equal Surpass Quality and Features 


Original Equipment. 


Leather insert under driver's foot 


Bound around all 
Rubber grommet 
Thick jute felt 


Individually boxe 


edges 

dimmer switch 
derpadding 

and labeled 


All current colors 
High Pile Wool and Curl Carpets 


Oakland 12, California 
Cc. P. Hunt Company 
2406 Webster Street 


New Haven 4, Connecticut 
Casher Brothers 
47 Whalley Avenve 


Orange, Connecticut 
Roberts, Crozier & 


1359 Columbus 


Cedar Rapids, lowa 
Borgenson Sales 
626-16th Street N. E. 


Boston 20, Massachusetts 
Arnco Auto Supply Co. 


Mattapan 26, Mass. 
Steven Auto Parts 
912 Morton Street 


Philadelphia, Pennsylvania 
State Automotive Dist. 
2232 Christian Street 


Pittsburgh, Pennsylvania 
American Auto Products Co. 
5935 Baum Boulevard 


York, Pennsylvania 
Piperburg Auto Supplies 


Avenue 


Ballou Co. 208 W. George 
Jacksonville, Florida Providence, R. |. 
King Sales 1211 West Broadway 
580 College Street 91 Broadway 
Chicago, Corpus Christi Texas 
Company Box 368 Auto Center 
1900-24 South State Street Port and Leopard 

Lincoln 8, Nebr. 
Springfield, Illinois Lamesa, Texas 


Dealers Supply Company Trim 


Box 994 2028 O Street 
Pekin, Illinois Cleveland, Ohio 
A Sales Best Auto Accessories 


305 North 5th 


Jacoby Auto Supply & 
Shop 


11227 Superior Avenue 


A. G. Waugh Company 
1302 N. Dallas Street 
Dallas, Texas 


Fred Ruppell Company 
3308 Swiss Avenue 


Seat Covers, Convertible Tops, Carpets 


| ou 
ce 
= 
a 
with... 
755,948 
Represented Nationally MOLONEY, REGAN SCHMITT 
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cent total industry output; Plym- 
outh, down 1.54 points 7.81 per- 
cent; Packard, down 0.65 points 
0.23 percent; Oldsmobile, down 0.64 
ints 7.46 percent; Buick, down 
points 9.23 percent; Chrysler, 
down 0.41 points 1.64 percent; 
Dodge, down 0.39 points 3.55 per- 
cent; Nash, down 0.35 points 0.30 
percent, and Hudson, down 0.21 
points 0.12 percent. 

Kaiser Motors, which turned out 
5,799 cars for 0.07 percent total 
industry output 1955, did not 
passenger cars 1956, 

Industry-wide, the 1956 output 
5,801,315 cars was percent 
off the record-breaking 7,948,123 
units assembled 1955, Last 
year’s output also ranked fourth 
among alltime highs for the in- 
dustry. 

Second highest yearly output 
cars was 1950, when the industry 
turned 6,658,510 units from the lines. 
Third highest output came 1953, 
when the manufacturers assembled 
6,134,823 cars. 

* 
TOTAL industry production 
for 1956, the Big Three pro- 
duced 5,601,874 cars 96.56 percent 
all industry assemblies. Despite 
the heavy drop-off from 1955, when 
the General Motors-Ford-Chrysler 


Greyhound Opens 
Retail Car 
Rental Offices 


CHICAGO.—Greyhound Corp. has 
made large-scale entry into the 
retail auto rental business open- 
York City, Chicago, Detroit, Miami 
and Cleveland. 

Last March Greyhound initially 
enter the car-rental business when 
its susidiary, Greyhound Rent-A- 
Car, Inc., began renting fleets 
cars industrial users. 

pilot U-Drive-It retail opera- 
tion was begun Cleveland last 
November. The company also re- 
ported “plans for immediate ex- 
pansion into all other major cities” 
its retail rental operation. 

Greyhound owns has order 
million new Chevrolets, 
Fords, Plymouths and some other 
makes. About 9,500 cars are rented 
its fleet operation. 

Greyhound will charge nation- 
wide rate day and eight 
cents mile for U-Drive-It rentals. 
Customers will not make ad- 
ditional “return” charge they 
turn car station other 
than the one where was rented. 


Survey Finds 26% 
Showgoers 
Plan Buy 


NEW YORK.—In interviews with 
5,100 visitors the National Auto- 
mobile Show, Newsweek magazine 
found that 26.7 percent definitely 
plan buy new car 1957 and 
another 20.4 percent “may pos- 
sibly” buy one. 

Newsweek said 29.6 percent 
the “definites” and “possibles” said 
their new car would the low- 
price class; 48.3 percent chose the 
medium-price class, and 22.1 per- 
cent picked high-priced models. 

Newsweek said 85.8 percent 
those queried said they now own 
one more automobiles. 


Canadian Makers Record 
Second-Highest ear 


TORONTO. Canadian car 
manufacturers had their second- 
best year history during 1956 
despite prolonged strike that 
prevented General Motors from 
getting into production until 
March. 

The 374,598 cars which rolled 
from the lines during 1956 were 
breaking 377,598 units. 

Total car and truck production 
Canada 1956 totalled 472,721 
units, just 11,079 units under 
the alltime high 483,800 vehi- 
cles produced 1953. 


combine produced 7,592,475 cars, the 
Big Three last year showed 1.03 
percentage-point gain over 1955, 

The independents, without the 
Kaiser Motors 1956, 
turned out 199,441 cars for 3.44 
percent total industry output. 
year before, American Motors, 
Studebaker-Packard and Kaiser 
Motors assembled 355,648 cars for 
447 percent total industry out- 
put. 

corporate basis, boasted 
the biggest gain any maker and 
Chrysler Corp., which showed the 
biggest improvement 1955, had 
the largest loss. 

* * 

HRYSLER CORP. turned out 
870,261 cars for 15.00 percent 
total output 1956, compared 
with year before, when the corpo- 
ration captured 17.14 percent to- 
tal output record 1,361,835 
cars, Its percentage-point loss from 

1955 was 2.14. 

Two Chrysler Corp. units 
DeSote and Imperial showed 
percent-of-industry output gains 
last year, while Chrysler division, 
Dodge and Plymouth slipped 
from their levels. 

DeSoto turned out cars 
during 1956 capture 1.79 percent 
total output and chalk 0.16 
percentage-point gain over 
when the division 
cars for 1.63 percent output. 


* 
picked 0.04 
percentage-points from with 
production 12,130 cars and 0.21 
percent compared with 
13,727 cars and 0.17 percent total 
industry output the previous year. 

Plymouth lost the most ground 
any Chrysler unit turned 
out 452,958 cars for 7.81 percent 
total output compared 
with 9.35 percent 742,991 cars 
Its loss was 1.54 percent- 
age 

output 205,727 cars 
1956 was good for 3.55 percent 
total industry output, but marked 
0.39 percentage-point drop from 
1955, when the division turned out 
313,038 cars for 3.94 percent to- 
tal production. 

* * 

HRYSLER division turned out 

95,356 cars excluding Im- 
perials for 1.64 percent total 
output and dropped 0.41 percentage 
points from year ago, when 
assembled 162,312 cars per- 
cent total industry operations. 

output 3,062,448 cars 
during 1956 gave 52.79 percent 
total industry output and 
2.59 improve- 
ment over 1955, -when turned 
out record-breaking 3,989,979 
cars, but copped only 50.20 per- 
cent industry-wide output. 
Chevrolet, which out-assembled 
Ford 247,477 units, made the 
most improvement any unit 
turned out 1,621,019 cars for 
27.94 percent total output 1956. 
year ago the division turned out 
1,830,029 units, but claimed 23.02 
percent total output, Its 
percentage-point improvement over 
was 4.92, largest any manu- 
facturer. 

M’s ONLY other unit show 

improvement was 
which picked 0.50 percentage 
points 140,873 cars and 2.43 per- 
cent total output 1956, com- 
pared with 1.93 percent 153,334 
cars 

Pontiac, with 1.59 percentage- 
point drop from showed the 
biggest loss any manufacturer. 
The setback was result 
production 332,268 cars and 5.73 
percent total output 
compared with cars and 
Buick’s drop 0.60 percentage 

resulted from production 

535,364 cars and 9.23 percent 

total output compared with 

781,296 cars and 9.83 percent 
* 


LDSMOBILE turned out 432,904 

for 7.46 percent total 
output and dropped 0.64 per- 
centage points from year ago, 
when built 643,460 cars for 
percent total output. 

Ford Motor Co.’s 0.58 percent- 
age point improvement over 
year ago was the result siza- 
ble percentage gains Ford divi- 
sion and Lincoln. Ford Motor 


Chevrolet Tops Output Gainers 


turned out 1,669,165 cars 
compared with 2,240,661 Its 
percent total output was 
28.77, compared with 
year ago. 

Ford division’s output 1,373,542 
during gave 23.68 per- 
cent total industry output and 
percentage-point gain over 
year ago, when turned out 1,- 
764,524 cars for 22.20 percent 
total output. 

during not only gave 
0.32 percentage-point gain over 
but marked new high division 
production. Its former high 43,- 
688 units was established 1948. 
Lincoln’s alltime high was 
good for 0.82 percent out- 
put, compared with 39,995 units and 
0.50 percent industry-wide pro- 
duction 

Continental produced 1,325 cars 
1956 for 0.02 percent total 
output, the same percent in- 
231 units. 

Mercury was Ford Motor’s only 
loser dropped 1.22 percentage 
points from 1955. The loss was 
result production 246,628 
cars and 4.25 percent total out- 
put compared with 5.47 per- 
cent gained 434,911 units 1955. 


TURNED out 103,752 cars 
for 1.79 percent total output 
but suffered 0.32 


percentage-point loss from 


when the corporation assembled 


167,790 cars for 2.11 percent to- 
tal 

Rambler was the only AMC 
unit show percentage-point 
gain over year ago turned 
out 79,647 cars for 1.37 percent 
total output compared 
with 1.13 percent 89,352 units 
Its percentage-point gain 
was 

Hudson turned out 7,199 cars 
1956 for 0.12 percent total out- 
put and suffered 0.21 percentage- 
point loss from year ago, when 
assembled 26,623 cars for 0.33 
percent total output. 


ASH’S output 16,906 cars last 
year was good for 0.30 percent 


total output, but fell 0.35 percent- 
age points under when Nash 
had 0.65 percent total output 
51,315 units. 

Cessation output activities 
Packard mid-year helped drop 
S-P’s percent-of-industry totals 
0.64 points off The corpora- 
tion’s output 95,689 cars 
was good for 1.65 percent to- 
tal output, compared with the 2.29 
compiled year ago 
182,059 units. 

Studebaker picked 0.01 per- 
centage points 82,257 cars and 
1.42 percent total output 
compared with 112,392 units and 
1.41 percent 

Packard turned out 13,432 cars 
for 0.23 percent total output 
compared with 69,667 cars and 
0.88 percent Its loss from 


year ago was 0.65 percentage points. 


Chevrolet Dealers Map Campaign— 


eit 
bee 
STANDARD EQUIPMENT 


DRI-FLO 


CONVENTIONAL 


Muffler 


Parts says controlled flow exhaust 
gases new Dri-Flow design eliminates 
corrosive cold spots throughout entire 
mufflers with conventional internal design 
allows cold spots develop where mois- 
ture laden gases condense rust out 
muffler, stated. 


Dri-Flow Muffler 
With Longer Life 
Introduced 


TOLEDO. Parts Corp. has 
announced development au- 
tomotive muffler design that 
designed make their mufflers 
last percent longer without 
losses silencing back pressure 
qualities. 

Ted Ulmer, sales vice-president, 
said that has been working 
the new design for the last several 
years. has been tested and 
accepted original equipment and 
now being made available the 
trade, said. 

“The new design, called Dri- 
Flow,” Ulmer said, “greatly 
decreases exhaust gas moisture 
condensation one the major 
reasons for short muffler life.” 

According Ulmer, the new 
muffler eliminates corrosive cold 
spots and hot spots that are com- 
mon the conventional muffler. 
These “spots” are created when ex- 
haust gases not continually flow 
throughout the entire muffler in- 
terior. 

“The Dri-Flow muffler,” Ulmer 
said, “eliminates these conditions 
because uniformly distributes 
heats constant even flow 
exhaust gases throughout the entire 
muffler interior. This keeps all 
chambers temperatures high 
enough evaporate moisture with- 
out causing hot spots.” 


Establishes 
Planning Division; 


Promotes Four 


Trucks, Inc., has created for- 
ward planning division and elected 
forward planning vice-president, 
according Peterson, presi- 
dent. 

directed Walter May, Mack 
chief engineer, now elected en- 
gineering vice-president, also has 
been 

The moves are part over- 
all streamlining program designed 
permit greater efficiency pro- 
duction meet the expected in- 
creased interest Mack products, 
the firm said. 

Another aspect the new pro- 
administrative and policy commit- 


W. M. Ma 


tee assist the company’s fu- 
ture planning. Members, addi- 
tion Peterson, include Milton 
Stover, finance vice-president; 
president, and Zeller, who will act 
secretary. 

Peterson also disclosed that 
Clarence Smith, formerly opera- 
tions manager, Plainfield and New 
Brunswick (N. J.) plants, has been 
elected vice-president, and that 
Harvey Bush, formerly assist- 
ant plant operations manager, has 
been elected operations vice- 
president for Allentown, Pa. 

Peterson said that Mack had 
closed 1956 with the largest order 
backlog the company’s history, 
and with records both sales and 
earnings. Sales for the first nine 
months totalled $190,420,720, more 
than percent higher than the 
$135,223,754 reported for the same 
period 1955. 


Zeller 


Hoover Takes Over Gerity 


Mergers, Acquisitions 


Hart-Carter-Crane 


Crane Packing Co. has purchased 
the former Hart-Carter Co. plant 
Vandalia, and plans start 
operations there Jan. John 
Hegg will division superintend- 
ent charge Vandalia. 


Hoover-Gerity 
Hoover Ball and Bearing Co., 
Ann Mich., has acquired sub- 
stantially all assets Gerity-Mich- 
igan Corp. Adrian, Mich. The 
transaction involved exchange 


The advertising committee the Oakland Zone Chevrolet Dealers Assn. 


looks over one five ads run 167 newspapers during the 
campaign. addition, the association, composed 164 dealers Northern Cali- 
fornia and Western Nevada, will run nearly 6,000 spots over radio stations. From left 
are Johnston, vice-president, Campbell-Ewald Co.; Crockard, Berkeley, 
association secretary; Kenny, Vallejo, president; Ernest Ingold, San Francisco, 
committee chairman; jr., Grass Valley, committeeman, and 
Burlingame, committeeman. 


shares Gerity common stock 
for one share Hoover common 
stock. 

Hoover has been manufacturer 
balls and bearings for years. 
Gerity, independent electro 
plater, will now operated the 
Adrian division Hoover. 

= 


oit 


Voit Rubber Corp., Los 
Angeles, has been purchased 
American Machine Foundry Co., 
New York, according Willard 
Voit, president. 


Voit, founded years ago 
William Voit, father the presi- 
dent, was acquired through 
stock for stock Voit will 
continue wholly-owned sub- 
sidiary under its present manage- 
ment. 


Aluminum-Wisconsin 


Wisconsin Machinery Mfg. Co., 
Milwaukee, has been purchased 
Aluminum Industries, Inc., Cincin- 
nati. WM&M manufactures alumi- 
num and cast-iron pistons and 
sleeves. 

Harrison Ash, president and 
general manager Aluminum In- 
dustries, said purchase WM&M 
would substantially expand his 
firm’s production capacity. Alumi- 
num Industries, said, expects 
boost its sales volume more than 
million result the trans- 
action. 


Fire Matheny 


PARKERSBURG, Va. Fire 
swept one section Matheny 
Motor Co. here, causing loss es- 
timated $250,000. Owner 
Matheny estimated damage the 
building $100,000 and stock 
and equipment $150.000. 


or- 
“A 
vision 
Hud. 
ns, 
ad- 
one- 
) sec- 
vidual 


See Boom Year... 


AUTOMOTIVE NEWS, JANUARY 1957 


Canada’s Auto Chiefs 
Optimistic Over 1957 


MONTREAL, Leading Cana- 
dian automobile industry officials 
generally expressed optimism 
regarding outlook for 1957 and both 
production and sales outlooks are 
highly satisfactory. 

Wecker, president and 
general manager General Mo- 
comment, said 1957 could easily 
the best sales year the 
history the Canadian automo- 
bile 


added that the industry 


capable selling 425,000 passenger 
and 100,000 trucks without 
straining capacity, thereby making 


1957 the first year which 
industry will pass the 


vehicle mark, 

said that the assumption 
that the delicate balance peace 
will maintained and that the 
present business conditions will 
continue, “we are highly optimistic 
about both the long and short- 
range future for the country and 
for the automobile industry 
Canada.” 

Wecker said that there are many 
favorable factors influencing con- 
sumer demand, These, said, in- 


clude the exceptional appeal 


1957 cars and trucks; buoyant 
national economy paced rising 
consumer incomes, national produc- 


tion, capital investment, personal 


savings and population; strong 
automobile dealer position, and 
healthy used-car market. 

The major adverse potential 
the Bank Canada’s attempted 
restriction 
ment credit said Wecker, 

Louis Michelin, vice-president 
British Motor Corp. Canada, 
his comment for the upcoming 
year, said the current “credit 
squeeze” may cause temporary 
slowdown early 1957, with 
slight falloff car sales, but 
added that felt sure 1957 would 
more so. 


Ron Todgham, president 


Chrysler Corp. Canada, declared 
for his part that “we look 1957 
with great expectations, following 
year which goes into the records 
the most progressive months 
history.” 

said that confidence 
guarded only two foreseeable 
variables, both which are beyond 
direct control. These are 
the tense international situation 
and the possibility sales, pro- 
duction and employment decline 
which might result from too- 
stringent policy credit curtail- 
ment. 

All other indicators promise 
another record-breaking year, with 
continued expansion the 
economy said Todgham. 

“For the automobile industry, 
see 1957 the year which Can- 


adian companies may register 


more than 400,000 units,” said. 
“This based upon our aggressive 
plans closely tailored the 
national economic picture and such 
other factors continuing in- 


steady population growth, con- 


trend suburban living, 
two-car families, and in- 
|creased rate scrapped old cars, 
making room for new-car sales and 
stabilizing the used-car market, 
“We are confident that 1957 will 
see improvement the market 
for trucks, particularly the 
light wider uses for which 
trucks are being employed and 
designed, 
“In 1957, expect the auto in- 
register 410,000 cars, with 


116,000. The 1956 registration pic- 
ture will probably total 395,000 cars, 


registered 25.3 percent.” 


Studebaker-Packard Canada, 
declared that will take 
war, depression some similar 
upset keep the automobile in- 
dustry Canada from having 
another very successful year 
1957. 

said the constantly expanding 
use motor vehicles, 
brought about the increasing 
population, creates continuing 
demand for more vehicles. said 
the percentage increase motor 
vehicles Canada more rapid 
than that the 

Total production 1957 should 
reach alltime high which should 
provide new high level employ- 
ment the industry and its 
suppliers. 


Goodrich File 
Appeal Ruling 
Patent Suit 


AKRON. Goodrich Co. 
said last week will appeal Fed- 
Court ruling that Rubber 
did not infringe 
making tubeless tires. 

appeal, Goodrich said, would 
filed the Circuit Court 
Appeals Richmond, Va, The 
ruling was handed down last month 
the Federal District Court 
Baltimore. 


83-page opinion, the court 


not “literal infringement.” 
Goodrich argued that though its 


not precisely alike, the end result 
was the same that, effect, con- 
stituted infringement. 


Three-Tone Paint Jobs 


Offered Pontiac 


PONTIAC.—Pontiac now offers 
three-tone paint combinations 
1957 


The third color applied 
the center Star Flight molding. 
Dealers have been provided with 
charts showing recommended 
colors that will harmonize with 
each the basic two-tone 
combinations. The third color 
makes about 150 additional com- 
binations available. 


Chicago Dodge Dealers Name Officers— 


New officers the Chicagoland Dodge Dealers Assn., seated, from left, are virtually all decorative parts 
Miller, Chicago, executive secretary; Herb Scheurer, president; Bud Bohling, NOW are being made from zinc die 
vice-president. Standing: Guy Gardner, Chicago, treasurer; Sam Caruso, Hins- castings, and there also in- 
dale, group secretary; and Roy Fiedler, Chicago, director and outgoing creased demand for automatic 


Chrysler Canada accounting 
28.3 percent this total. Our target 


which our corporation will have 


patented 


Safety Cites Hearst— 


William Hearst jr., left editor-in-chief, Hearst Newspapers, presented special 
tribute from the Highway Safety Committee its chairman, 
Tompkins, center, vice-president, Firestone Tire and Rubber Co., while Darling- 
ton jr., committee managing director, looks on. 


Hearst received the award for his 


leadership the Hearst Newspapers’ campaign for better roads. 


Use Die Castings Called Higher; 
Average Put Pounds Car 


NEW YORK. The 1957 cars| transmission and power brake parts 


have more zinc die castings than 
ever before, according John 
Kimberley, executive vice- 
president, American Zinc Institute. 
said the use zinc die castings 
about percent above the 1956 
model year. 
“Production reports from die 
casters indicate that zinc con- 
tinuing perform vital services 
American automobiles, such 
trim, tail light assemblies, 
grilles, decorative moldings, win- 

dow supports, headlight assem- 

blies and such functional parts 
carburetors, windshield wiper 
motors, door handles, window 

and components for air- 
conditioning sytsems,” said. 

asserted that the aver- 
age 1957 model will carry more 
than pounds zinc, compared 
with pounds 1956 models. 

“Although the last five years has 
seen increase the use com- 
petitive nonferrous materials, none 
has equalled surpassed the 
growth zinc considered 
pounds-per-car basis for uses such 
those here described,” Kimber- 
ley said. 

said that major auto manu- 
facturer reports that since 1952 its 
use zinc die castings has jumped 
from pounds car pounds. 

Kimberley added that auto pro- 
ducers find that zinc die castings 
accurate, heavy-duty and 
shock-resistant parts minimum 
consistent with high quality. 
addition, alleged, zinc die 
offer the automotive 
maximum flexibility 
meet the increased 
demand for streamlined contours 
and brilliant trim. 

Punke, newly elected executive 
vice-president Precision Cast- 
ing Co. division, Harsco Co., Fay- 
etteville, Y., and Drum- 
mond, vice-president and mana- 
ger the die casting division 
Electric Auto-Lite Wood- 
stock, 

Plunke was quoted saying: 
“Die-cast zine instrument 
cluster housings are being made 
heavier and sturdier many 
models. The noticeable trend 
toward high, wing-type tail-light 
sections has increased the size 
die-cast housings and chrome 
plated tail pieces. 

“The new twin headlight assem- 
blies being introduced many 
require larger, more complex 
frame castings. One auto maker 
using zinc die-cast grilles for its 
models where they were not 
used 1956.” 

Punke noted that automobile 
frames are now almost 
made zinc, where they 
fabricated metal parts. 
Door handles, radiator ornaments 


| 
| 
| 
| 


zinc, said. 


Kimberley said Drummond 
noted definite swing zinc 
die castings the construction 
instrument board panels, roof 
trim and interior and exterior 
upper quarter panels. also 
spoke considerable gain the 
die casting industry the 
use window supports for hard- 
tops. 

Kimberley commented that 
many cars are made 1957 
1955, more zinc will used than 
ever before. said more than 
240,000 tons die castings 
were used automotive applica- 
tions during 1955. 


Detroit Harvester 


Sets Sales Mark 


DETROIT. Detroit Harvester 
Co. reported that its 1956 sales 
totalled $47,422,945, more than 
percent above the best previous 
year. Earnings were $1,599,681, high- 
est six years. 

President Thomas Smith said 
the company 
sales increases all its divisions 
1957. “Continued expansion, di- 
versification and accelerated engi- 
neering and new product develop- 
ment are planned,” said. 

The general managers three 
divisions have been appointed com- 
vice-presidents. They are Ray 
Hohman, automotive division; 
Allan Greene, Moto Mower 
division, and John Brooks, imple- 
ment division. Reber Stupp has 
been named vice-president and gen- 
Detroit, which Harvester 
quired last October. 


Cadillac 


Seven Hungarians 


Refugees 
Mechanics Branch 


DETROIT.—Seven Hungarian ref. 
ugees, some whom took part 
the bloody street fighting 
oppressed homeland, are being 
trained mechanics for the 
lac factory branch here. 

The program the work 
Paul Van Buuren, branch service 
manager. When the refugees be- 
gan arrive the S., Van 
Buuren read the newspapers 
that many the technically 
minded people were being sent 
Detroit. 

later contacted some the 
refugees Detroit hotel and 
with the assistance the Rey 
John Paul Nagy, co-chairman 
the Detroit Hungarian Churches 
and Societies Relief Organization, 
hired seven them for training 
Cadillac mechanics. 

immediate problem the 
language barrier, but that was 
solved one Van Buuren’s 
service salemen, George Younger 
who had learned speak 
garian while serving the armed 
forces during World War II. 

special training course was 
set the General Motors Train- 
ing Center with Younger acting 
the interpreter-instructor. Myrle 
St. Aubin, service director 
central office, wholeheartedly en- 
dorsed the idea special course 
for these men. 

The refugees, whose ages range 
from years, are eager 
learn and are learning quickly. 
One their chief difficulties 
with the measuring system, 
since they always have used the 
metric table. 


They have valuable experience 
and mechanical ability which they 
attained working Russian 
Hungary. Thus, they easily un- 
derstand what when they are 
instructed Cadillacs. 

What are their first impressions 
the S.? One them said: 

“We were told the Russians 
that the average American 
man starving. They said 
executives and supervisors 
own cars and homes. Now car 
write our relatives and friends 
tell them how wrong the Russians 
were.” 


Through interpreter, 
explained, “It seems strange being 
able work without having 
identification card and 
hounded the Russians show 
every time you something.” 

third said: “In Hungary, each 
worker was responsible for any 
accident might have. The Rus- 
sians would deduct the charges 
from our wages any tools 
equipment were damaged. 

“That constant fear 
most from doing our best 
Here feel more free and 
work harder.” 


* * 


Cadillac Branch Hires Hungarian Refugees— 
Myrle St. Aubin, service director General central office, points out 


mechanical feature 1957 Cadillac 


seven Hungarian refugees who are 


trained mechanics for Detroit factory With the trainees 


George Younger (back group), branch 


salesman who acts interpreter and 


structor; Paul van Buuren (crossed hands), branch service manager; Robert Phillip 
(at Van left), Cadillac general service manager, and James Goldnetz, 


treme right, Cadillac instructor. 
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Accessory Ideas Pay 


Dealers Selling Better Deals 


(Continued from Page 2) 
lost when competitors lop off 
hundred two the downpay- 
ment, 

Generally speaking, however, 
was found that the solid, substan- 
customer more inclined 
the rest the money and 
protect himself from monthly 
that might too hard 
meet each days. 

“The dealer, the customer and 
the finance company are co-owners 
the car until paid the 
Way one dealer puts it. 

Most dealers report that they 
are trying better job 
selling the first stage the 
deal, They get the prospect 
pinned down basic unit and 
then work out each group ac- 
and complete the order 
bracket suggested about 
the customer’s limit. 

Prospects sincerely interested 
buying who are given this con- 
sideration are reluctant an- 
dealer and through the 
routine. 

There still some shopping 
the tradein can bring 
More than present offers and there 
still some confusion about the 
“immense” profit dealer can 
make the sale one unit. 

couple years dealers 
were plagued with prospect who 
monotonously repeated: don’t 
care what car get long 
get $1,000 for old jalopy.” 

For one thing, postwar buyers 
have the price mill 
and longer are shocked prices 
the $3,000 bracket. The war-time 
black-market buyers who slipped 
$500 $1,000 under the counter and 

tried pick the “bribe” money 
when they traded, have largely 
been siphoned off and some the 
dealers have gone with them. This 
tends make dickering more real- 

The accessory business may 
well gold mine for the auto 

dealer well prime maker 
headaches. Buyers feel the 
necessity many accessories, not 
only for prestige, but also for 


One -buyer told dealer: 


Chicago Council 
Due Act 


Sunday Closing 


CHICAGO. ordinance call- 
ing for Sunday closing Chicago 
and referred the Council License 
Committee several months ago 
expected brought for com- 
mittee action soon. 

Alderman Charles Weber, who 
introduced the bill, has said that 
aimed particularly auto 
dealerships and furniture 

Opponents mandatory Sunday 
closing have said that the matter 
personal one and not one concern 
the Council. 

editorial regarding the law, 
the Chicago Sun-Times said part, 
“Actually, the proposed Blue Law 
not inspired respect for the 
Sabbath (which falls Saturday 
for some persons) but pressure 
bloc furniture stores and auto 
agencies that want close down 
their competitors who remain open 
Sunday.” 

The editorial also contended that 
“closing Chicago stores would 
only send customers out suburbs 
permitted Sunday opera- 

on.” 


AUTO 
TURNTABLES 


Manufactared 
Macton Machinery Co. 


LANE 


spend more time car than 
furnished own taste.” 
bought custom upholstery color 
and design. Another paid the pen- 
alty for twin exhausts because the 
book said the dual manifolding and 
exhaust systems provided greater 
economy and increased power. 

Most dealers were found 
missing the boat several ac- 
cessories. For instance, has been 
proven that almost trouble 
all sell premium over-size 
tires when changing buyer 
white 

The few dealers who have done 
this find that the deal upped 
only some $30 $50 and the 
owner not only has premium rub- 
ber that will give better service, but 
another prestige accessory. 

Another thing not pushed 
many dealers the custom wax 
job, spray wax and hard finishes 
that much protect the 
finish and make washing much 
easier. 

Some dealers have not yet in- 
stalled equipment for selling these 
various wax jobs. Those who are 


Dorschel Shares Profit 

ROCHESTER, Y.—Dorschel 
Buick, Inc., for the fourth suc- 
cessive year, has distributed 
profit-sharing bonuses, with 
employes splitting approximately 
$12,000, The payments are based 
salary-profits percentage 
basis plan. 


pushing them are making profit 
when properly priced. 

Another new accessory idea that 
not being used any the 
dealers interviewed, the idea 
selling two extra wheels equipped 
with new snow tires when sales 
are during the 

the time the deal made, and 
when this can included the 
time payment contract, should 
relatively easy sale make 
because the customer, who 
use his car areas where there 
snow and ice, immediately 
faced with purchase these tires 
chains both. 

Purchase snow tires later 
involves having the tubeless tires 
removed from the rim and in- 
stalled garage service 
station with subsequent risk 
having the rims damaged, 
Experience proving that tube- 
less tires all right until they 
have changed. When rims 
are chipped during this change, and 
slow leaks show up, owners are in- 
stalling tubes. 

The idea selling snow tires 
mounted two extra wheels 
makes easy for the owner in- 
stall and remove them without 
going service station. also 
leave his regular tires 
longer because can make the 
change any time without de- 
the tires and some cases 
might put them the trunk 
against return trip snow. 

Dealers can realize good profit 
this deal because out- 
right sale two premium tires and 
two new wheels. 


Conn. Dealers, Unions Scrap 


Organizing Wrangle 


years. But got under|and keep your eyes open your 
control, the dealers are shop. 


spend the time and money, the 
union drives will die natural 
death.” 

The Teamsters and Machinists 
also are trying organize em- 
ployes wholesale parts firms 
and independent garages. 

The unions’ organizing drive 
Connecticut helped the fact 
that the CIO and the Teamsters 
have the majority the state’s em- 
ployes organized and the fact 
that most the cities are close 
together, making organizing easier. 

> 7 


The Unions’ Problem 
against the unions 

Connecticut and throughout the 
country the fact that most 
dealership shops are relatively 
small, thus permitting the dealers 
keep close touch with their 
employes and requiring unusu- 
ally large amount union service 
per member. 

this connection, the CATA 
asked all Connecticut dealers, “How 
are your relations? 
Would your men rather talk 
you direct because they know you 
will give them fair shake 
would they rather pay union dues 
and let outsider their talk- 
ing? Give some serious thought 


Kurre Promoted 


Wayne Works 


RICHMOND, Ind. Robert 
Kurre has been promoted direc- 
tor engineering for Wayne 
Works, Inc., man- 
ufacturer bus 
bodies. 

Kurre had been 
chief engineer 
with 
came Wayne 
April, 1953, and 


recent bus devel- 
Before coming Kurre 


Wayne, Kurre was project 
engineer Cincinnati Designing, 
Inc. Prior that, was 
designer for American Can Co. 


“If you are confronted with 
organizational drive among your 
employes, you will need com- 
petent advice before you have 
any dealing with union represent- 
atives.” 

One official concluded, “Just say 
that the dealers Connecticut are 
fighting back.” 


The speed limit Urban, O., 
circa 1900, was four miles per 
hour. 


Consumption 


Rubber Drops 
During Month 


NEW YORK. November con- 
sumption new rubber the 
amounted 111,811 long tons, com- 
pared with October’s total 131,801 
long tons, according the Rubber 
Manufacturers Assn. 

Synthetic rubber consumption 
November totalled 69,932 long tons, 
compared with October’s consump- 
tion 80,542 long tons. 

percentage basis, synthetic 
rubber amounted 62.54 percent 
total consumption November, 
from 61.11 percent October. 
Natural rubber consumption fell 
41,879 long tons November from 
51,259 long tons the previous month. 

Production all types syn- 
thetic rubber within the dur- 
November totalled 83,568 long 

ons. 


Obituaries 


Robert Strasburg 
NIAGARA FALLS, N. ¥. — Robert W. 
Strasburg, 69, a former automobile dealer 
in LaSalle, died here Dec. 22. 
* * * 


John Owen Taylor 
KING WILLIAM, Va. — John Owen 
Taylor, 53, a King William automobile 
dealer, died Dec. 24 in a Richmond hos- 
pital. He had been in business here for 
about 30 years and was local chairman 
of the National Automobile Dealers Assn. 
* 


Fero Williams 


MANHATTAN BEACH, Calif. — Fero 


Williams, 54, vice-president and treasurer 
of Tidewater Oil Co., died Dec. 24. 
* * 


Joe Barnett 
SEATTLE.—Joe W. Barnett, sales man- 
ager for several automobile dealerships in 
the past, died Dec, 17 after a heart attack. 
* * * 


William Clyde Rogers 
ETOWAH, Tenn.—wWilliam Clyde Rogers, 
47, who until recently owned and operated 
Rogers Motor Co. here, died Dec, 17, in 
Atlanta. 


Henry Borbein 
ST. LOUIS. — Henry F. Borbein, 92, 
pioneer St. Louis auto and carriage man- 
ufacturer, died Dec. 28 of infirmities at 
a nursing home. Mr. Borbein designed his 
first ‘‘horseless carriage’’ in 1898. He 
retired in 1905 after seven years of vehicle 
manufacturing. 
Ivan Dresser 
NEW YORK.—Ivan C. Dresser, 60, spe- 
cial assistant to the general manager of 
General Motors’ Overseas Operations divi- 
sion, died Dec. 24. He joined GM in 1925 
and had served the overseas division in 


THE APPOINTMENT 


JAMES HUNTER 


Director Advertising 


THE FARMER-STOCKMAN 


OKLAHOMA OFFICE 
500 Broadway 

Telephone: CEntral 

Oklahoma City Okla. 


SEND ALL CORRESPONDENCE, SPACE ORDERS, ADVERTISING 
PLATES AND MATERIALS THE OKLAHOMA CITY OFFICE. 


TEXAS OFFICE 
4321 Central Expressway 
Telephone: LAkeside 1-3121 
Dallas Texas 


Belgium and Mexico and as manager af 
the European-South African region before 
assuming his last-held post. 


A track star at Cornell University, Mr. 
Dresser set an intercollegiate two-mile rec- 
ord of nine minutes, 22 seconds in 1919, a 
mark which stood for 10 years. He was 
named to the All-American intercollegiate 
and national track teams and was a mem- 
ber of the U. 8S. Olympic squad in 1920. 

* * 
Waldo Clark 

LOUISVILLE. — Waldo F. Clark, 37, 
for eight years service manager of C. B. 
Young & Sons Garage, died Dec. 24 of a 
cerebral hemorrhage. 


* * 
Raoul Mousseau 
OTTAWA.—Raoul Mousseau, 69, for 35 


years a salesman of General Motors cars, 
is dead. Mr. Mousseau retired in 1955. 


Tung-Sol Offers Lamps 
For 4-Headlight Setup 


NEWARK, J.—Tung-Sol Elec- 
tric Corp. has introduced two new 
headlamps for 
cars equipped with four-headlamp 
systems. They are designated 4001 
and 4002, with the last digit mean- 
ing the number filaments each 
lamp. 

The 4001 high-beam lamp and 
the 4002 has both high and low 
beam. The 4002 used the top 
position when mounted vertically 
and the outside when mounted 
horizontally, 
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Volume Loses Profit, Plus Savings 


DETROIT. The end “snake 
oil” selling methods and the folly 
price cutting have been subjects 
auto dealer association bulletins. 

“The ‘snake salesman 
thing the past,” wrote sales 
engineer the bulletin the 
Arizona Automobile Dealers Assn. 

quoted auto dealer who 
went for volume and for two 
years set records for sales volume, 


advertising, overallowances, bad 
credit approval, repos and gim- 


“Now wind not only losing 
profits,” wrote the dealer, “but 
also chunk the money had 
saved before lost mind.” 

The dealer went say that 
was truly the “good-time Char- 
lie,” ordered volume and sold 
volume. 

“If they didn’t have the cash, 
get ’em loan,” said. “If 
they couldn’t get loan, gave 


them overallowance so. big 
they had take brand new 
car.” 


Then, the dealer said, would 
wind with klunker worth 
about $100 that paid $900 for and 
sometimes more. 


“Yes, sir, seen the light,” 
wrote the sales engineer, “I’m 
going back the good old days— 
even have wear high-button 
shoes. 

not running ‘medicine show’ and 
not selling snake oil. 
automobile businessman and I’m 
selling automobiles commu- 
nity dignified manner. 

know that advertising 
and sales promotion programs 
are business tools and they 
establish the reputation 
company and this reputation 
definitely determines standing 


‘Future 


ANN ARBOR, Mich. 
opportunities for the 
industry have been outlined 


Cole, Chevrolet general manager, 
talk spon- 
sored the Uni- 


student en- 
gineering council. 

Cole, his 
speech “Chal- 


E. N. Cole tial. 


These were: New power plants 
and transmissions, synthetic fuel, 
new metals metal-like materials, 
more synthetics, nuclear energy for 
research and testing, use me- 
chanical brains, safety engineering, 
manufacturing, and development 
management personnel. 

Cole placed these against 
background vastly expanded 
society years from now. 
Then, said, population should 
pass 200 million, gross national 
product should exceed $600 bil- 
lion and there should com- 
parable increases disposable 
income for each family. 

This, Cole said, will the era 
the three-car family. 

“One the most severe chal- 
lenges your generation,” Cole 
told the young engineers, “will 
provide goods and services—in- 
cluding autos and trucks—for this 
expanded society 1970.” 

predicted the gasoline piston 
engine will with for several 
years, although gas turbines and 
free piston engines are chal- 
lenging position. 

Cole sees further efficiency 
the piston engine, with compres- 
sion ratios 12-1 higher 
within few years and improved 
performance through fuel injec- 
tion. 

New low-cost metals withstand 
high temperatures were cited 
the main block successful devel- 
opment the gas turbine engine. 

Cole also said that America will 
probably double its auto fuel con- 
sumption during the next 
years. This will prompt engineers 
seek new means conserving 
fuel, such use lightweight 
metals and improved efficiency 
engines, transmissions and tires. 
Development synthetic fuels may 
not too far away, 

foresaw greatly increased use 
nuclear materials and so-called 
mechanical brains speed and im- 
prove research and testing proce- 
dures. also envisioned new op- 
portunities the field safety 
engineering and improving mass 
manufacturing techniques give 
the Americans the finest quality car 
custom-designed basis. 

Calling competent supervisory 
and management talent “one 
this nation’s scarcest commodi- 


versity Michi-| 


lenges 
for Young Engi-| 
neers,” listed 

areas which 
feels offer the 
greatest poten- 


ties,” Cole made plea for more 
well-rounded education for engi- 
neers. 

suggested that students, par- 
those desiring manage- 
careers, should seek broad 
education along with their techni- 
cal specialties, preferably the 
graduate level. 

Cole also warned that the 
must continue place great em- 
phasis training more and better 
engineers and scientists order 
maintain position technologi- 
cal leadership. 


the community. profit for 
1957 good made. Yes, sir, 
brother, I’ve seen the light,” 
wrote the dealer. 

The relationship volume 
price cutting was discussed the 
bulletin the Chicago Ford Deal- 
ers Assn. 

“How much extra volume sales 
does price cutting produce for any 
one dealer when evident that 
his neighboring dealers are sooner 
later going meet the market 
level has established that 
level has seriously hurt their busi- 
ness?” was asked. 

The bulletin stressed that rea- 
sonable minimum profit level per 
unit sold must maintained all 
merchants within market, that 
market profitable for them 
individually and collectively. 

“To say another way,” the 
bulletin said, “all dealers 
market cannot high-volume 
operators. There usually not 
even room for one.” 

The following table, according 
the bulletin, gives idea the 
additional volume needed re- 
place cut gross profits: 


Added 

Gross Volume 
Cut Needed 
percent 
percent 


Proof given thusly: Ten units 
$400 gross equals $4,000; per- 
cent cut leaves $320 gross which 
needs sale 12.5 units bring 
$4,000. 

33% percent cut leaves $267 
gross, needing units bring 
$4,000; percent cut leaves $240 
gross, 16.67 bring $4,000, and 
percent cut leaves $200 gross, 
sales total $4,000. 


Open for Business— 


George Green jr., president General Truck Sales, Inc., Nashville, signals the 
official opening the exclusive GMC new quarters cutting ribbon 


strung across showroom door. 


Participating the ceremony are, from left, 


Mosely, GMC southern regional manager; Thompson, dealership vice-president 
and sales manager; DeWitt Thompson jr., dealership vice-president, and DeHart, 


GMC merchandising manager. 


One the most modern GMC dealerships the 


nation, the truck sales service plant has 35,000 square feet floor space and 


situated 4.4-acre site. 


Revisions 


NEW YORK. Changes cer- 
tain traffic laws will sought 
several legislatures next year, ac- 
cording reports from state 
Kentucky, Minnesota 
and Nevada, 


statewide speed limit 
miles per hour the daytime 
and miles per hour night 
the 1957 Kansas Legislature 


Solid Buyers Pass Gimmick Dealers 


KANSAS CITY. There evi- 
dence that the solid bill-paying sub- 
stantial person who buys most 
the nation’s production automo- 
biles, giving the gimmick dealer 
wider berth this year. 


Evidence mounting that more 


people now realize that you can’t 
borrow yourself out debt and 
that the dealer who advertises 
“No! No! Don’t Bring Down- 
payment” has gimmick that 
costs the buyer lot money. 
There also evidence that gim- 
mick advertising while has 
means disappeared, toned down 
and less frequent except few 
instances where the going 


“comeon” border the ridicu- 
lous. 

For instance, according some 
advertisements the Kansas City 
you can buy any model 
Buick for down. 

One such reads, “Buick, 
down puts you Buick, im- 
mediate delivery, payments 
February, 1957. Call Overbeck, 
1-5137.” 

Another thing this Missouri- 
Kansas area that some buyers 
are becoming skittish strange 

finance companies. They are 
selecting their finance companies 
with more care and are leaning 
the companies who are adver- 
tising nationally. 

For instance, some dealers have 
made such fantastic offers terms 
and prices the past that 
common knowledge that the stand- 
ard finance companies not han- 
all their paper. case two, 
reputable finance companies have 
said they would not handle it. 

also apparent that some 
dealers who are enthusiastic about 
their car and the future for are 
doing better job selling and 
more profitable job selling. 

One dealer reported that cus- 
tomer said, think could beat 
this deal $200 but would 
rather pay this and accept your 
deal and have you back the 
car and owe your finance com- 
lot cheaper the long-run.” 

Another dealer said, 


ashamed ask for admit 
able profit and car worth the 
money and financing and in- 
surance not packed padded. 

have found that customer 
does not think that en- 
|customer anyway. Any person who 
buys food, homes, clothing, enter- 
and pays the profit with- 
haggling, has right come 
the auto dealer and ask him 
sell him car cost. 

“Fortunately, those who know 
the facts life, know that gimmick 
dealers are not selling them cost 
either, they know they’re better 
off with reputable dealer and 
reputable finance company who are 
existence because they make 
fair profit.” 

Time was when the dealer and 
his sales staff qualified their 


NASCAR Warns 


Auto Makers 
Advertise Facts 


DAYTONA BEACH, 
NASCAR, tightening enforcement 
its regulations, has effect told 
the auto industry that advertising 
race results NASCAR-spon- 
sored events “must include all the 
facts.” 


Bill France, NASCAR president, 
said NASCAR wants sure 
that the public never misled, 
inadvertently otherwise, about 
the type equipment that wins 
races. 

The eighth annual international 
safety and performance trials and 
races set here Feb. 3-17. 

The rules for this year’s event 
have not been changed from last 
year, but was said stricter 
watch will kept. Failure com- 
ply will mean disqualification the 
maker’s equipment for the remain- 
der the season. 

NASCAR said factories would 
required mention the model 
all copy referring horsepower 
engine performance based 
NASCAR runs. Cars entered must 
common showroom stock with 
alterations. 


| 


prospects earning power only. 
Now one the best signs solid 
business that great many 
dealers are now determining 
whether they have actual pros- 
pect looker requiring him 
take demonstration ride be- 
fore gets any figures. The real 
prospects will ride and ask ques- 
tions. The others are “be backs.” 

market report wouldn’t com- 
plete without mention peren- 
nial zany ad: 

“We finance anyone, regardless 
credit rating. $100 reward 
anyone refuse credit. furni- 
ture co-signers needed. You 
don’t even need job buy car 
here.” 


There are still some bootleg cars, 


with firm two advertising all 
makes nothing down and 
$1,000 discounts. 

Factory relations generally are 
much better and most dealers say- 
ing good word for their manu- 
facturers. year ago many dealers 
were making unfavorable comments 
about their factories. 

don’t mind little push from 
the factory,” one dealer said. “This 
kind pressure keeps pushing 
for volume and this policy has 
many cases made big dealers out 
little ones.” 


Seiberling Doubles 
14-In. Tire Output 


AKRON.—Seiberling Rubber Co. 
starting the new year dou- 
bling production 14-inch-size 
passenger tires two its pre- 
lines. 

The plan “to meet new demands 
the replacement market” was 
announced Hensal, pro- 
duction vice-president. 

Seiberling’s Sealed-Aire and 
Safety models are earmarked for 
the increase production the 
popular new size, beginning Jan- 
uary. The company also markets its 
Commuter winter tire for 14-inch 
wheels. 


related development, Hensal 
also announced that 14-inch Safety 
tires now are available with either 
rayon nylon construction, Until 
now, 14-inch Safety tires were pro- 
duced with rayon fabric only. 


| 


the State Highway Safety Divi- 

sion. 

Director Claud McCamment has 
indicated also will suggest that 
the Legislature enact measures 
which would: 

Require the driver auto- 
mobile keep least 300 feet 
behind any vehicle front him 
except when passing. Trucks are 
required this under law 
now the books. 


Require all cars have me- 


turn indicators. 


Require all new drivers 
complete driver-training course 
before obtaining driver’s license. 

Increase the size the High- 
way Patrol approximately 
cent—adding 105 members the 
presently authorized strength 
145. 

Fifty-four changes Minne- 
sota traffic safety laws, including 
one which would require driver’s 
license renewal every two years 
instead four, were recom- 
mended special committee 
the Minnesota Safety Council. 
The license renewal law change 
would double state revenue from 
driver’s license fees without boost- 
ing the actual feet. The committee 
said savings also would result 
from reduction the cost 
handling address changes. 

Other proposals the commit- 
tee included recommendations 
which would: 

Increase the number uni- 
formed highway patrol 171 men. 

Build patrol training center 
the Twin Cities area. 

Set interim commission 
for recodifying motor vehicle regis- 
tration laws and consider new 
title law for 

Provide special permits for 
youngsters who are ineligible for 
driver’s licenses because age 
but who are taking driver-training 
courses high school. 

Plans ask the 1957 Nevada 
Legislature for enactment 
general speed limit law were an- 
nounced Robt, Clark, super- 
intendent the State Highway 
Patrol. 

said would recommend 
maximum speed miles 
hour for daylight hours and 
miles night. 

Clark said would also recom- 
mend passage law prohibit 
overloading buses that all 
passengers will have seat and 
standing the aisles 

Clark also will seek 
adopt portions the uniform 
vehicle code, with emphasis 
regulations for passing, turning, 
and the hand signals for 
each, operation vehicles 
highways and other “rules the 
road” approach reducing 
highway accidents. 

Also recommended adoption 


uniform traffic citation, 
includes space for information 


disposition the courts. 
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Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


(U. PRODUCTION ONLY) 


NEW YORK. Retooling 
new models major problem 
the auto seat cover industry 
well for the automobile manu- 

But, say the seat cover makers, 
their problem compounded 
the fact that they have only 
few weeks effect the change, 
compared with months for the 
auto 

Many owners, they say, want seat 
covers soon they buy their 
new cars. 

Jim Cucci, manager the de- 
sign engineering department for 
Rayco Auto Seat Cover Co., es- 
timates that his staff has only 
about three weeks which 


changes the interior styl- 


ing new models and designs 
car seats and door panels and 
produce the patterns that form 
the basis for its covers. 

This period represents the time 
lag between the day the first new 
cars come off the assembly line and 
the day they appear dealer 
showrooms. 


The greater the styling change, 


greater the problems for the 


seat-cover manufacturer, since 
necessary provide basic covers 
for every type and style every 
different model. 

Some the variations 
staff must consider even within 
the range one particular make 
the sewing and stitching up- 

holstery and interior assembly, 
placement and design metal 
strips and interior hardware, de- 
sign door panels, space be- 
tween seat and side car and 
curved styling seat back and 
door panels. 

Cucci recalls the problem posed 
one 1956 had front 
seat adjustment handle that defied 
all initial remove it. 

Consultation with auto company 
engineers failed reveal 
able method removing the 
handle, but the seat had dis- 
fitted. Rayco designed 
and produced specialized “pin- 
pliers the job. 

This customary pro- 
“retooling” for new 
models: 

Cucci sends teams design en- 
gineers into local showrooms where 
specifications the new cars are 


Muslin then draped 


Week Week 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
dan. 5, Week, Dec. 29, Output, Jan. 7, Jan. 5, 
1957 1956* 1956* Dec.* 1956* 1957 
ERICAN MOTORS 3,289 1,589 9,149 3,289 1,170 
100 821 215 598 821 100 
1,010 2,179 1,301 8,092 2,179 1,010 
CHRYSLER CORP. .... 16,350 18,433 109,945 22,096 16,350 
1,850 2,436 2,199 11,236 2,436 1,850 
400 196 531 2,727 196 400 
2,100 2,370 2,425 13,370 2,370 2,100 
3,500 4,332 4,332 3,500 
8,500 12,762 8,555 54,902 12,762 8,500 
FORD MOTOR 29,412 31,427 32,655 188,060 31,427 29,412 
28,800 24,497 26,552 155,652 24,497 23,800 
900 901 903 4,546 901 900 
GENERAL MOTORS 42,381 64,763 45,479 280,887 64,763 42,881 
Buick ... 14,142 7,530 
SING, spscsebidsncusvsaudvess 1,900 2,710 3,039 16,008 2,710 1,900 
21,200 30,013 21,340 139,471 30,013 21,200 
Oldsmobile .................... 6,571 10,118 6,696 42,050 10,118 6,571 
3,670 1,421 8,197 3,670 1,500 
Packard ont cyant 200 696 130 155 696 200 | 
Studebaker ................ 1,300 2,974 1,291 8,042 2,974 1,300 
Total Cars, U.S. ... 91,313 125,245 99,577 596,238 125,245 91,313 
*Revised. 
COMMERCIAL CARS 
(U. PRODUCTION ONLY) 
Week Week 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
Jan. 5. Week, Dec. 29, Output, Jan. 7, Jan. 5 
1957 1956* 1956* Dec.* 1956* 1957 
CHEVROLET ............. 4,400 6,158 5,181 28,477 6,158 4,400 
70 83 274 83 49 
DODGE 1,200 1,174 1,443 7,659 1,174 1,200 
GMC 1,633 1,129 6,580 1,633 1,200 
INTERNATIONAL 2,404 2,690 2,138 12,605 2,690 2,404 
| 240 285 311 1,429 285 240 
REO 30 39 203 39 30 
STUDEBAKER 250 287 222 1,214 287 250 
WHITE 296 322 301 1,134 322 296 
WILLYS . 1,176 1,140 6,383 1,176 
Total Trucks, U.S. 10,528 19,266 12,407 $4,334 19,266 10,507 
Total Cars, Trucks, 
U.S. 101,841 144,511 111,984 680,572 144,511 101,820 
Total Cars, Trucks, 
Canada 6,949 5,037 7,191 42,514 5,037 6,949 
Grand Total, 
Cars and Trucks, 
U.S. and Canada ....108,790 


149,548 119,175 723,086 149,548 Ford 


*Revised, Miscellaneous includes Corbitt, Marmon-Herrington, Four-Wheel Drive, ete. Makes Bow with 


N.B.: All U. 8S. totals include cars and trucks for military orders. 
***Autocar, Freightliner and Sterling are included in White totals; 


in Mack totals. 


Car Output Continues 
Below Year-Ago Pace 


(Continued from Page 1) 


day slump, but Studebaker and against 130 the week Pro- 


Packard planned slight increase. 
The South Bend manufacturer 
planned build 1,300 cars last 
week, compared 1,291 over 
Christmas week. 
Two hundred Packard Clippers 
were last week’s schedule, 


Electronic Controls 


Predicted for Cars 


ATLANTIC CITY.—Electronic 
traffic controls the future may 
light even though the driver 
looking, Henry Barnes told the 
American Assn. State Highway 
Officials. 

Barnes, Baltimore safety direc- 
tor, said electronics also may 
able make speed zones “mean 
just what they say—if they say 


miles hour, car will not 


more than miles hour.” 
Barnes described his city’s elec- 
tronic-brain system which, the 
end 1957, will timing traffic 
lights the basis flow and 
demand from minute minute. 


duction 1957 Packards began 
only weeks ago. 

American Motors also observed 
holiday schedules, with Rambler 
production reaching 1,010 last week 
and 1,301 the week before. 

total 10,528 trucks rolled off 
the lines last week, compared with 
the week before. Chevrolet 
field with 4,400 trucks, fol- 
lowed International, with 2,404. 
Willys was idle all last week. 


Long Beach Plant 


Output Marks 

LONG BEACH, Ford 
assembly plant here set 
two alltime production records dur- 
ing December, according 
Settles, plant manager. 

During the week Dec. 
schedule, the plant turned 
2,475 Ford trucks and cars. 
the plant built 450 cars, sur- 


passing the the company’s repair department 
record 435 units set December, were used cut off the combination 


Brockway included | Supercharger 


new 300-horse- 
power supercharged V-8 engine has 
been announced for all 1957 Ford 
cars and Thunderbirds. 

The engine replaces dual four- 
barrel carburetor Thunderbird V-8, 
rated 285 horsepower, which Ford 
offered its most powerful engine 
choice. 

Ford division said has notified 
its dealers that production has be- 
gun the powerplant, which will 
Supercharged V-8. 

was said that because 
time required build 
tion, they would short 
until May. The new V-8s will 
offered optional extra feature 
with factory-suggested list price 
$447.40, which does not include 
Federal and local taxes. 

Ford said the new supercharger 
will coupled with four-barrel 
carburetor and mounted forward 
under the hood. belt driven. 
Ford said the engine can oper- 
ated regular gasoline. 

The supercharger joint devel- 
opment Ford engineers 
McCulloch Motors Corp., 
spokesman said. 


| 


Yule Trimmings 
CABOT, Ark.—Burglars entered 
Carrigan Chevrolet here, ripped! 
open safe and escaped with about 
$500, according Conway 
gan, owner the firm. Chisels from 


Speed Vital, Rayco Says... 


Seat-Cover Changeover 


which 


ceremony 


Oklahoma Medical 


q 
J 


over the seats and marked con- 
form the seat outline closely 
possible. 


This known the draping 


involves 
linear measurements and 
creating basic seat cover 
for these measurements. According 
Cucci, the draping method 
more costly, but, says, 
more accurate, 
Back the Rayco designing 
department, the muslin drape 
opened and placed flat 
template pattern paper, which 
then cut produce “work- 
ing outline” the seat cover. 
Representative fabrics are cut 
the template outline for the initial 
seat-cover models. Many 
fabrics, particularly the plastics, 
are difficult shape, sew and cut. 
These are the materials that are 
used make the first pilot models. 
The theory that the 


styles can created properly from 
these fabrics, there will diffi- 
culty, waste working with 
fabrics that are easier handle. 

Trial fittings the pilot covers 
are made the original make and 
model auto. However, different 
vehicle from that which the 
original specifications were plotted 


This permits adjustments 
for the slight variations that usu- 


ally exist among cars, even the 
same model. 

After the necessary adjustments 
are made, they are transferred 
the original pattern outline from 
which the master pattern 
fashioned. The master pattern 
divided into sections, according 
fabric and color breakdown for any 
given design. 

The sections are used pro- 
duce working copies. These are 
notched and coded for Rayco’s 
Pawtucket plant where the basic 
seat cover sections are 

According Cucci, the entire 
operation, from the time the de- 
sign engineering teams mark their 
original specifications the arrival 
the working patterns Paw- 
tucket, can completed five 
days. 


Dealer Scott Wins Honor 


For Service 


OKLAHOMA CITY. When 
Thornton Scott (Chevrolet) 
was honored with the Sertoma Club 
“Service Mankind” award 
1956, was more than ordinary 
was tribute know- 
ing and liking people. 

Howard, awards chair- 
man, said the word Sertoma 
coined from “service mankind” 
and members are not eligible for 
the annual award. 
“Scott fills the bill perfectly 

Oklahoma City,” said Howard, add- 
ing that activities for 
ing others are carried quietly 
that virtually has gone unrecog- 
nized. 

Scott. “You see, came here 
years ago and started out with 
which borrowed from brother- 
in-law. Oklahoma City has been 
good me. 

“Anything can for others 
not generosity, but just partial 
payment debt which owe 
community.” said Scott. 

The Chevrolet dealer was 
selected from list and has 
been put nomination for the 
regional award. wins, 
will eligible for the national 
honor. 

The presentation was made 
Gov. Raymond Gary. 

Scott, Oklahoma Chevrolet mem- 
Committee, for several years 
provided new station wagon 
Research 
Foundation. also pledged 
tion wagon for Goodwill Industries 
last year. 

Scott led the United Fund over 
the top 1955 and 1956 chair- 
man the campaign committee. 

has been chairman the 
Shrine Circus, trustee the 
India Temple Shrine, past po- 
tentate and 33rd degree Mason. 


Scott 


Mankind 


Business Bureau and the Oklahoma 
City Retailers Assn., and past presi- 
dent both. past president 
both the Oklahoma City and the 
Oklahoma Motor Car Dealers Assn., 
and has been elected for the third 
year president the Knife and 
Fork Club. 


Smaller Firms 
Seen Turning 


Mechanization 


CHICAGO. The adoption 
automation large producers 
being paralleled trend toward 
mechanization among small manu- 
facturers and distributors, accord- 
ing Moody, eastern division 
sales manager Hyster 

“This trend may, over the next 
years, have even more sig- 
nificant affect our economy and 
its manner which business 
than any other single 


Moody said. 


Noting that the decreasing avail- 


manual labor and the in- 


creasing demands for better service 
increase cost are putting 
squeeze the small businessman, 
continued: 

“Mechanization the only way 
which the small concern can 
keep its costs line and expand its 
service without investing heavily 
new facilities. Expansion without 
mechanization uneconomical. 

The small businessman 
becoming aware this, and 
starting mechanize bringing 
his handling methods date.” 


Plymouth Scores 


Mountain Run 


Plymouth has an- 
nounced that standard 1957 Bel- 
vedere hardtop has won two first- 
place trophies production 
stock car and touring cars with 
engine displacement greater than 
three liters the 1,400-mile 
“Great American Mountain Rally. 

The winning Plymouth, driven 
Bederson and navigated Bob 
Shoher, defeated other 
stock cars, Plymouth said. The 
course was through New York, 
Connecticut, Massachusetts, New 
Hampshire and Vermont temper- 
atures low eight degrees 
below zero, snow banks were 
high feet Plymouth said. 


St. 


Help Light Holidays 


ST. LOUIS. The Metropolitan 
Ford Dealers’ Assn. Greater St. 
Louis presented $1.000 the Sal- 
vation Army Tree Lights. 

For each $100 given the Salva- 
tion Army Christmas time, 
light turned the Tree 
Lights. Funds are used for charit- 
able work. 
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New Auto Good 


Car’s Prestige Not All Price 


Houck 
Staff Correspondent 
ST. LOUIS.— There’s prestige 
market that’s not all Cadillacs, Im- 
perials and Lincolns. 


dealer here St. Louis knows 
that it’s good business for his cus- 
tomers “well dressed” with 
the latest model car. needn’t 
the most costly. 

This dealer works the prin- 
ciple that many persons, because 
their occupation, must create 
good impression upon pros- 
pect business associate. 


found salesmen working 
commissions, business men, profes- 
sional men and self-employed men 
who lose lot money because 
they are unable make good 
impression,” this dealer reported. 


“It used be,” continued, 
“that the prestige cars were the 
highest priced ‘Big Three’—and 
course they’re still prestige cars. 
But has become common prac- 

judge man’s standing and 
his success his line the car 
drives. 


“If drives old and shabby 
car then the obvious inference 
that not successful enough 
buy later model and thus present 
much better appearance.” 


This dealer sold small business 
man new truck the theory that 
his old truck, even though good 
mechanical condition, did not prop- 
erly represent his firm the pub- 
lic. sold the same man new 
the middle-price class the 
premise that needed look and 
act like successful businessman 
order attract more business. 


“In another case,” the dealer 
said, had friend who had 
fair location and good profit- 


Thousand Trucks 
Bought from Dodge 
Ryder System 


DETROIT. Ryder System, Inc., 
national truck rental firm and mo- 
tor freight carrier, last week placed 
one the largest civilian truck 
orders record contract for 
1,000 Dodge trucks all types. 


James Ryder, president, said 
the trucks were purchased for use 
the truck leasing and rental 
divisions the company, and 
over-the-road operations Great 
Southern Trucking Ryder 
subsidiary. 

Desmond, Dodge vice- 
president, said delivery would 
begin this month. The order in- 
cludes trucks almost every type 
from small pickup and express veh- 
icles tractors for the heaviest 
kinds trailer hauling. 

Ryder entered the truck rental 
field 1939 with vehicles and 
1949 operated more than 1,000 
trucks. 

The firm acquired Great South- 
ern 1955 and doubled the size 
its rental and leasing operation 
this year purchasing Baker 
Truck Rental System, now west- 
ern subsidiary. 

Today Ryder has more than 6,- 
200 trucks rental-leasing service 
from its terminals and Great 
Southern operates more than 1,800 
trucks its carrier 


able business about five years 
ago. started letting down. 


“He wore clothes that were lit- 
tle careless, his place started 
take rundown look and his 
personal car looked like fugitive 
from the salvage yard. All once 
had some competition. 


bright new place opened 
half block away. found out later 
that the competitor located the 
store there because thought 
friend had gone seed. friend’s 
volume started dropping fast. 

advised him remodel his 
place and put new front but 
first buy new car and park 
front people would know 
was apparently far from broke. 


“He built his business back 


and his volume has been constantly 
showing healthy increase. 
trades his car every year now— 
me,” the dealer said. 

The principle selling this 
basis old the hills, the 
dealer 

“People get busy man 
their work and they always want 
business with successful 
man. Since most people only 
judge appearances, they make 
their minds about the solvency 
the firm the appearance 
its trucks and the appearance 
the car the owner drives, the 


Pair Honored 


For Philanthropy 


NEW YORK. More than 150 
leaders the automotive acces- 
sories division the Federation 
Jewish Philanthropies gathered 
the Hotel Delmonico here pay 
tribute Gerald Franklin and 
Nathan Brandoff and contributed 
over. $33,000 aid the 116 agencies 
the 

Donald Leitman and Samuel 
Kraver, were co-chairmen the 
event and will serve that capac- 
ity for the industry campaign. 
Leitman presented Federation 
award for outstanding leadership 
industry and philanthropy 
Franklin, and Brandoff received 
similar award from Kraver, 


Dealers 


store keeps and sometimes the 
house livs in. 


“But they see the man and his 


car and his trucks most often.” 
Firms can also into decline, 


said, keeping trucks too long 


and letting them get drab busi- 
ness that makes house calls, such 
the cleaner, man, the 
plumber and similar businesses. 


“The best customers—who live 
good neighborhoods don’t want 
shabby cars trucks parked 
front their homes their 
driveways,” said this dealer. “If 
necessary call some other 
firm. 


watch for shabby cars and 
shabby trucks and jot down their 
owner’s name can obtain them 
and either call them myself 
send some salesmen,” the 
dealer said. “We work him 
proving him that make 
more money making better 
appearance. 

“We have sold many fleets 
new trucks this way,” said. 
“Recently have been selling 
new station wagons construc- 
tion executives, superintendents 
and supervisors all kinds. 
station wagon carrying super- 
visor some kind makes es- 
pecially good impression. 

“We got out the rut think- 
ing that the most buyers new 
cars are the boys steady jobs 
industry,” said the dealer. “These 
men are actually the only ones who 
can afford keep car four years 
without hurting their business. 

“It may hurt their pride little 
but doesn’t hurt the job. 

“When you develop prestige busi- 
ness you’re not trading cars be- 
cause the old one worn out but 

only make impression and 
these persons must trade least 
every two years and many them 
are now trading every year.” 

The dealer said that the price 
range the car should reflect the 
least his business—but that the 
most important thing was the year 
its make. 

“In some businesses and profes- 
sions, car older than two years 


dynamite,” the dealer said. 


Tell 


(Continued from Page 3) 


having difficulties and was taken 
over Chrysler the late fall. 

Nash was having wonderful 
year with profit seven million 
dollars. Oakland brought out new 
sports roadster $1,145, offering 
four-wheel brakes optional 
equipment. 


Shaking-Down Period 


LDSMOBILE announced 

copper air-cooled six Sep- 
tember. The conventional six was 
listed $800. Packard made 
profit seven million about 
25,000 cars. The V-12 was discon- 
tinued favor the straight 
eight. The light trucks were 
dropped, leaving only the four and 
five-ton trucks the line. Page- 
Jewett discontinued its truck line, 
built new factory for the Jewett 


Universal Oil Receives Catalyst Painting— 


oil painting depicting the change 
through platinum presented Universal Oil Products Co., Des Plaines, 
International Nickel Co., New York. Col. Raaen, left, Universal vice- 
president, accepts the painting, done Avery Johnson, from Morton, 


International Nickel. was presented 


thet takes place when petroleum passes 


the company recognition its role 


pioneering the use platinum catalyst for reforming gasoline. 


and declared percent stock 
dividend. 

Peerless was expanding plants, 
instituting price cuts and an- 


Collins Six. Pierce Ar- 


row was building the rate 
5,000 year. Reo was the 
ascendency and its profit with both 
cars and trucks was reported 
six million dollars. Sterns was 
making about 100 Knight cars 
month. Studebaker was five 
million dollar expansion program 
South Bend and made fifteen 
million dollar profit for the year. 
Harold Vance became sales man- 
ager. Studebaker’s advertising was 
unique for was directed against 
four-wheel brakes. Willys was 
again reaching volume, sometimes 
exceeding 25,000 cars month, 
which one quarter were Knight 
Motors. Willys’ earnings were util- 
ized liquidate bank loans. Its 
working capital was replaced 
selling 10,000 worth bonds. 

who live and work this 
fabulous automobile age will per- 
ceive this brief review 
third century ago that the 
industry was just the shaking- 
down period. Designs cars, 
manufacturing processes and 
methods distribution were still 
tentative and unsettled. 


have lived with the industry 
have witnessed its 
feeble beginning and lived see 
outstrip all other trades and oc- 
cupations provider payrolls 
and develop product now indis- 
pensable our way life. 

And now, that the relationship 
between factory and dealer has 
been improved, the entire industry 
presents amazingly strong front 
with exciting and challenging 
outlook for the future, 


CLASSIFIED ADS 


Reachi ng an estimated ecg readers 
indus 

POSITION 

INSERTION REQUIRED. Ads 
rates. Add One $1) 

Box Num ads 


inch. CLOSING: TEN 
supplied upon reques 


HELP WANTED 


WILLYS JEEP SERVICE manager. Salary 
plus commissions, Call Mr. Roof, FR. 
9-3636 or write P. O, Box 3940, Miami, 
Fla 


SALES MANAGER WANTED 


has opening for 
young experienced manager. Salesman 
with ability and experience considered. 
Please attach complete resume and photo. 
Very profitable dealership located mid- 
west. 

Box 6699, News, 


Detroit 26. 


WANTED—PARTS MANAGER with Ford 
dealership experience and ability to or- 
ganize and direct sales. Present volume 
is $9,000 monthly. Expect to increase to 
$20,000 with right man. Goed earnings, 
bonus plan and many company benefits 
available to highly experienced parts man. 
Write, giving complete resume of experi- 
ence, age and recent photo. Smith-Lind- 
ner Ford Co., Jefferson City, Mo. 


SALES MANAGER—CADILLAC and Pon- 
tiac dual. Opening for one sober, aggres- 
sive, family man who has had experience 
in Hull-Dobbs operation and can direct 
sales force. City of 200,000. Large east 
coast seaport city. Completely new plant. 
We want man that has had experience 
in at least 75-100 new car per month 
deal. Salary and percentage of yearly 
profit for right man. Apply in your 
handwriting to Box 6717, c/o Automotive 
News, Detroit 26. 

SERVICE MANAGER—One of Maryland's 
most aggressive and fastest growing 
Chevrolet dealers has immediate opening 
for top flight service manager. Applicant 
must be sober, GM experienced, capable 
of managing men, keep customer com- 
plaints to minimum without giving house 
away. Our service department needs a 
shot in the arm. If you think you are the 
man and if you are, your salary will be 
commensurate. Write Box 6718, c/o Auto- 
motive News, Detroit 26. 


CAR RENTAL MANAGER wanted by New 
York City, Chevrolet dealer. Must have 
thorough knowledge of car rental and 
ability to create rental department han- 
dling Chevrolet, other makes in competi- 
tive area. Top compensation for top man. 
a? 6732, c/o Automotive News, Detroit 

6. 


District Sales Manager 


your experience the 
wholesale, retail or financing field en- 
ables you talk with dealers their 
own language, we'd like hear from 
you. publishers RED BOOK, BLUE 
BOOK and other services essential 
the automotive industry for 45 years, 
offer possible lifetime position 
for man cover the state Michi- 
gan. equally lucrative territory 
open the Virginia Area. proven 
record high earnings will provide 
financial stability and security limited 
only your own ability. 


Include photo with complete resume. 
National Market Reports, Inc. 
900 So. Wabash 
Chicago 


Position 


sition 


To encovrage this classification fer the 
benefit of these seeking employment, 
Position Wanted Ads are accepted of 
“belt reguier rates, namely:  11¢' per 
Ward fer each insertion. $1.00 per ine 
sertion for use of a box sumber. Cash 
in advance. (Haif-rate does not 
te display ads in this section.) 4 


OFFICE MANAGER-SECRETARY and 
treasurer, Thoroughly familiar with all 
phases of General Motors and Motors 
Holding Division accounting, daily oper- 
ating controls and forecasts. Box 6722, 
c/o Automotive News, Detroit 26. 


BANKS, FINANCE COMPANIES and 


dealers. Time sales leader with heavy 
experience in all phases of the business. 
Alert to everyday trends. Excellent oppor- 
tunity to improve and safeguard your 
outstandings. Write in strict confidence to 
Box 6720, c/o Automotive News, De- 
troit 26. 


GENERAL OR SALES MANAGER. 
Married. Age 47. 22 years’ experience 
with proven background. Can assume 
full responsibility of your dealership. 
Want to locate with well established 
dealer. Now located in New England. 
Prefer to remain in New England but 
will consider other offers. Box 6721, c/o 
Automotive News, Detroit 26. 


nati on 


oan ad 


les 


Contract 


POSITION WANTED 


SALES-SERVICE REPRESENTATIVE, 
Top notch, 42 years of age. College edw 
cation. Desires opportunity with progres 
sive manufacturer or dealership. Florida 
location preferred. 20 years well-roundeg 
automotive and heavy duty equipment 
experience at zone, field and dealership 
levels. Available March 1. Resume ang 
photo on request. Replies strictly confi- 
dential. Box 6719, c/o Automotive News, 
Detroit 26. 


SOMEWHERE WEST OF CHICAGO, there : 


is a man who knows what I’m talking 
about. He’s the sound business man and 
genuine friend Ella Ford (S. C. Dealer's 
Assn.) wrote about, in the Auto Forum 
(this paper) a few years back. He hag 


come from that nail keg and soap box @ 
day to a super modern plant that is a@ 


symbol of all 


the things has built 


or helped build in his community. But@ 


the tread while still good, 
to wear thin from a lot of darned hard 
miles and before the blowout, he'd like 
to turn the wheel gradually over to @ 


beginning 


fresh driver—He has had his turn at® 


work, why shouldn’t he take time out 
now to stand back and gee the beauty of 
the fineness he has moulded in his com- 
munity. He'll mix a little rest with his 
toil. See the far off places he has always 
heard and dreamed of. If you are that 
man, 
desk for about a half hour and see if 
you convince yourself that a six foot, 
forty year old go getter who is happy 
with his family, this business and the 
world around him might be the man 
you could trust to take the wheel before 
the blowout comes. You won’t be inter- 
viewing a sawdust sawer or a college 
idealist. You'll meet another man of 
pioneering spirit; an automobile man with 
a future (not a past) with a steadfast, 
proved reputation, not unlike the good 
name of the line of cars you are de 
votedly dedicated to. Write to Box 6723, 
c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


SUBURBAN BOSTON DEALERSHIP 
handling one of the ‘‘Big 3.'’ Located in 
a wealthy town of 28,000. Excellent po- 
tential. Aiways a money maker. Estab- 
lished over 25 years. Modern new build- 


ing can be leased. Factory approval 
necessary. Box 6692, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE handling Gen- 
eral Motors line. Over thirty years. City 
30,000—sixty-five miles from Chicago. 


Best location in city. Box 6693, c/o 
Automotive News, Detroit 26. 
DESIRABLE DEALERSHIP handling @& 


Motors car in good New York 
State town. 300 car potential, modern 
service facilities. Best location in city. 
Population 35,000. Trading area approxi- 
mately 100,000. Excellent deal for right 
partly. No real estate. Box 6710, c/o 
Automotive News, Detroit 26. 


DEALERSHIP (ONE OF “BIG 3'')—200 
new-car potential, South Florida. Modern 
building, large showroom, one of the best 
equipped shops in the state. Spacious 
grounds with attached used-car lot. Com- 
plete body and paint shop. Also up to 
date parts department. Business now 
operating with 25 employes. Box 6711, 
c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING BUICK in 
large city in southwest. Low parts in- 
ventory. This deal can be handled for % 
the amount of money of any comparable 
deal anywhere. Best facilities anywhere 
and the rent is right. Box 6712, c/o Au- 
tomotive News, Detroit 26. 


AGENCY HANDLING LINCOLN-Mercury 
in rich oil and agricultural section of 
southern California. Other interests 
require disposing of the business im- 
mediately at a sacrifice price; no reason- 
able offer refused; $20,000 will handle. 
Pay for itself in one year or less. Post- 
war facilities at extremely reasonable 
rent. Exceptionally low overhead. Do not 
answer unless you can qualify and are 
ready to buy immediately. Glenn Whisler 
Motor Co., Wasco, Calif. 


THE KIND EVERYONE WANTS. One 
dealer town, approximately 100,000 pop- 
ulation. Wonderful manufacturing town 
central Ohio. Handling one of the “Big 
Three.’’ Present owner has several, wants 
to sell one. 200 miles apart—just too 
much work, Will sell all or part, No real 
estate, used cars or accounts to buy. Hot- 
test car of the year. Box 6725, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP HANDLING Studebaker 
and English Ford. Selling around 150 
cars per year. Clean up to date building 
in one of the large western seaport cities 
with over one million population. Box 
6733, c/o Automotive News, Detroit 26. 


ESTABLISHED PROFITABLE dealership 
handling Chevrolet, Pacific northeast. 
offers fine opportunity for well qualified 
general manager to purchase minority 
interest with buy-out privilege through 
liberal bonus schedule, If you have $75,- 
000 minimum and are sure you can 
qualify with factory, write giving com- 
plete background, education, business, 
financial. Personal interview may be ar- 
ranged at NADA convention in San Fran- 
cisco. Box 6731, c/o Automotive News, 
Detroit 26. 


FOR SALE. DEALERSHIP now handling 
Dodge and Plymouth. Reason for selling 
—other interests taking all of dealers 
time. Will sell for cash or on time, with 
proper collateral, Will rent property or 
sell. Apply P. O. Box 1928, Williamsburg, 
Va. 


General 


I should like to sit across your Im 
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DEALER SERVICES 


DEALERSHIPS AVAILABLE DEALER SERVICES 


MANDLING BUICK. Fine eastern city. 
Wery profitable, large dealership. Box 
Automotive News, Detroit 26. 


CAR DEALERSHIP HANDLING Pon- 

fastest growing city the south. INVENTORY SERVICE 
d cars, no accounts receivable. 

Compact facilities in- Parts and Accessories 


EVERYBODY TALKING 
ABOUT IT! 


CERTIFIED REPORTS e 
6713, ¢/o Automotive News, Obsolescence Disclosed 
Shortage Overage Established USED CARS— 


LINCOLN-MERCURY. Central| Inventory Investment Evaluated 

Large sales and service area.| Analysis Methods and Procedures 

300 Full time experts. pick-up part time help. 

with long attractive Call write for service details 


GOLD MINE" 
ERIC CASSIRER 


You buy parts and equipment, No Automotive Inventory Service Co. 

receivable, new used Freeland Detroit 27, Mich. 3-6445 

quick sale. Box 6726, c/o Automotive Western Angeles Calif. Selling Used 

Hews, Detroit 26. 


TOWN DEALERSHIP. America’s 


@amber one car. Excellent facilities, or- 
lease. $24,000 net profit first 
im months this year. Want larger deal. 
™ @ox 6727, c/o Automotive News, De- 


Written straight forward talk 


man who has sold over 


26. “RESEARCH worth used autos. 
WALERSHIP HANDLING FORD in small 
Michigan community. MANAGEMENT MAIL $2.20 


Mellities. Building can be leased. $20,- For Dealers 
What it? What does for you? 
These are the things you will want 
know about this new and dynamic 
method of inspiring your employes 
pitch one for and all for 
one. Write in on your letterhead for 
our free booklet which gives you the 
entire story without obligation. Make 
1957 THE YEAR. 


Automotive Enterprises 
10600 Puritan Avenue, Detroit 38, Mich. 


Box 649 Oxnard, Calif. 


ill handle. 100 car tential. Fac- 
Your satisfaction your money back. 


ry approval required. Write Box 6728, 
¢/o Automotive News, Detroit 26. News, Detroit 26. 


SpEALERSHIP AVAILABLE handling 2SHIP AVAILABLE handling Pon- 
| @ac and GMC truck in fast growing 


BUSINESS OPPORTUNITIES 


BUY SURPLUS AUTOMOTIVE equipment; 
jeeps; trucks; boats; tractors; trailers; 
shop supplies; direct form U. S. Govern- 
ment Depots. List and procedure $1. 
Brody, Box 8-AUB, Sunnyside 4, N. Y. 

DECAL TRANSFERS 


TRUCK DECALS. No charge for sketch. 
More brilliant; unusually durable; easily 
applied. Samples on request. Write Allied 
Decals, Inc., 8456 Hough Ave., Cleve- 
land 3, Ohio. 


CARS FOR SALE 


ROBINSON CAR LEASING 
FLEET LEASED CARS 
1955—1956 


WHOLESALE 
CHEVROLETS, FORDS, PLYMOUTHS 
Available in: Philadelphia, Baltimore, Wash- 
ington, D. C., Pittsburgh, Akron Cleveland, 
Detroit, Chicago, Milwaukee Cincin- 
nati, Louisville, St. Louis, Kansas Ci Lin- 
coln, Neb., Oklahoma ‘City, Fort orth, 
New Orleans, Atlanta, Boston. 


ROBINSON CAR LEASING 
DIVISION 
THE HERTZ CORP. 


te specific information in any city, address: 
E. Spatig, Used Car Mgr. WeEbster 9-2144 
Wabash Ave. Chicago, 


DODGE 
EX-TAXIS 


PRICED RIGHT 


Painted Stock Car Colors 
Automatic Transmission, Heater, 
Defroster. All Good Rubber 
also 
Fords, Plymouths 
Standard and Auto. Transmission 
Write, Wire Phone 
Harold Peterfreund 


Golorado city. 125 to 150 new car poten- 
Gail. Excellent service business. Will sell 
fr $27,000 inventory. Box 6729, c/o 
Automotive News, Detroit 26. 


DEALERSHIPS WANTED 


Gm OR FORD product dealership. 400 to 
#00 car potential in city of 50,000 and up. 
$200,000 cash with 25 years experience. 
Factory approval assured. All replies con- 
dential. Box 6724, c/o Automotive News, 
Detroit 26. 


CARS FOR SALE 


SOME THE REASONS WHY YOU CAN 
BENEFIT MOST BUYING FROM 


buy only the finest maintained fleets. 

They must have good solid bodies. 

They must good mechanically. 

They must clean inside. 

buy only month cars. 

buy only late model cars. 

They must have good rubber. 

Every car guaranteed against cracked blocks and de- 

fective transmissions. 

buy cars that have City and State inspection certifi- 
cates only. 

10. carry the largest stock any dealer. 

11. Over 600 cars choose from all times. 

12. You have the choice Fords, Chevrolets, Dodges and 
Plymouths—50% Automatics. 

13. You may buy 100. 

14. The only thing wrong with them the price. 
Scrupulous adherence to the above rules and policies 

is the reason why we became 

The Largest Buyers Used Taxicabs 

The Largest Exporter Used Taxicabs 

The Largest Dealers Used Taxicabs 


have the largest clientele dealers the 


You Are Looking for Top Condition the Lowest Price, You Are Looking for Us. 


THE WORLD'S LARGEST LIQUIDATORS 
FLEET AUTOMOBILES 


Manny Mouber 


KING FORD MOTORS, INC. THE BABE STEIN CO. | 
351 Grand Concourse 15215 Kinsman | 
Bronx, N. Y. Cleveland, O. FUTURE 


Cypress 2-9400 


SACRIFICE 
SALE 


500 1956 DODGE CORONETS 


Automatic Transmissions 
Seats 


Lengacre 1-6600 


MOTORS INC. 
37-01 Queens Bivd., 
4-6351 
Largest Volume 
Taxi Dealer 


ATTN. DEALERS! 
1956 


FORDS 
AND 


PLYMOUTHS 


“EVERY CAR DOLL” 
MUST SEEN APPRECIATED 


2,000 BRAND NEW FIRST GRADE GOODYEAR 
TUBELESS TIRES, 7:50 


ANY QUANTITY! 
PRICED MOVE! 


All 4-dr. ex-taxis with heater/defroster, 
good tires, clean inside and out. All in 
excellent operating shape; most in service 
only €-10- months. Some with power steer- 
ing. 


Don't wait .. . all, wire or. write 


CURRY CHEVROLET 


Broadway and 133rd Street 
NEW YORK e ADirondack 4-6000 


Harvey Lowenhar Joseph Hockstein 
495 Walton Ave. 1401 Inwood Ave. 
Bronx, New York Bronx, New York 

Tel. CYpress 2-3700 Tel. 8-4905 


CARS WANTED MISCELLANEOUS 


TRUCK AND CAR SIGNS made easy 

CARS WANTED—7 passenger Cadillacs. with plastic letters. Metal, wood and 

Must sharp 1953 and newer. Ridgway, masonite letters also, 

Belmont 4-6611, 2836 N. E, Sandy, Port- Signs for every purpose. Jim Ramsey, 
land, Ore. Inc., 175 Jefferson, Lexington, Ky. 


IMPORTED CARS 
BOUGHT AND SOLD ATTENTION DEALERS 

WHOLESALE STOCK ALL MAKES 
IRA KANER TOWING EQUIPMENT and PARTS 


Holiday Motors FOR AUTOMOBILES and TRUCKS 
11647 Ventura Bivd. Studio City, Calif. ; 
Tow Bar Sales Co. 
PARTS FOR SALE Exclusive Factory Distributors 


NEAR YOUR PHONE 


w har 
Call Collect 
So. Clinton St., Chicago 


BUICK PARTS 


All Other Parts Also 


50% DISCOUNT 
MEMO TO ALL FACTORY V. I. Ps. Your 
new models are in the dealer showrooms. 
Extra Discount on Public response is terrific and points to 
a good year. You are entitled to and 
Special Phone Orders should have a well earned rest. Plan now 
Fast—Direct—C.0.D. Service for your vacation home the sunny 
south. Your friends are enjoying the 
pleasure of a warm winter. So can you. 


Art Hansen Buick, Complete real estate services including 


sales, rentals, leasing, acreage, businese 


opportunities and investments are offered 
Inc. through Clark Schwaderer, Associate 
M. N. Weir & Sons, Inc., Registered Real 
(formerly Gordon Buick) Estate Broker, 3356 Atlantic Blvd., Pom- 
pano Beach, Fla. Write now for informa- 
Largest Buick Parts Dealer tion. Remember Florida the place 
where the proper investment today may 
1000 S. Wabash Ave., Chicago, im. save a lifetime of toil tomorrow. 


Phone WAbash 2-1030 


BLUE CHIP 


WITH LUBRICATED 
AUTOMATIC BRAKE 
GUIDE CABLES 


MEETS ALL I.C.C. 
REQUIREMENTS 


SPECIAL Factory Net) 


WANTED — COMPLETE right front door 
1955 DeSoto firedome. Mahoning Auto $52. 35 Fed. Tex included 


BUICK PARTS 
50% DISCOUNT 
Fast Shipments 


Rea Keech Buick 


3333 Frederick Ave. 
Baltimore 29, Md. 
Phone EDmondson 6-4400 


PARTS WANTED 


Sales, Alliance, Ohio. WITH AUTOMATIC BRAKE 

AND BRAKE CABLE 
ACCESSORIES FOR SALE Less Guide Cables 
GUIDE CABLES 
MOTOROLA SPECIAL Factory Net) 
AUTO RADIOS $9.90 Tax included 
Manual $27.50 

Push-button 34.95 THE FAMOUS 


Rear speaker kits, $4.95 TOW GUIDE 


Special deals for Fleets 


Over 5,000 radios stock Four Hook-Up 

Fast C.O.D. shipments "$44.85 re F.O.8. Factory Net) 

Fed. Tax 

LIBERTY AUTO RADIO 

LUdiow 
Liberal Quantity Discounts 
SHOP EQUIPMENT WANTED To Distributors 


WANTED FLORIDA distributor—150 Write for 
quantity, PILOT DISTRIBUTING CO. 

and price 
BATTLE CREEK MICH. 


E— roadster. o m- 
pletely restored. Cost $1,600. Will sell for Leaders the Industry 


$1,000. Address inquiries John Lauer, 
Jr., Wellsville, York Co., Penn. Phone Since 1939 
Dilisburg 3352. 


Subscription Order 


Send Automotive News Address Below 
S., Canada and Possessions 
One Year Two Years $14 


All Other Countries One Year $12 Two Years $20 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


Car Dealer Truck Dealer 


truck dealer 


who sees his customers 


Unfortunately, they keep coming regularly with complaints. Too 
much downtime. Operating costs up. 

Obviously this dealer not International Dealer! For Interna- 
tional Dealers and their customers know International Trucks have 
solid reputation for staying the after other trucks have given 
up. All this cuts costs down. 

What’s more, the International Dealer has another unique and price- 
less advantage: every truck operator his prospect. That’s because 
International has the world’s most complete line. 

you’d like more customers, more pleased customers, please write 
about International Truck Franchise. few are still available. 

Just address: Manager Sales, Motor Truck Division, International 
Harvester Company, 180 Michigan Avenue, Chicago 


INTERNATIONAL TRUCKS 


